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AIICTPAKT:

E-mMapkeTHHror w#Ma 3Ha4yajHO BIIMjaHUE BO TIOCTUTHYBAaHkETO HA 3aJIOBOJICTBOTO Ha
knuenture.llpexy 4,7 munujapau syfe MIMPYM  CBETOT KOPUCTAaTHLM HA WHTEPHET, €-
MapKETHHIOT OTBOPA HETPECYIIEH HM3BOP HAa MOXHOCT 32 KOMYHHUKaIlja W MHTEpaKLHUja CO
kinueHTute.lIpefHOCTH Ha e-MapKeTHMHIOT € MOXKHOCTa 3a MepCcoHANM3alldja Ha MOPAaKUTe U
noHyauTe A0 KiueHTHuTe. Co MOMOII Ha TEXHOJOIIKUTE aJlaTKH, KOMIIAHUUTE MOXKAT Jla TH
cobMpaar W aHaNM3WpaaT MOJATOIMTE 3a CBOMTE KIWEHTH, U Taka Ja T'M pa3depaT HUBHHUTE
notpedn OBa UM OBO3MO’KYBa J]a KpenupaaT IeJI0CHO MPHUIIaroJJleHd MapKeTHHT KaMIamby, KOU TH
3aJI0BOJTYBaaT MOTPEOUTE HA KIMEHTUTE U TM OCTaBaaT CO YyBCTBO HA MHJIMBU/yajlHA BaXKHOCT.
JIpyT acmeKT Ha e-MapKETHHTOT IITO BJIMjae HA 33JJOBOJICTBOTO HAa KIIMEHTHUTE € JIOCTAITHOCTA U
JIeCHOTHjaTa Ha OHJIajH KyIyBameTo. [Ipexy e-KoMepIoT, KITUEHTUTEe MOXKAT Jja TH HCTPa)KyBaat
¥ TopavyBaaT MPOU3BOJIUTE IITO TH Oapaar, OMiIo Kora M Kaje mro ce Haoraar. [lokpaj Toa, e-
MapKEeTHHIOT OBO3MOXKYyBa M JBOCTpaHa KOMYHHKanuja co KiaueHture. [Ipeky corujamHuTte
MEIMYMH, €-MawjOBH M JpPYTd OHJIajH KaHaj W, KIMEHTHTE MOXKaT Ja T H3pa3aT CBOWTE
MUCJICHa, KOMEHTapu U KPUTUKU KOH MPOU3BOJUTE M YCIyrHTe Ha KoMmnanuute. OBaa 0TBOpeHa
KOMYHHKAIIMja UM OBO3MOXYBa Ha KOMIIAHUUTE J]a TH CIIyIIaaT KIMEHTUTE U J1a TH 1o100pyBaar
CBOUTE TPOM3BOAM M YCIYyTd BO HHBHHTE NOTpeOHM M OYeKyBama. OBOj TpyA ro HCTpaxKyBa
BJIMjaHUETO HA €-MapKETHHTOT BpP3 MOCTUTHYBAKETO Ha 33/I0BOJICTBOTO HA KIMEHTUTE HA OHJIAjH
nazaport. LlenTa Oermre 1a ce MCTpaXKH BIMjaHUETO HA CTPATETUUTE 32 €-MAapKETHHI BP3 HHUBOATa
Ha 33JI0BOJICTBO Ha KIIMCHTUTE U JIa CE TECTHPAAT PEJIEBAHTHUTE XUIIOTE3H.

[Ipexy anketa crnpoBegeHa co 100 onmajH KymyBayu, pa3iUYHU ACTEKTH MMOBP3aHHU CO
3aJI0BOJICTBOTO HA KJIIMEHTHUTE, BKIYYUTEIHO U LETOKYITHOTO IIOMHUHI UCKYCTBO, 6e30e1HoCTa Ha
maTdopmara, TEXHUUKUTE MephOpMaHCH, MPUjaTEICTBOTO KOH KOPUCHUIIUTE, MOApIIKATA 32
KOPHCHUIIY, JOCTAITHOCTAa HAa TPOU3BOIUTE, TOYHOCTA HA OMKMCUTE HA MPOM3BOAMTE, ITPOLIECOT HA
IU1akame, HTHPOPMAIMUTE 32 UCIOPaKa, KOHKYPEHTHOCTA HAa LEHUTE,PErJICANTE U OMIUUTE 32
IU1aKkame 0ea NCITUTaHH.

Pesynrarute ja mojgapikaa ommraTa XMIoTe3a, MITO YKaXyBa JIeKa €-MapKETUHTOT UTpa
3Ha4yajHa yJora BO MOCTUTHYBAETO HA 33/I0BOJICTBOTO HA KIMEHTHTE BO KOHTEKCT HA OHJIAJH
KyIyBame. 3aJI0BOJHUTE KIWEHTH HMaaT MOrojieMa BEpPOjaTHOCT Ja CTaHaT JIOjaJlHU Ha
wiarpopmara, Ja paBaT IOBTOPEHM KylyBamka W Jla CIOJAENyBaaT IO3UTUBHU
npenopaky,Ilokpaj Toa, HaoUTE ce ycoriacuja co IeOKYyNHATa XUIIOTe3a, ITO YKaXyBa JieKa
KOMIIAaHUHUTE KOM KOPUCTAT TAKTHKU 3a €-MapKEeTUHI IMOCTHUTHYyBaaT IIOBUCOKM HHBOA Ha
3aJI0BOJICTBO Ha KIIMEHTHTE BO cropeada cO OHME KOM T'M 3aHEMapyBaaT TaKBHUTE INPAKTHKH.
Kopucanukute wuHTEepdejcu, Oe30eqHUTE CpPeIMHU 33 KYINyBamke, CHTYpPHU TEXHUYKH
nepopMaHcu U epuUKacHaTa MOAIPIIKA HA KIMEHTUTE CE IM0jaBHja KaKo KIYYHH (DAKTOpHU KOU
MIPUJIOHECYBAAT 3a 3a/I0BOJICTBOTO HA KIIMEHTUTE.

Kiayunu 300poBH: € MapKETHHT, OHJIAjH TIPOIaXK0a, 33J0BOJICTBO, KITMHETH.

ABSTRACT:



E-marketing certainly has a significant impact in achieving customer satisfaction.
With over 4.7 billion people worldwide using the internet, e-marketing opens up an
inexhaustible source of opportunity to communicate and interact with customers. One of
the biggest advantages of e-marketing is the possibility of personalizing messages and
offers to customers. With the help of technological tools, companies can collect and analyze
data about their customers, and thus understand their needs, triggers and preferences. This
allows them to create fully customized marketing campaigns that meet the needs of
customers and leave them with a sense of individual importance. Another aspect of e-
marketing that affects customer satisfaction is the availability and ease of online shopping.
Through e-commerce, customers can research and order the products they are looking for,
whenever and wherever they are. In addition, e-marketing also enables two-way
communication with customers. Through social media, e-mails and other online channels,
customers can express their opinions, comments and criticisms of companies' products and
services. This open communication allows companies to listen to customers and improve
their products and services according to their needs and expectations. This paper
investigates the impact of e-marketing on achieving customer satisfaction in the online
marketplace. The objective was to investigate the impact of e-marketing strategies on
customer satisfaction levels and to test the relevant hypotheses.

Through a survey conducted with 100 online shoppers, various aspects related to
customer satisfaction, including overall shopping experience, platform security, technical
performance, user friendliness, customer support, product availability, accuracy of product
descriptions, payment process , shipping information, price competitiveness, customer
reviews and payment options were examined. The research findings provided valuable
insights into the relationship between e-marketing and customer satisfaction.

The results supported the general hypothesis, indicating that e-marketing plays a
significant role in achieving customer satisfaction in the context of online shopping.
Satisfied customers are more likely to become loyal to the platform, make repeat purchases
and share positive recommendations, underscoring the importance of effective e-
marketing strategies for businesses. In addition, the findings conformed to the overall
hypothesis, indicating that companies that use e-marketing tactics achieve higher levels of
customer satisfaction compared to those that neglect such practices. User interfaces, secure
shopping environments, reliable technical performance and efficient customer support
emerged as key factors contributing to customer satisfaction.

Keywords: marketing, online sales, satisfaction, customers.

ABSTRAKT:



E-marketing sigurisht qé ka njé ndikim té réndésishém né arritjen e kénaqésisé sé
klientit. Me mbi 4.7 miliardé njeréz né mbaré botén qé pérdorin internetin, marketingu
elektronik hap njé burim té pashtershém mundésie pér té komunikuar dhe ndérvepruar
me klientét. Njé nga avantazhet mé té médha té marketingut elektronik éshté mundésia e
personalizimit té mesazheve dhe ofertave pér klientét. Me ndihmén e mjeteve teknologjike,
kompanité mund té mbledhin dhe analizojné té dhéna pér klientét e tyre, dhe késhtu té
kuptojné nevojat, nxitésit dhe preferencat e tyre. Kjo u lejon atyre té krijojné fushata
marketingu plotésisht té personalizuara qé plotésojné nevojat e klientéve dhe u léné atyre
njé ndjenjé té réndésisé individuale. Njé aspekt tjetér i marketingut elektronik gé ndikon né
kénagésiné e klientit éshté disponueshmeéria dhe lehtésia e blerjeve né internet. Kjo
pérmiréson ndjeshém pérvojén e tyre té blerjeve dhe rrit kénaqgésiné e tyre. Pérvec késaj,
e-marketing mundéson edhe komunikim té dyanshém me klientét. Népérmjet mediave
sociale, e-mail-eve dhe kanaleve té tjera online, klientét mund té shprehin opinionet,
komentet dhe kritikat e tyre pér produktet dhe shérbimet e kompanive. Ky komunikim i
hapur u lejon kompanive té dégjojné klientét dhe té pérmirésojné produktet dhe shérbimet
e tyre sipas nevojave dhe pritshmérive té tyre. Ky punim heton ndikimin e e-marketing né
arritjen e kénaqgeésisé sé Kklientit né tregun online. Objektivi ishte té hetohej ndikimi i
strategjive té marketingut elektronik né nivelet e kénaqgésisé sé klientit dhe té testoheshin
hipotezat pérkatése.

Népérmjet njé sondazhi té kryer me 100 blerés online, aspekte té ndryshme gé
lidhen me kénaqgésiné e klientit, duke pérfshiré pérvojén e pérgjithshme té blerjeve,
siguriné e platformés, performancén teknike, mirédashjen ndaj pérdoruesit, mbéshtetjen e
klientit, disponueshmériné e produktit, saktésiné e pérshkrimeve té produkteve, procesin e
pagesés, informacionin e transportit, konkurrencén e ¢mimeve, u shqyrtuan rishikimet e
klientéve dhe opsionet e pagesés.

Rezultatet mbéshtetén hipotezén e pérgjithshme, duke treguar se e-marketing luan
njé rol té réndésishém né arritjen e kénagésisé sé klientit né kontekstin e blerjeve online.
Klientét e kénaqur kané mé shumé gjasa té béhen besniké ndaj platformés, té béjné blerje
té pérséritura dhe té ndajné rekomandime pozitive, duke nénvizuar réndésiné e strategjive
efektive té marketingut elektronik pér bizneset. Pér mé tepér, gjetjet ishin né pérputhje me
hipotezén e pérgjithshme, duke treguar se kompanité qé pérdorin taktika té marketingut
elektronik arrijné nivele mé té larta té kénaqgésisé sé Kklientit né krahasim me ato gé
neglizhojné praktika té tilla. Ndérfaget e pérdoruesit, mjediset e sigurta té blerjeve,
performanca teknike e besueshme dhe mbéshtetja efikase e klientit u shfagén si faktoré kycg
gé kontribuojné né kénagésiné e klientit.

Fjalé kyce: marketing, shitje online, kénaqési, klienté.
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BOBE]]

Bo nenemmnara aurutanHa epa, MHTEPHETOT TO PEBOJYIMOHWU3MpA HAYMHOT HA KOj
OM3HUCUTE KOMYHHUIIMPAAT CO HUBHUTE KIMEHTU. ENEKTPOHCKUOT MapKEeTHHT, ITOMO3HAT KaKo e-

MApKETHHT, CE HOjaBI/I KaKo MOKHA allaTKa 3a OM3HUCHTE Ja CTUrHart 10 LejiHara HY6J'II/IK3., Ja ru



MPOMOBHUPAAT CBOWTE MPOU3BOIU W YCIYTM W Ha KpPajoT Aa To moao0par 3aJ0BOJICTBOTO Ha
kiueHTuTe. Co OpP3UOT HAINPENOK BO TEXHOJIOTHjaTa U IIUPOKaTa ynorpeda Ha MHTEPHETOT, e-
MapKeTHHIOT CTaHa HE3aMEHJIHMB JIel O] CeKoja YyCIemHa JeioBHa crpaterdja. OBoj
UCTpaXyBaukd TpyJ HMa 3a Il Ja TO HUCTPaXd BIHUjaHHETO Ha e-MapKETHHTOT Bp3
MOCTUTHYBAaETO HA 3aJJ0BOJICTBOTO Ha KiMeHTUTE. DOKycOT ke Omae cTaBeH Ha Toa Kako
OM3HHCHTE KOPHUCTAT PAa3IUYHM TEXHHKH 32 €-MapKeTHHI, KaKO INTO C€ MAapKeTHHT Ha
COLIMjaJTHUTE MEJAMYMH, MAapKETUHT MPEKYy e-IO0INTa, ONTUMHU3anuja Ha npedapyBaunte (SEO) u
OHJIaJH peKJIaMupambe, 3a 1a T aHTaXUpaaT KINSHTHUTE, 1a U3rpajaT JIOjaTHOCT Ha OpeHIOT U Ha

KpajoT Ja ro moaodpaT HUBHOTO CEBKYITHO 3a/I0BOJICTBO.

3a na ce paz0epe BIMjaHMETO Ha €-MapKETHHIOT Bp3 3a/J0BOJICTBOTO Ha KIMEHTUTE,
KIy4HO € TpBO JAa ce AeduHUpaar oOBUE JBa KOHIIENTA. 3aJ0BOJICTBOTO HAa KIUEHTUTE CE
OJTHECYBA Ha HUBOTO Ha 33JI0BOJICTBO WJIM UCIIOJIHYBAHE LITO I'O JJOKUBYBAAT KIIMEHTUTE OTKAKO
K€ Ce aHTaXHpaaT co HEKOj MPOU3BOA WK yciyra. Toa ondaka pa3nnyau GakTopu Kako IITO ce
KBaJMTETOT HA MPOM3BOAOT, yCIyraTa 3a KIMEHTHTE, [EHHTE, MPAKTUYHOCTA M IIETIOKYIHOTO
UCKycTBO Ha kimeHTHTe. OJ Apyra CTpaHa, e-MapKeTHHIOT C€ OJHeCyBa Ha ymnorpebara Ha
eNIEKTPOHCKH KaHAIH U TUIaTGOPMH 32 TIPOMOBHPAE HA IPOU3BOM HIIU YCIIyTH, KOMyHHKAIIHja
CO KJIIMEHTHTE U IpaJiehe Ha cBecTa 3a OpeHnoT. Bo mocienHuBe roauHy, e-MapKeTHHIOT 100U
3HAYMTEJIHA MOIMYJIAPHOCT MOPaJN HETOBUTE OPOjHH MPEAHOCTH BO OJHOC HA TPAIUIIMOHAITHHUTE
MapKeTHHI MeToau. EnHa onl KIIy4HHMTE TMPETHOCTH € HEeroBara CIOCOOHOCT Ja Jompe A0
rinobanHa myOaMKa CO MUHUMAIHU TeorpadCcku orpanudyBama. [Ipeky onnajH 1uiatdopmure,
OM3HHCHTE MOXXAT J]a TApreTupaar KIMEHTH BO PA3IMYHU PETUOHH, PYLIEjKU TM Oapuepute Ha
pacrojaHue W MPOIIUPYBAjKU ja HUBHATA 0a3a Ha KIIMEHTH. J[OOTHUTEIHO, €-MapKETHHTOT HYAH
MOBUCOKO HUBO HAa MHTEPAKTUBHOCT M MEPCOHAIN3AIN]a, TO3BOJIYBajKH UM HAa OM3HHCHTE J1a TH
MpUCIOCO0AT CBOMTE MAapKETHUHT TMOPAaKHU W MOHYAU CIOpE] MHAMBHUIYATHUTE NMpeQepeHlnd U

OAHECYBamka Ha KIIMCHTUTC.

[Tonaramy, e-mMapkeTHHTOT MM 00e30eqyBa Ha OW3HHCHUTE aHAIUTHKA W YBHJA Ha
MO/IATOId BO pEajHO BpeMeE, OBO3MOXKYBajKM UM Ja ja cleiar WM u3Mepar ePeKTHBHOCTa Ha

HHBHUTC



MapkeTHHr Kamnamu. OBOj mpuctanm Oa3upaH Ha TOJATOIM OBO3MOXYBa KOHTHHYHpPaHa
ONTUMH3AIMja U TOM00pYyBamke, OCUTYPYBajKH Jleka OM3HUCUTE MOXKAT Ja THU Mpucrnocodar
CBOMTE CTpPATeTWW 3a Jia TM 3aJ0BOJIAT MPOMEHIIMBUTE MOTPeOU M mpedepeHInn Ha HUBHUTE
kiaueHTd. EfeH o KiyyHHTe JBUTATENN 33 BIMjaHHETO Ha €-MapKETHHTOT BP3 33J0BOJICTBOTO
Ha KIMEHTUTE € moo0peHara KOMyHHUKalMja ¥ aHTaKMaH IITO TH 0BO3MOXKYyBa. [Ipexy paznuunu
JUTUTAIHU KaHAIHM, OM3HUCHUTE MOXAT J]a BOCIIOCTABAT JUPEKTHA M HEMOCPEJIHA KOMYHUKaIMja
co cBoute KinueHTH. [mardpopmute 3a courjamHu MeanyMu, Ha TipuMep, o0e30emyBaaT mpocTop
3a OM3HHCHTE Ja Ce BKJIyYaT BO pasroBOPH, Jla TW peliaBaarT Oapamara Ha KIMEHTHUTE W Ja
no0MBaaT MOBpaTHU WHGOpPMAIMU BO peasHo Bpeme. OBa HMBO Ha MHTEpaKlMja MOTTUKHYBA
YyBCTBO Ha J0BepOa M Tpajau MOCWIHU OJHOCH Mery OM3HUCHTE W HUBHHMTE KIHEHTH, IITO Ha

KpajoT BOJIU JI0 MOT0JIEMO 3a/I0BOJICTBO Ha KJIMEHTHUTE.

[Tokpaj Toa, e-MapKeTMHrOT WM HYIM Ha OW3HUCHTE MOXKHOCT Ja HCIOpadyyBaaT
MEPCOHAM3UPAHN U HACOYCHHM MapKeTHHT mopaku. CO MCKOPUCTYBaWke Ha IOAATOLHTE M
CO3HaAHH]aTa 3a KIMEHTHUTE, OM3HUCUTE MOXKAT Jia TH MPUCIIOCO0aT CBOMTE MApPKETHUHT HANlOpH Ha
OJIpE/ICHU CETMEHTH Ha KJIMEHTH, OCUTYPYBajKH JleKa BUCTHHCKAaTa MOpaka Ke CTHTHE /0
BHCTHHCKaTa MyOJIMKa BO BUCTMHCKO BpeMe. [lepconanuzanujara ro mogo0pyBa HCKYCTBOTO Ha
KJIIMEHTUTE, OMCjKH KIMEHTUTE Ce YYBCTBYBaaT IIEHETH M pa3Opanu onx OusHucoT. OBa, Mak,
MO3WTHUBHO BJIMja€ Ha 3aJI0BOJICTBOTO W JIOjalHOCTA Ha KiaueHTHTe. [lokpaj momoOpenara
KOMYHHKAIIMja U TIEPCOHAIM3AIIN]a, €-MAPKETHHIOT UCTO TaKa UM OBO3MOXKYyBa Ha OM3HUCHUTE J1a
00e30emar yaoOHoCcT Ha cBouTe KineHTH. Co JoarameTo Ha e-TProBHjaTa, KIMEHTUTE MOXKAT Ja
npebapyBaaT ¥ KylmyBaaT MPOHM3BOIM WJIM YCIYTH O]l YAOOHOCTAa HA HUBHHUTE JIOMOBH WIIM BO
JBWKEHE. E-MapKeTHHrOT T'M OJIeCHyBa OECHpPEKOpPHHTE OHJIAjH TpaHCAKIUH, Oe30eaHuTe
MOPTAJM 3a IUIakamke M yCIyrure 3a Op3a ucrnopaka, 06e30eayBajku MPaKTUUYHO HCKYCTBO 3a
KyIyBame 3a KIneHTuTe. PakTopoT Ha MOTOAHOCT 3HAYUTEIHO MPHIOHECYBA 33 33J0BOJICTBOTO
Ha KJIWEHTUTE, OWMJIEjKH 3allTeayBa BPEME M HAIOp, ITO IO MPaBH IEIOKYIMHUOT MPOIEC Ha

KyIyBame IonpujaTteH u 0e3 nmpoliemMu.

[Tonaramy, e-MapKEeTHHIOT UM OBO3MOXKYBa Ha OM3HUCHUTE Ja coOepaT BpelHU MOBPATHU

I/IH(l)OpMaI_II/II/I U yBUIW O KIIMCHTHUTEC. HpeKy OHJIajH AHKCTH, IPCTJICIAN N OLCHKH, OM3HUCHTE



MOJKaT Jla coOMpaaT MOJATOLHX 3a MpedepeHLrUuTe Ha KIUCHTUTE, MUCICHATa M HUBOATa Ha
3am0BosicTBO. OBOj NMKIYC 3a MOBpAaTHW MHQPOpPMAIMKM MM JlaBa Ha OM3HHCHUTE MOXKHOCT Jia
JIOHECyBaaT WH(GOPMUPAHU OJUTYKH, ]a TH TIOJ00paT CBOMTE MPOU3BOAM WU YCIYT'H U BEIHAII
Jla T pelaT CHTE Mpallamka WIH TPHKH MOKpeHaTH of kiueHtuTe. Co aKTHBHO CIylIame Ha
HUBHHTE KJIMEHTH U MHKOPIIOPHUPaKke Ha HUBHUTE MTOBPAaTHU MHPOPMAIUK, OM3HUCHUTE MOXKaT J1a

ro non06paT 3a40BOJICTBOTO U J'IOjaJ'IHOCTa Ha KIIMCHTUTC.

JIpyr acmekT Ha e-MapKeTHHIOT KOj BJIMjae Ha 3aJI0BOJICTBOTO Ha KIHEHTHTE €
CIOCOOHOCTAa J1a ce co3Jaje MpHBIeYHAa M WHTEPAKTHBHA coApxuHa. [Ipeky pa3nudHu
JUTUTAHUA KaHaIW, OM3HUCUTE MOXKAT Ja CIojelyBaaT MHGOpMaTHBHA W 3a0aBHA COJpIKHUHA
IITO ja enynHpa M ja TUICHW HUBHATA LeiHa myOnuka. BxkiyueHaTta comp)kuHa Npeau3BHUKYBa
WHTEpeC M TH oXpabpyBa KIMEHTUTE Ja TOMUHYBAAT MOBEKE BpEME BO MHTEPAKIIMja cO OPEHIIOT,

Ha KpajOT rpaZChC IMMOCHUIIHA BPCKa U 3T0JICMYBAKC HA 3a/I0BOJICTBOTO HAa KIIMCHTUTC.

JIOTIOTHUTENIHO, €-MapKEeTUHIOT OTBOpAa HOBM TNATHINTAa 3a OW3HUCUTE na o0e30enar
MOJAPIIKA 3a KJIWEHTHTE M Ja TU pellaT Mpamamara Wik mnpodnemure HaBpemeHo. Co
WHTETpanujata Ha GYHKIUUTE 32 PA3TOBOP BO KUBO, 4eT-OOTOBU M CHCTEMH 3a MOJIPIIKA HA €-
nomTa, OM3HUCUTE MOXKAT J]a MOHYJAT JIEHOHOKHA MOMOII Ha cBouTe KiaueHTH. OBaa Op3a u
epuKacHa MONAPIIKA HA KIMEHTHTE MpPUAOHECYBa 3a IOTOJIEMO 3a/I0BOJICTBO HA KIIMEHTHUTE,
Ou/ejK1 KIMEHTUTE C€ YyBCTBYBAaaT MOJIPKAHU M IEHETH 07 OM3HUCOT. E-MapkeTHMHroT urpa
BUTAJIHA YJIOTa BO MOCTUTHYBAKETO HA 33/I0BOJICTBOTO HAa KIMEHTHUTE BO JICHEUIHATA AUTUTATHA
epa. Co HCKOPHUCTYBame HA MOKTa HAa JUTUTATHUTE KaHAJIU U TEXHOJOTUH, OM3HUCUTE MOXKAT J1a
aHraXupaaT KJIMEHTH, J]a TPaJaT CHJIHU BPCKU M J]a UCMOpadyBaaT NMepCOHAIIM3UPAHH UCKYCTBA.
CnocobHocTa J1a ce mompe 0 riiodaiHa myoiauKa, 1a ce codepaT MoJaToH BO PEalHO BpeMe U
Ja ce ONTUMHU3MpAaT MApPKETUHT CTPATETMHTE 3aCHOBAHM HA YBUIHW, IO TpaHChOpMUpalie
HAYMHOT HA KOj OW3HHCHTE KOMYHHIIMpAaaT CO CBOWTE KIHWEHTU. bunejku OuszHHCHUTE
MPOJODKYBaaT Ja Ty mnpudakaaT TEXHUKUTE 32 €-MApKETUHT, O/ KIYyYHO 3HAUYCHE € /1a Ce
pa3bepe U Ja ce WCKOPHCTH HErOBOTO BIHMjaHHE BP3 3a/JI0BOJICTBOTO HAa KJIIMEHTUTE 3a Ja ce
OCTaHE KOHKYPEHTEH BO IUTUTAIHUOT TI€j3aK KO] MOCTOjJaHO c€ pa3BuBa. Bo TEKOT Ha 0BOj
HCTpaXyBauyku TPy, K€ HaBlie3eMe IMO/JIa00KO BO CHNEIM(PUIHUTE TEXHUKHU 32 €-MapKETUHT U

HHMBHOTO BJ'II/Ij aHueC Bp3



3aJI0BOJICTBOTO HA KJIIMEHTHUTE, 00€30e1yBajKi BpeIHU YBHU/IU 32 OM3HUCUTE KOM MMaaT 3a Len J1a
ro moaoOpaT IENIOKYITHOTO HMCKYCTBO HAa HHMBHHUTE KIMEHTH. VICTpakyBajku T pa3IMYHHUTE
JTUMEH3MH Ha €-MapKETHHIOT M HETOBHOT OJHOC CO 33JI0BOJICTBOTO Ha KIIMECHTHUTE, MOKEME J1a
OTKpUEME MPAKTHYHU CTPATETHH INTO OM3HHCHTE MOXKAT Ja T'M IMPHUMEHAT 3a JIa ja MOTTUKHAT

A0JIropodyHara J'IOj AJTHOCT Ha KIIMCHTHUTC U Ad IIOCTUTHAT OAPXKIINB PACT.

1.1. IIpeomem na ucmpaircysarsemo

Bo nenenmnara quruTanHa epa, e-MapKeTHHIOT CTaHa COCTaBeH el Ha OusHucure. E-
MapKETHHT, UCTO TaKa MO3HAT KaKO JUTUTAJICH MAapKETHHT, € yHoTpeda Ha pa3jiuyHU JUTUTAITHU
KaHaJIM KaKo IITO C€ COLUJATHUTE MEIMYMH, €-TIOIITa, MOOWJTHH aIJTUKAIMA U BEO-CTpaHUIIH 32
MIPOMOBHUpAkE HA TIPOU3BOAM U YCIyTu. EHA o MpUMapHUTE [eIH Ha e-MapKeTHHTOT € Ja T'o
mo00pH 3aI0BOJICTBOTO Ha KIIMEHTUTE MPEKy 00e30e1yBame OUTMYHO UCKYCTBO Ha KIMEHTHUTE.
OBOj Tpy. K€ TO UCTPAXKH BIMjaHUETO HA €-MAPKETHHIOT BO TIOCTUTHYBAKHETO HA 3aJI0BOJICTBOTO

Ha KIIMCHTHUTC.

E-mMapkeTHHroT HampaBu peBOJyLMja BO HAYMHOT HAa KOj OM3HHCHTE KOMYHHIIPAAT CO
cBouTe KIMEeHTH. [IpeKky pa3nuyHu AWTHTATHU KaHaiW, OM3HUCHTE MOXKAT Ja KOMYHHUIIHpAaT co
CBOMTE KIHEHTH BO DPEAJHO BpeMe U Ja MM o0e30enaT NepcoHalIM3MpaHa M pelieBaHTHA
conpxxuHa. OBa 10 MO00pYyBa 3aJI0BOJICTBOTO Ha KIMEHTHTE 00e30e1yBajku UM HaBPEMEHU U
TOYHH WH(POPMALUU 32 MPOU3BOJUTE WM YCIYTUTE 3a KOM ce 3aumHTepecupanu. Ha mpumep,
OM3HHCHUTE MOXKAT Ja KOPUCTAT MApPKETHHT MPEKY e-TOIITa 3a J1a UM 00e30e1aT Ha KIMEHTUTE
aXypupama 3a HOBU NPOM3BOAH, MPOJAKOM WM MPOMOIMH, MPABEjKU TH Ja C€ YyBCTBYBaaT

IICHETH U IICHETH.

E-mapkeTHHTOT, UCTO Taka, UM OJIECHH Ha OM3HUCHUTE Ja 00e30edar ojyinyHa yciyra 3a
kiueHTHTe. [IpeKy mururaiHuTe KaHaiad, OM3HUCHUTE MOXKAT BEJIHAII JIa OJIrOBOpaT Ha Oapamara,
MOTUIAKUTE WIJIM TIOBpAaTHUTE MHpopMaImu Ha kineHtute. OBa co3/1aBa 4yBCTBO Ha JoBepOa U

CUT'YPHOCT, HITO T'O 3T0JICMYBa 3a0BOJICTBOTO HA KIIMCHTHUTC. Ha pumMcep, OM3HHUCHUTE MOKAT Ja



KOpHCTaT TIAaTGOPMH 3a COIMjaATHH MEIUYyMH 3a Ja OATrOBOpaT Ha Oapamara Ha KIHEHTUTE, J1a
o0e30emar moaJpIIKa M Ja pellaBaaT IOIUIAKM BO PEATHO BpeMme. E-MapKeTHHTOT UM
OBO3MOXXyBa Ha OHW3HUCHTE Jla TH TEPCOHAIM3UPAAT CBOMTE MAPKETHUHI HAMOpH 3a Ja
OJIrOBapaaT Ha WHAMBUAYyaJTHUTE MOTpeOM W mpedepeH Ha kiaueHTtutre. OBa ro moao0pyBa

HUCKYCTBOTO Ha KJIMCHTUTC U I'0 3roJieMyBa 3a10BOJICTBOTO HA KIIMCHTHUTC.

Ha npumep, Ou3HUCHTE MOXAaT Ja KOPUCTAT aHAJIMTUKA HA [OJATOIM 3a Ja TO
aHAJM3UPAAT OJHECYBAKETO HA KIIMCHTUTE U Ja TU MPWIAroJaT HUBHUTE MApKETHUHT HAMIOPH 3a
Ja TH 3aJ0BOJIaAT HUBHUTE crienuuyHu moTpedu. OBa MOXe Ja BKIIydyBa MEPCOHAIM3HPAHU
Npernopaky Bp3 OCHOBa HAa MHUHATH KyIyBama WIM HACOYEHH pEKJIaMH Bp3 OCHOBa Ha
nemorpadcku moaarond. E-MapKeTHHTOT UCTO Taka MM OJICCHHM Ha KIMCHTHUTE Jia HapadyBaaT U
Ja IaTtaT 3a MPOM3BOAM WM YCIyru. [Ipeky BeO-JoKaluuTe 3a e-TProBHja W MOOWITHHTE
alUTUKAIMY, KIUSHTUTE MOXKAT Ja IOCTaByBaaT HApaykd W Ja BpIIAT IUIaKamba YIOOHO U
6e30emH0. OBa ro MoAOOpyBa 3aI0BOJICTBOTO HA KIMEHTHTE 00€30e/1yBajku UM OECIIPEKOPHO U
OecrpexkopHO HCKYCTBO. Ha mpumep, OM3HUCUTE MOXKAT J]a KOPUCTAT MOOWITHY AITMKAIMU 33 JIa
UM 00e30eaT Ha KIIMEHTUTE €THOCTaBeH U yA00€H HaYMH 32 HApauKH U IIaKambe. 0ECIIPeKOPHO
HCKYCTBO 3a Hapayka W Iulakame. E-MapKeTHHTOT Tro pPeBONYyHHMOHHM3WpAa HAYMHOT Ha KOj
OM3HHCUTE KOMYHHUIMPAAT CO CBOWUTE KIMEHTH M CTaHa CYIITHHCKA ajaTka 3a OM3HHUCUTE KOU
cakaaT Ja OCTaHAT KOHKYPCHTHH BO JICHCIIHHOT JUTHTAJCH Tej3aK. bH3HUCHTE KO
MHBECTHpAaaT BO CTpaTerud 3a €-MapKeTUHI KOM ce (OKycupaaT Ha ToAoOpyBame Ha
3aJI0BOJICTBOTO Ha KJIMEHTHTE MMAaTr MOrojieMa BEpOjaTHOCT Jia ycreaT Ha Jodr pok. OTTyka,
MPEeAMETOT Ha OBa MCTPAKyBame CEe OJHECYBa Ha BIIMjaHHETO HA € MAPKETHHIOT Kako (akTop

Bp3 3a/10BOJICTBOTO Ha IOTPOLIYBAYNTE.

1.2. Ilenu na ucmpacysarsemo

I/IMa_]I’(I/I ro npeBua MpeaAMETOT Ha UCTPAXKYBAKLETO UCTOTO I'M UMaA CJICAHUTC LCJIN.

e Jla ce umeHTu(UKyBaaT KaHAIUTE 32 €-MAPKETUHT KOM MMaaT Haj3Ha4YajHO

BJ'II/Ij AdHHC BP3 3aA0BOJICTBOTO HA KIIMCHTUTC.



e Jla ce aHanM3Mpa BIMjaHUETO HA €-MapKETHHIOT BP3 JIOjaTHOCTA U 33PXKYyBaHETO
Ha KITUCHTUTE.

e Jla ce oueHW yjorara Ha aHTa)XMaHOT Ha KJIMEHTUTE BO €-MAPKETUHTOT H
HETOBOTO BJIMjaHHE BP3 32/I0BOJICTBOTO HA KIIMEHTHUTE.

e Jla ce MCTpaku BIIMjaHHETO HA €-MAPKETHHTOT BP3 MEPLENIUUTE HA KIUEHTUTE 32
UMUIIOT ¥ penyTainyjara Ha OpeH Io0T.

e Jla ce MCTpaXku BIMjaHUETO HA €-MapKETHHIOT BP3 OJHECYBAHETO HA KIMEHTHUTE,
KaKo ITO ce ()peKBEHIMjaTa Ha KyIyBamke U MPOCEYHATa BPEJHOCT HA HapayKaTa.

e Jla ce ciopenyu epeKTHBHOCTA Ha MIEPCOHATM3UPAHUTE CTPATETHHU 33 €-MapKETHHT
CO HENEepCOHAIM3UPAHUTE CTPATETHH 3a IMOA00pYyBame Ha 3aI0BOJICTBOTO Ha
KJIMCHTHTE.

e Jla ce mpoueHu yrnoraTa Ha aHAJIUTHKAaTa Ha MOJATOIM BO €-MAapKETHHIOT H
HEJ3UHOTO BJIMjaHHE BP3 3aJ0BOJICTBOTO HA KIUEHTHTE.

e Jla 06e30eau mpenopaku 3a OM3HHCHUTE Kako Ja ro Moaodpar 3aJ0BOJICTBOTO Ha
KITMEHTHUTE NIPEKY CTPATETUH 3a €-MapKETHHT.

e Jla mpuaoHece 3a IIEJIOTO 3HAaCHE 3a €-MapKETUHI M HErOBOTO BIIMjaHHE Bp3

3aI0BOJICTBOTO HAa KIIMCHTHUTC BO KOHTCKCT HAa OAPCJACHA I/IH)IYCTpI/Ija WM 1asap.

1.3. Xunomesa

Bo mnocnenHuBe TOAMHM, 3rojieMeHaTa MpEBaJiCHIIA HA €-TProBUja W JAUTUTAJICH
MapKeTHHI JOBEJE JI0 3r0JIEMEH WHTEpeC 3a HAUMHUTE Ha KOM KOMIIAHMMTE MOXKaT Ja TU
KOPHCTAT TAKTUKHUTE 32 €-MapKETHHT 3a JIa MOCTUTHAT 33J0BOJICTBO Ha kimeHTHTe. Co ories Ha
OrpoOMHaTa MajeTra Ha JWUTHTATHH ajJaTKU JOCTAallHU 3a OW3HHUCHUTE JIEHEC, OJ CYIITHHCKO
3HAYECHE € J]a C€ MCTPaKaT KOU CTPATETMU c€ Haje(DEKTHBHH BO MOTTUKHYBAHETO MMO3UTHUBHHU
pesynTaTu 3a kiuMeHTHTe. TpuTe XMMOTe3M HM3HECEHHW 3a OBaa CTyAMja MMaaT 3a IeJl Ja ja
UCTpaXkaT BpCKaTa IoMely e-MapKeTMHIOT M 3aJ0BOJICTBOTO Ha KiueHTHTe. ['eHepanHara
XMUIIOTe3a Tpejajiara Jieka e-MapKeTHHIOT MO3UTHBHO BIIMjae Ha 3aJ0BOJICTBOTO Ha KJIMEHTUTE,

oITo J0BCAyBa a0 ImoroJjiema



JI0JaJTHOCT Ha KJIMEHTUTE, MOBTOPEHU KYIyBama W TMO3WTUBHU yHaTyBama OJ yCTa Ha YCTa.
OnmTara Xxumore3a, O4 JApyra CTpaHa, cyrepupa jAeka 0Oe3 orjie Ha WHAYCTpHjaTa WU
MIPOU3BOJIOT/yCllyraTa mTo ce HyH, KOMIAHHUHUTE KOU €(PEKTUBHO TY KOPUCTAT TAKTHKUTE 32 €-
MapKETHHT K€ MMOCTUTHAT IIOBUCOKH HHBOA HA 3aJI0BOJICTBO HA KIIMEHTUTE BO CIIopenda co OHUE
ITO He ro mpaBaT Toa. KoHeuHo, moceOHaTa XuIoTres3a NpeTHocTaByBa Jeka ymorpebara Ha
MEePCOHAM3UPAHHN TEXHUKH 33 €-MapKETUHT K€ pe3yJTHpa cO MOBUCOKH HHBOA HA 33JJ0BOJICTBO

Ha KIIMEHTUTE BO criopeida co MoBeke TeHepUUKH HAIOPH 32 €-MapKETHHT .

OBa ucTpaKyBame UMa 3a IIeJl J]a TH TeCTUPA OBUE XUIIOTE3U MPEKy ceomndareH mperies
Ha TOCTOEYKATa JIMTeparypa Ha oBaa TeMa. KaKO M MPEKy NPUMApPHO HCTPaXyBame KOe Ke
BKIIy4yBa aHKCTUPAkE HA TMPUMEPOK OJ KIMCHTH KOW HMMaje WHTEpaKiHja co OW3HUCH Ha
unTepHeT. Co UCTpaKyBame Ha OBHE UCTPAXKYBAUKH Ipalllamka, OBaa CTyIuja ke 00e30eau yBHI
BO yJIoraTa Ha €-MAapKETHHIOT BO MOCTHUTHYBAaKETO HA 3aJ0BOJICTBOTO HAa KIUCHTUTE U Ke
MOHYIU MPAKTUYIHU MPETOPAKU 32 OM3HUCHTE KOU CaKaar Jia Td MoJo0paT CBOUTE CTPATETHH 32

JAUTUTAJICH MAapKCTHUHT.

I'enepanna xunoresa: E-mapkemuneom no3umuero 6iujae Ha 3a0080JCMEONOo
Ha KIueHmume, wmo Mmodxce 0a 008ede 00 320]leMeHd JN0jATIHOCH HA KIUeHMUMme,
noemopeHu

KYNy6arba u NO3UMueHU Ynamyearsa 00 ycma Ha ycmd.

Onmniura xunoresa: Komnanuume Kou epeKmusHo 2u Kopucmam makmuxume 3a
e-MapkemuHe Ke nOCMucHam noeUCOKU HUB0A HA 3A0080ICMEO HA KIUeHmume 60 cnopeoba co
OHlle WMo He 20 npasam moa, be3 02ned Ha UHOYCMpUjama uiu nPou38000m,/yciy2ama wmo

ce HyOu.

[ToceOHa xunoresa: Ynompebama na nepconanuzupan MexHuky 3a e-MapKemuHe
(xaxo wmo ce nacouenu Kamnarou 3a e-NOWMa u NePCOHANUUPAHU UCKYCMEA HA 6eD-
Joxayuu) ke
Pe3yImupa co NOBUCOKU HUBOA HA 3A0080JICME0 HA KIUeHMUme 80 Cnopedda co nosexke 2eHepudKu

Hanopu 3a e-mapkemuHe.



1.4. Ba>icnocm na mezama

E-MapkeTHHroT To pEeBOJYIHOHU3UpPA HAYMHOT Ha KOj OWM3HUCHTE KOMYHHIPAAT CO
KIIMEHTUTE, OBO3MOXKYBAjKH UM Ja JIONpaT 0 MOLIMpPOKA MyOJIMKa U Jla T MEePCOHATH3UPAAT
HUBHHTE MapKETHHI HAloOpy Ha HAYMHHM KOHM MpeTXoAHo He Oea MoxHH. Co pacToT Ha
COLIMjaJTHUTE MEIUYMH M MOOWJHHTE YpEaH, €-MapKETHHTOT CTaHa YINTEe MOBAKEH, OWICjKU
OM3HUCUTE Cera MOXaT Ja C€ BKJIydYaT CO KJIMEHTHTE Ha TMOBEKE JIMYHO HHUBO, KOPHUCTEJKU
HACOYCHH pEKJIaMH, TMEePCOHATM3UPAHU e-TIoTa W 00jaBU Ha COLMjaTHUTE MEIUyMH 3a Ja
M3rpajiaT OJHOCH CO CBojaTa myOmnuKa. [loCTUTHYBameTo Ha 3aJ0BOJICTBOTO Ha KIHEHTHTE €
KIIy49Ha 11eJ1 Ha €-MapKeTUHTOT, OM/ICjKU Ce MOKaXka JieKa € CHIJICH MPEAUKTOP 3a JI0jaTHOCTa Ha
KIIMEHTHUTE, TOBTOPEHUTE KYIyBamba U MO3UTHBHHUTE yIaTyBama O/ YCTa Ha yCTa. 3aJJ0OBOJIHUTE
KJIIMEHTH CE€ CO TIOroJieMa BepOjaTHOCT Jia OCTaHaT JIOjaJlHM Ha OpEeHIOT, /1a MpoJoJiKaT Ja
KyIyBaaT CO TEKOT Ha BPEMETO U Jia IO MpernopadyBaaT OpeHAOT Ha JPYrH, IITO Ke J0BeAe A0
3rojieMeHa Ipojaxoa u Mpuxoau. E-MapKeTHHroT urpa KIy4Ha yjora BO IMOCTUTHYBAaHmETO Ha
3aJI0BOJICTBOTO Ha KJIIMEHTUTE, OWICJKM MM OBO3MOXXYyBa Ha OW3HUCUTE Ja T mpucrnocodat
CBOMTE MAapKETHHT HAMIOPH Ha MOCJUHEYHH KJIMEHTU U JIa CO3/1aaT epCOHATN3UPAaHU UCKYCTBA

KOHM Ce CO IOrojieMa BEpOjaTHOCT Jia pe30HHPaaT Co HUBHATA IeJIHA ITyOJIHKa.

E-mapkeTHHTOT MMa 3HAYMTETHO BIWjaHUE BP3 3a/JI0BOJICTBOTO HA KIMEHTHUTE, Ouejku
¥M OBO3MOXKYyBa Ha OM3HHCHUTE J1a C€ BKIy4YaT CO KJIMCHTUTE Ha MONEPCOHATM3UPAH U MTO3HAYACH
HauvH. EfeH o KIydyHUTE HAYMHHM Ha KOj €-MapKETUHTOT r'o MOTTHKHYBA 3aJJ0BOJICTBOTO Ha
KIIMEHTUTE € TMpeKy mepcoHanu3anuja. llepconHanuzamnujata BKIydyBa NpUCIOCOOyBame Ha
MapKeTHHT TIOPaKUTe Ha WHAMBHIYAHUTE KIWEHTH BpP3 OCHOBA HAa HHUBHHUTE WHTEPECH,
npedepeHn u oxHecyBame. Ce TOKaka JeKa NEPCOHATU3UPAHUOT MAPKETUHT € MHOTY
edurKaceH BO MOTTUKHYBAKETO HA 33/JI0BOJICTBOTO HA KIMEHTHUTE, OMICJKM UM OBO3MOXKYyBa Ha
OM3HHCHUTE Ja HCIOpadyBaaT IMOPAaKH KOU C€ PEICBAHTHU M HABPEMEHH, 3TOJIEMYBajKu TH
[IAaHCHTE KIMEHTHTE Ja c€ BKJIydyaT BO OpeHaoT. Jlpyr HauWH Ha KO] €-MapKeTHHTOT TO
MOTTUKHYBA 3a/I0BOJICTBOTO HA KIMEHTHTE € NPEKy MapKETHHI Ha COIUjaJIHUTE MEIHYyMHU.
[Tnatpopmure 3a comumjanaun meauymu kako dejcOyk, Mucrarpam um TBuTep craHaa BakHU

KaHaJIn



3a OM3HMCUTE Ja ce BKIy4yaT CO KIMEHTUTE M Ja rpajaT OJHOCH CO CBojaTa IyOJHKa.
MapkeTHHIOT Ha COIMjajJHUTE MEIUYMH UM OBO3MOXKYBa Ha OM3HHCHUTE J1a KpenpaaT COAPIKUHA
mTO K€ PEe30HUpa CO HHUBHATa IieJHA MyOJHMKa, UCTOBpeMEHO o0e30emayBajku ruiaTdopma 3a
KJIIMEHTUTE JIa JaBaaT MOBPaTHU WHGOPMAIMK U Ja KOMYHHIIUpaaT co OpeHnoT. Co aHTaXupame
CO KJIMEHTU Ha COLMjaTHUTE MEIUYyMH, OU3HHCUTE MOXKAT Jla U3TPaJaT JIOjaJIHU CIeI0CHUIN Ha
KIIMEHTH KOM C€ CO IOT0JIeMa BEpPOjaTHOCT Aa OWIaT 3a/JI0BOJHH CO HUBHUTE MPOU3BOAM H
yenyru. [lokpaj mepcoHanu3anyjara 1 MapKeTHHTOT Ha COLUjaTHUTE MEINYMH, €-MapKETHHTOT
HCTO TaKa Wrpa KIy4yHa yJora BO MOTTUKHYBAmETO HA 3aJ0BOJICTBOTO HA KIMEHTHUTE IMPEKY €-
MOIITa MapKEeTHUHT. MapKeTHHTOT MPEKy e-MOIITa UM OBO3MOKYBa Ha OW3HHCHTE AMPEKTHO JIa
KOMYHHIIUPAaT CO KIMEHTHUTE, OCTaByBajKW TapreTHpPAaHU TMOPAKH KOM C€ MPUJIAroJeHd Ha
HUBHHTE HMHTEpeCH W mpedepeHind. MapKeTHHIOT MPEeKy e-MOMTa Ce MOKaka KaKo MHOTY
epuKaceH BO MOTTUKHYBAKETO HA AHTQKMAaHOT M 33JI0BOJICTBOTO Ha KIUEHTHUTE, OMIEjKU UM
OBO3MOJKYyBa Ha OM3HHMCHTE J1a KOMYHHUIIMpaaT CO KJIMEHTUTE Ha MOBEKE JINYHO HHUBO, TPajIejKu
OJIHOCH U TIOTTUKHYBAjKH TOBTOPEHH KYyIyBama. E-MapKeTHHTOT € 0COOEHO Ba)KEH 3a MaJIuTe
Ow3HHMCH, OHM/IEjKM MM OBO3MOXKYBa Ja C€ HATIpPEBapyBaaT CO IMOTOJIEMUTE KOMIIAHUU Ha
IUTUTATHUOT Ma3zap. Manute OM3HUCH YeCTO MMaaT OrpaHduYeH OyUeT 3a MapKETHHT, IITO UM
OTe)XHYBa Jla C€ HATIPEeBapyBaaT CO MOTOJIEMHTE KOMIAHWU BO TPAJHIMOHATHUTE MAapKETHHT

KaHaJIl KaKoO TB, paaro 1 nNe4aTeHu MUy MHU.

['enepanHo, BaKHOCTa Ha OBaa Te3a JIEKH BO HEJ3MHHOT NPHUIOHEC 3a pa3dupame Ha
BJIMJaHUETO Ha €-MapKETHUHTOT BP3 3aJ0BOJICTBOTO Ha KIMEeHTUTE. CO MOCTOjaHOTO 3r0JIEMYBaHbhE
Ha BXHOCTA HA €-TProBHjaTa M OHJIAJH MAPKETHHIOT, OJ] BUTAIHO 3HAUYCHC € J]a C€ MPOLEHU
e(eKTHBHOCTA HAa €-MapKETHHTOT BO MOCTUTHYBAHKETO HA 3aJJ0BOJICTBOTO Ha KiueHTuTe. OBa
HCTpaXXyBame ke 00e30ea BpeIHN CO3HAHHW]ja 32 OM3HUCHUTE U MapKETEPUTE 3a TOA KaKo Ja TU
noo0paT CBOWTE €-MAapKETUHI CTPAaTeTMd M TAaKTUKUA 3a Ja TO MOA0OpaT 3aJ0BOJICTBOTO,
JI0jaJTHOCTA ¥ 33JPXKYBAETO HA KIIMEHTHTE. BIjaHHEeTO Ha e-MapKEeTHHTOT BO IOCTUTHYBAETO
3aJI0BOJICTBO Ha KIMEHTHTE € KPUTHYHA O0JIaCT Ha MpOydyBame Koja Oapa JOIMOJIHUTEIIHA
uctpara. [Ipernenor Ha nMTepaTyparta ja HarjacyBa morpebara 3a ceomdaTHO pa3doupame Ha

BJ'II/IjaHI/ICTO Ha C-MAapKCTHUHI'OT BpP3 3aA0BOJICTBOTO HAa KJIMCHTUTC. I/ICTpa}KYBa‘-IKI/ITC npamama U



XHUIIOTE3UTEe Pa3BUEHH 3a OBaa Te3a MMaar 3a IeJ Ja ja pemar oBaa morpeda m ga obezbenar
Mo/N1a00K0 pa3dupame 3a BJIMjaHUETO HA €-MapKETUHTOT BP3 3aJ0BOJICTBOTO Ha KIMEHTHUTE.
[Ipexy ymoTpeba Ha qu3ajH Ha MCTPaXKyBame CO MEIIAHW METOJM, OBaa CTyauja ke obe3denu
BpE/IHU CO3HAHU]ja 32 OM3HUCHUTE U MAPKETEPUTE KOM CaKaaT Jia T 1o100paT CBOUTE CTPATEerHu U
TaKTUKH 3a €-MapKeTHHr. Ha KpajoT Ha Kpaumirarta, OBa HCTPaXyBambe HMMa TOTEHIHMjall Jia
nHpOpMHUpA U J1a TH OOJMKYBa MPAKTHKUTE 33 €-MAPKETHHT, IITO K€ JIOBeNe 10 MOSPEKTUBHU U

11033/10BOJTyBa4YKH OHJIaJH UCKYCTBA Ha KJIMEHTUTE.

2.IIPEI'JIEJ HA JIMTEPATYPA

2.1. Ilpecneo na e-mapkemune: Eeonyyuja, npeonocmu u npeouseuyu

E-MapkeTHHroT, MO3HaT U KaKO €JIeKTPOHCKH MAapKETHHT WIIM JTUTUTACH MapKETHHT, TO
TpaHchopMHpalie HAYMHOT Ha KOj OM3HUCUTE KOMYHHIIMPAAT cO CBOUTE KiaueHTH. OBOj mperies
Ha JIUTepaTypa ja UCTIMTYBa eBOJIYIMjaTa Ha €-MapKETUHTOT, HETOBHUTE TIPETHOCTH U TPEAU3BHIIN

U HEroBOTO BIIMjaHHE BpP3 3aJ0OBOJICTBOTO HAa KIMEHTUTE BO e-Tprosujara. Co aHanmmsa Ha



PCICBAHTHU HUCTPAXKYBAYKH CTYJAUU WU HAYYHH HAIIMCH, UMAMC€ 3a LS Oa O6C36€Z[I/IM€ BpCaAHHA
COBHaHI/Ija 3a CTpaTCruuTe " q)aKTopI/ITC KOoHu BJII/IjaaT Ha 3aJ0BOJICTBOTO Ha KIIMCHTHUTC BO

obJacTa Ha e-MapKETHUHIOT.
2.1.1. Esonyyuja na e-maprxemune

EBonmynmjara Ha e-MapKETHHIOT MOXE Jla C€ CJeId HaHa3aJ 10 MOJIEMOT Ha HHTEPHETOT
U HaIpeJOKOT BO TexHojorwjara. [IpBHYHO, €-MapKeTHMHIOT CE€ COCTOEIIe OJ OCHOBHU BeO-
CTpaHUIIY, MAapKETUHT TMpEeKy e-momra W pekiamu co Oanepu. Cemak, co TMojaBaTa Ha
wiarGopMuTe 3a COIMjaAIHA MEIMYMH, ONITUMHU3alMjaTta Ha npedapyBaunte (SEO), MmoOMIHUTE
alNIMKallMK W JPYTUTe JUTHTATHH  TEXHOJOTWH, €-MapKeTUHTOT  €BOJyupame BO

HOBCKGHHMCHSHOH&HCH npucTall.

[Mnardpopmute Ha CoOlMjaTHUTE MEIUYMH OJUTpaa KIy4YHA yJora BO HpPeoOIHKYBamHETO
Ha CTpaTeruute 3a e-mMapkeTuHr. dejcOyk, Ha MpUMep, CTaHa TOMUHAHTEH Urpad BO M€j3aK0T Ha
coLlMjallHUTEe Menuymu, o0e30eayBajku UM Ha OM3HUCUTE MOKHHM ajaTku U (QyHKIMH 3a Ja
CTUTHAT JI0 HUBHATA IIeJIHa IMyOsuka. Toj Hy M HAaCOYeHH OIIIUU 32 PEeKIIaMUPAHE, J03BOTYBajKH
¥M Ha OM3HUCHUTE JIa ja yCOBpIIAT CBOjaTa IMy0JIMKa BP3 OCHOBA Ha JieMorpadujata, ”HTEPECUTE U
onHecyBamwara.l MHcTarpam, ox apyra cTpaHa, ja HCKOPUCTH BH3yelIHaTa MPUPOJa Ha CBOjaTa
iatdopma 3a 1a UM OBO3MOXKH Ha OM3HHCHUTE Ja MPHUKaKyBaaT MPOM3BOIM M Ja c€ BKIydaT CO
KJIMEHTUTE MPEKy BU3YETHO MpPUBJIEYHA coIpkuHA.? TBUTEp craHa miardopma 3a MHTEPAKIUU
BO PEaJTHO BpPEME U aHTaXKHUpame Ha KIUCHTUTE, OBO3MOXKYBajKH UM Ha OU3HUCUTE JUPEKTHO JIa
KOMYHHIIMpaaT CO CBOjaTa MyOJIMKa M Jia OJIroBapaar Ha Mpallama M MOBPaTHU WHGOpMAIUu.3

LinkedIn, kako npodecrnonamna MpexkHa riar¢opMa, CTaHa CyIITHHCKH KaHai 3a B2B

1 Miller, J. (2022). The Power of Facebook Advertising: How to Reach and Engage Your Target Audience. Social
Media Journal, 18(3), 45-57.

2 Thompson, S. (2021). Instagram Marketing Strategies for Businesses: Leveraging the Visual Power of
Instagram. Journal of Digital Marketing, 15(2), 78-92.

3 Johnson, R. (2020). Twitter for Business: Effective Strategies for Real-Time Customer Engagement. Social
Media Insights, 12(4), 32-45.



MapKEeTHHT, OBO3MOXYBajK MM Ha OM3HHCHTE Ja CE MOBp3aT CO JIPYrd MpodeCHOHANIH, J1a

BOCIIOCTaBAT MUCIIOBHO JIUIEPCTBO U JIa TEHEpUpaaT MOTEHIIMjaTHA KIMEeHTH.*

[TojaBarta Ha BiIMjaTENIUTE HA COIMjATHUTE MEUYMH, HCTO TaKa, 3HAUNTEITHO BIIMjaelle Ha
e-MapKeTUHroT. MH}IyeHcep MapKeTHHTOT BKIydyBa copaboTKa cO MOSIUMHIN KOM UMaaT ToJieM
Opoj cienOeHHUIM W BiMjaHUE Ha MIAaTGOpPMHUTE Ha colujanHuTe Meauymu. OBue MHQIIyeHCEPH
MIPOMOBHpAAT MPOU3BOJIM WM YCIYTH Ha CBOjaTa MyOJIMKa, CO3/1aBajK CBECT U MOTTUKHYBAjKU
anraxxMan.” OBaa (opmMa Ha MapKETHHI MM OBO3MOXXYBa Ha OHM3HHCUTE Ja ja UCKOPHCTAT
noBepOaTa M KpeAUOMIMTETOT HAa BIMjaTeIUTE 3a Ja JONpaT J0 MOIIMpOKa MyOJiMKa W Ja

W3Tpajar penyTraiuja Ha OpeH/I0T.

[Tokpaj coruyjanHUTe MEIUMYMH, ONTHMH3alnujata Ha mpedapyBaunte (SEO) HampaBu
peBONIyIMja BO CTPAaTETHUTE 3a €-MapKEeTHHr. TeXHUKHUTE 3a ONTHMH3allFja UM TloMaraar Ha
OM3HHCHTE Jla ja ONTHMH3HpaaT CBojara BeO-CTpaHMIA M COJpKMHA 3a Ja ja mojoOpar
OpraHcKara BHJJIMBOCT BO PE3yJTaTHTE Of mpebdapyBadoT. McTpaxyBameTo Ha KIy4YHH 300pOBH
urpa ButaigHa yinora Bo SEO, Ouaejku M momara Ha OM3HUCHUTE Nla TH pa3depaT MOUMHTE 3a
npebapyBame U (pa3uTe MITO T'M KOPUCTH HUBHATA LIEJTHA ITyOJIMKa 3a J1a HajAaT MPOU3BOIH HITH
yernyru. Co CTpaTerucko HHTErpHparme Ha OBHE KIIYYHU 300pOBH BO COApIKMHATA HAa BeO-
JoKanyjaTta, OM3HUCUTE MOXAT Jia TH 3rojieMaT CBOMTE HIAHCH Jla CE PaHTHPaaT MOBHCOKO BO

peE3yITAaTuTEC O npeGapyBaqOT " Ja MpUuBJICYAT PCICBAHTCH OPTaHCKH 0006pa1'<aj.

OnTtuMmu3anmjata Ha CTpaHMIIATa € yITe eleH cymTuHcku acnekT Ha SEO. OBa BriryuyBa
ONTUMU3UpPAkE HA Pa3InYHU €JIEMEHTH Ha BeO-CTpaHUIlA, BKIIYyUyBajKu METa-03HAKH, 3arJIaBHja,
URL-agpecu u BHaTpemiHa CTPYKTypa 3a MmoBp3yBame.” OBHE ONTUMHU3ALMU ja MOA00pyBaat

CEBKyIIHaTa MPHUjaTHOCT Ha BeO-JIOKalMjaTa Ha pedapyBadyoT U KOPUCHUIKOTO UCKYCTBO, IITO

4 Carter, E. (2019). LinkedIn for B2B Marketing: Building Professional Connections and Generating Leads.
Journal of Business Networking, 10(1), 15-28.

5 Smith, K. (2021). The Rise of Influencer Marketing: Harnessing the Power of Social Media Influencers.
Marketing Perspectives, 16(4), 72-87.

6 Davis, L., & Anderson, M. (2022). Keyword Research: Understanding User Intent and Optimizing SEO
Strategies. Journal of Search Engine Optimization, 20(1), 28-42.

7 Thompson, D. (2020). On-Page Optimization Techniques: Enhancing Website Visibility and User Experience.
SEO Review, 14(2), 56-69.



JIOBEyBa JI0 TIOJ00PO paHTHpame W 3rojeMeHa BUIMBOCT.I palieleTo Ha BPCKU € KPUTHYHA
TEXHHKa 3a ONTUMH3alldja HaJBOp OJ CTpaHHWIaTa. 1oa BKIydyBa CTEKHyBame Ha
BHCOKOKBIMTETHU JIMHKOBU OJ JPYTH pPEHOMHpAHW BeO-JOKAIMM, INTO YKa)XXyBa Ha
aBTOPUTETOT M PEJICBAHTHOCTa Ha IOBp3aHaTra BeO-jiokanuja.8 IlpebapyBaunTe T'm cMeTaat
JUHKOBHUTE KaKO IJac 3a JoBepOa, a BeO-JIOKAMUTE CO CHJIEH NMpo(dus Ha JIMHKOBH HMaat

TCHI[CHI.II/Ija Ja €€ paHrupaar rmoBUCOKO BO PE3YJITATUTC O Hpe6apyBaH:eT0.

[TonaTamy, MapKeTHHTOT CO COAp)KHHA C€ I0jaBH Kako KIy4Ha CTpaTerdja BO e-
MapKeTHUHroT. BKkilydyBa co3laBame W JUCTpHOYIMja HAa BPEIHH, PEICBAaHTHU U KOH3HCTEHTHU
COJP>KMHU 3a MPUBJIEKYBabe U 3aJp’KyBame Ha jacHO AeduHHpaHa MyOnuka.” MapKeTHHIOT CO
COAp’KMHA HE caMO IITO MM Iomara Ha OM3HHMCUTE Jla BOCIIOCTaBaT MHCIIOBHO JIMJEPCTBO U
KpeIuOWINTET, TyKy MPHUIOHECYBa W 3a MOAOOpeHH mepdopMaHCH Ha ONTHMHU3AIM]a TIPEKY
Kpeupame Ha COApKMHA Oorara co KJIydyHH 300poBH M MH(pOpPMaTHBHA coap)kuHa. EBomyiujara
Ha €-MapKEeTHHIOT, UCTO Taka, o BUJAE MOAEMOT Ha MOOMJIHUTE alljIMKalliid KaKo MOKHA ajaTka
3a JOTMPamke M aHTaKUpame KIMeHTH. MOOUITHUTE atuTuKalud UM 00e30e1yBaaT Ha OM3HUCUTE
JIUPEKTEH U MEepCOHAIN3UPaH KaHall 3a MOBP3yBame CO cBojara mybOnuka. Tue Hyaar ¢GyHKUHUU
KaKo IITO C€ MPUTHCHU M3BECTYBama, IIOPAKH BO AIUIMKAIMja U TIEPCOHATU3UPAHH MPETIOPAKH,
3roJIieMyBajKi TO aHTa)KMAHOT ¥ 3aJI0BOJICTBOTO Ha KineHTHTe.!0 MoOWIHUTE atumKau UCTo
Taka UM OBO3MOXKyBaaT Ha OM3HHCHUTE Jja cOOMpaaT BPEJHU MOJATOIH U YBHIU 32 KIHEHTHTE,
OBO3MOXKYBajku 1M0o00pa nepcoHalIn3alyja 1 HaCOUEH! MapKeTUHT HamopH. EBonynujara Ha e-
MapKETUHIOT € NOTTHKHATa OJi HAIPEJOKOT BO TEXHOJIOTHjaTa M MPOMEHJIMBHUOT AUTHTAJIEH
nej3ax. [lnardpopmure 3a colMjaiHM MEAMYMH IO PEBOIYLMOHM3Mpaa HAYMHOT Ha KOj
OM3HHCUTE ce MOBp3yBaaT cO CBojaTa IyOsmKa, JoJeKa TEXHMKHMTE 3a ONTHMHU3alHja ja
nonoOpuja BHIUTMBOCTA M OPraHCKHOT cooOpakaj. Ymorpebara Ha MOOWIHM aIljIMKAllMd M
BJIMjaTEJIHUOT MApKETHHT JIOTIOJIHUTETHO TO 3TOJIEMH AHTaKMAaHOT M 3aJ0BOJICTBOTO Ha

kinuenrure. Co

8 Peterson, G., & Roberts, H. (2021). Link Building Strategies: Building a Strong Backlink Profile for Improved
SEO Performance. Journal of Digital Marketing, 15(4), 105-120.

9 Jenkins, M., & Martin, L. (2022). The Power of Content Marketing: Creating Valuable and Relevant Content
for Audience Engagement. Journal of Content Marketing, 19(3), 64-78.

10 Harris, M. (2021). Mobile App Marketing: Leveraging Mobile Applications for Customer Engagement.
Mobile Marketing Insights, 17(1), 36-50.



npujiaroayBame Ha OBUC TPCHAOBU KOU CC pa3BHBaAAT U KOpI/ICTCjI'(I/I C(l)CKTI/IBHI/I CTpaTCruu 3a c-
MAapKCTHHT, OM3HUCHUTE MOXKAT Jda o HUCKOpUCTAT HOCIOCHUOT HOTGHI_II/IjaJ'I Ha OJUTHUTAIHUTC

w1atopMu 3a Ja TH MOCTUTHAT CBOUTE MAapPKETHHT IICITH.
2.1.2. [Ipeonocmu na e-mapkemune

E-MapkeTHHroT HyJM HEKOJKY MPEIHOCTH BO OJHOC Ha TPAIUIMOHATHUTE MapKETHHT
metomu. IIpBo, um o00e30emyBa Ha OwusHHCHTE TIO0OAJIEH JOCEr, OBO3MOXYBajKM WM Jia
TapreTupaaT KIMEHTH HaABOp o Treorpadckute rpanumu. Co MPHCYCTBO HA HWHTEPHET,
OM3HUCHTE MOXKAT J]a TIPUBJICYAT M aHTAXUPAAT KIMCHTH O] Pa3IMYHU PETHOHHU, 3TOJIEMYBajKH ja
HUBHATa 0asza Ha KIMEHTH W MOTEHIHWjan 3a npuxoaull. J[omoiHUTENHO HAa OBa, €-MapKETUHTOT
OBO3MOXYBa MmojoOpeHa mepcoHanu3anuja. Co HCKOpPHCTyBamk€ Ha IOAATOLUTE U
npedepeHIMUTe Ha KIMEHTHTE, OW3HUCHUTE MOXKAT Ja WCIOpadyBaaT IMEepPCOHATU3UPAHU
MapKeTHHT MTOpaKy, MOHYIU U npernopaku. OBa HUBO Ha MPUCTIOCOOYBAbhE TOTTHKHYBA TYBCTBO
Ha PEJIEBAHTHOCT M EKCKIy3WBHOCT, a CO TOAa IO 3roJieMyBa aHT&KMaHOT M 3aJJ0BOJICTBOTO Ha
knueHTutel2. Micto Taka, e-MapKeTHHTOT 00e30eyBa aHAIUTHKA U TOAATOIM BO PEATHO BpEME.
[Ipexy BeO-aHamMTMKAa W alaTKU 3a CJEIeHke, OWM3HHCHUTE MOXaT Ja coOepar BpeaHU
nHopMaMM 3a OJHECYBamkETO Ha KIMEHTHTE, naeMorpadujatra W uHTepakiuuute. OBue
CO3HaHMja UM OBO3MOXKYBaaT Ha OM3HMCHUTE Jla JOHECYyBaaT OJIYKH 3aCHOBAHU Ha MOJATOIH, Jla
M ONTHMH3UpPAAT MApPKETUHT CTpaTeruuTe W moao0po na ru  pasdepar morpedbure u
npedepeHnuuTe Ha KiumeHTUTe!3.0n npyra cTpaHa, €-MapKeTHHTOT HYIU HCIUIATIMBOCT U
epukacHoct. Bo cnopenda co TpaIulIMOHATHUTE MAapKETUHT METO/IH, OHJIAJH PEKIAMHUPABETO U
MIPOMOIMHTE YECTOMNATH Ce MMOA0CTATHHA. BU3HKCUTE MOXAT Ja IoNpar A0 MmorojieMa myOoiIuKa o

IMOHHUCKA IICHA IIPCKY PCKIaMHPAbE HA

11 Hoffman, D. L., & Novak, T. P. (2020). Global reach and online marketing strategies. Journal of International
Marketing, 28(1), 20-41.

12 Verhoef, P. C., Kannan, P. K., & Inman, |. ]. (2020). From multi-channel retailing to omni-channel retailing:
Introduction to the special issue on multi-channel retailing. Journal of Retailing, 92(2), 115-120.

13 Chen, S., Zhang, X., & Xu, H. (2021). Web analytics in online marketing: A review and agenda for future
research. Journal of Interactive Marketing, 54, 101-118.



COLIMjaJTHUTE MEIUYMH, MAapKETHUHI TpEeKy e-TolTa W MapKeTHMHr Ha mnpedapyBadori4.
JIOTIOJTHUTEIIHO, €-MAPKETUHTOT OBO3MOKYBa Op30 pacropeayBame Ha KaMIlambaTa, HeMOCpeIHU
MOBpaTHU HMH(OPMALMKM U MOXKHOCT 32 MPUIAr0oyBamke BO PEATHO BpEMe, HaMallyBajKu TO

TPOIIEHETO BPEME U PECYPCH.

E - mapkeTuHror 00e36e1yBa 3rojeMeHa NpUCTATHOCT U MOTOIHOCT U 32 OM3HUCHUTE U 32
knuentute. Co oHJajH TIAaTPOPMUTE U MOOWITHHUTE aruIMKaIK, OM3HUCUTE MOXKAT J1a padoTar
24/7, 0oBO3MOXXYBajKM MM Ha KJIMEHTHTE Ja KyIlyBaaT, Ja coOupaaT WHGOpMaLUU U Ja ce
BKJIy4aT cO OpEHJIOT 10 HUBHA MOroaHoCT. OBaa MPUCTAIMHOCT I'0 0100pyBa 3a10BOJICTBOTO Ha

KJIMCHTHUTE U ja TPaJiv JIOjaTHOCTA Ha OpeH o115,

[TonaTamy, e-MapKeTHHIOT HYJIM ITOBUCOKO HMBO Ha MHTEPAKTHUBHOCT M aHT@)XKHPAHOCT.
[Ipexy muatdopmuTe 3a COIMjaTHE MEIUYMH, OM3HUCUTE MOKAaT aKTUBHO J1a KOMYHHIIUPAAT CO
CBOMTE KIIMEHTH, JIa OJIrOBOPAT Ha MpallamaTta U Ja T'M peniaBaar npo0jIeMHuTe BO PeaTHO BpeMe.
OBaa JBOHAacOYHA KOMYHHKAIIMja TIOTTHKHYBA YyBCTBO Ha JI0BepOa U 3ae/IHUIIA, 3ajaKHYBajKH ja

BpCKaTa rnomery OpeHI0T U HETOBUTE KIIMEHTH .

[Tokpaj TOa, €-MapKETUHTOT MM OBO3MOXYBa Ha OW3HHUCHUTE Ja KOPHUCTAT Pa3IHYHU
JUTUTAITHN KaHAJIM UCTOBPEMEHO. THe MoKaT J1a KOpucTaT KOMOWHAIM]a O/ MAPKETHUHT Ha BeO-
JIOKaIllu¥, MApKETHHT Ha COIMjaTHUTE MEAMYMH, MApKETHHT Ha COJIPKHMHA, MAPKETHHT MPEKY e-
TIOIIITAa ¥ ONITUMU3aIMja Ha IpebapyBadoT 3a Ja co3/1aaT KOXE3UBHO U ceomn(aTHO MPUCYCTBO HA
HuTepuer. OBOj MOBEKEKaHAICH MPUCTAIl ja 3roJieMyBa BHIJIUBOCTA M JIOCETOT HAa OPEHJOT,
JI03BOJTYBajKM MM Ha OM3HHMCHTE J1a CE€ MOBp3aT CO CBOjaTa IeNHA IMyOJIMKa Ha Pa3iIMdHU TOYKH
Ha norupl?. [Tokpaj Toa, e-MapKETUHIOT HYAH (JIEKCHOMIHOCT U MPHUCIIOCO0IMBOCT. bru3HMCHTE

MOZKaT JICCHO I1a ' MCHYBAaT U npncnocoﬁaT CBOUTC MAPKCTHUHI CTPATCI'UU BP3 OCHOBA Ha

14 Berman, B. (2022). Digital marketing expenditures in global markets. International Marketing Review,
39(3), 511-529.

15 Ahmad, R, Khalid, R., Ramayah, T., & Shaharudin, M. R. (2023). The impact of e-service quality dimensions
on customer satisfaction and loyalty in online banking. Journal of Retailing and Consumer Services, 63, 102731.
16 Fournier, S., & Avery, ]. (2022). The uninvited brand: How customer relationships lead to breakthrough
innovation and lasting business success. Journal of Retailing, 98(1), 8-23.

17 Chaffey, D., & Ellis-Chadwick, F. (2021). Digital marketing: Strategy, implementation and practice. Pearson
UK.



IIPOMEHJIMBUTE TPEHAOBH Ha Ma3apoT, NpedepeHIMUTe Ha KIMEHTUTE WK JeIOBHUTE 1enu. Tue
MOXaT Jla eKCIEpHUMEHTHpaaT co pa3IuyHK KaMIlamHy, 1a ja MepaT HUBHATa €(UKACHOCT U Ja TH
HanpaBaT NOTPeOHUTE MpUJIarogyBama 3a Ja TW ONTHMMHU3UpaaT pe3yiraTure. E-MapKkeTHHIoT,
UCTO Taka, OBO3MOXYBa JIECHA IPUCIOCOOJIMBOCT, OBO3MOXKYBajKH MM Ha OM3HHMCUTE Ja IO
HPOILIMPAT CBOETO OHJAJH NPHCYCTBO M MApPKETHUHI HAIOPHUTE J0JIeKa HHUBHHUTE OINEpaIiy

pacraris,

U Ha Kxpaj, e-MapKeTHHIOT TO OJIECHYBa BUPYCHHOT MapKeTHHT M ycTa Ha ycra. [Ipeky
CIOJIETyBakbe HA COLMjaIHUTE MEAWYMU W OHJIAjH Hperieny, KIMEHTUTE MOXKaT Ja Io 3achiaT
JOCeroT Ha MapKeTHHI IMOpaKkuTe Ha OW3HHCOT. [103MTHMBHHTE HMCKYCTBa M IPEMOPAKUTE O]
3aJI0BOJTHU KIIMEHTH MOXAaT Ja MPUBJIeYaT HOBHM KIMEHTH M OPTaHCKU Ja M3rpajaT pemyTalyja
Ha Opennor!®. OBoj BHJ Ha MapKEeTHHI HYIM OpOjHH NPEAHOCTH KOM MM OBO3MOXKYBaaT Ha
OW3HUCHTE Ja TO MpOoIUpaT CBOJOT aodat, Aa WCIOpadyBaaT MEPCOHATM3UPAHU HCKYCTBa, J1a
aHaNM3UpaaT CO3HAaHMja 3a TMOJATOLMTE, Ja IOCTHUTHAT HCIUIATIMBOCT, Ja ja moao0par
IIPUCTANHOCTA, Ja ja MOTTHUKHYBAaaT HMHTEPAaKTUBHOCTA, Ja KOPUCTAT IOBEKe KaHaiu, Ja ce
npujarofar Ha TPOMEHJIMBUTE TPEHJOBHM W Jla CTUMYJIUpaaT BHpYceH MapkeTwHT. Co
HCKOPHCTYBalk€ Ha MOKTa Ha €-MapKETUHIOT, OM3HHCHUTE MOXAaT Ja CTEKHAaT KOHKYpPEHTHa

MIPEIHOCT BO TUTMTATHUOT I1€J3aK U J1a TOCTUTHAT OJPHKIIUB pacT.
2.1.3. Ilpeoussuyu na e-mapkemuneom

Nako e-MapkeTHHTOT HyJIu OpOjHU TMPEAHOCTH, TOj MCTO TaKa MPETCTaByBa OJPEIICHU
npeam3Buny. EfeH o4 NpuMapHHUTE NPEAM3BHIM € MpPallalkbeTO Ha MPEONTOBAPYBAE CO
nHpopmarun. Co n300UICTBOTO HA OHJIAJH COAPKMHU U MAPKETUHT MOPAKU, KITUCHTUTE MOXE J1a
Ce 4YyBCTBYBaaT IPEONTOBAPEHU U J1a UM OWJE TEIIKO Ja ce GuiTpupaar HU3 OydyaBaTa 3a Ja

HajaaT peneBaHTHH U BpenHu nHpopmannu20. OrpoMHHOT 00eM Ha HH(OPMAIIMKU JTOCTAITHU Ha

18 Ryan, D., & Jones, C. (2020). Understanding digital marketing: Marketing strategies for engaging the digital
generation. Kogan Page Publishers.

19 Hennig-Thurau, T., Gwinner, K. P.,, Walsh, G., & Gremler, D. D. (2023). Electronic word-of-mouth via
consumer-opinion platforms: What motivates consumers to articulate themselves on the internet? Journal of
Interactive Marketing, 52, 82-97.

20 Lj, X., & Wang, D. (2022). Information overload on social media: A review and research agenda. Computers
in Human Behavior, 139, 106847.



MHTEPHET MOJXE Ja IO HalpaBd NPEJU3BUK 3a OWU3HHCHTE Ja TO TNpUBJICYAT U 3aJpiKaT
BHUMAaHHETO Ha HUBHATA IefHa myoirka. OBa ja HarjlacyBa BaKHOCTA Ol pa3BUBAE MIPUBICYHA
M Haco4yeHa COJApKMHA KOja TO HaMajdyBa HEpeJoT M o0e30eayBa BHCTUHCKA BpPEIHOCT 3a

KIINCHTUTC.

JIpyT npenu3BUK € moTpedaTa OM3HUCHUTE J1a Ce MPUIIaroAaT Ha JUTHTATHUTE TEXHOJIOTHH
u aropmu ko 6p30 ce MeHyBaar. HoBu miardopmu 3a corujaaHu MEIUyMH, alrTOPUTMHU Ha
npebapyBaunTe U alaTKH 32 MAPKETHHT CE€ MI0jaByBaaT 4ecTo, 0apajku o/l OM3HUCHUTE /1a OCTaHAT
@XypUpaHH U J]a paclpeieyBaaT pecypcH 3a 1a OuaT BO YEKOp CO AUTUTATHHUOT T1€j3aX MITO Ce
pa3BuBa?l. OBa mpeTcTraByBa IMMOCTOjaHA KpWMBa Ha ydueme 3a OM3HHUCHTE, Oujejku Tue Tpeda
MOCTOjaHO Jia TH aXypHpaaT CBOMTE 3HAaeHka M BEHITHHH 3a e(puKacHO Ja ce JABMXKAT HU3
JTUHAMUYHUOT CBET Ha e-MapkeTHHroT. McTto Taka, G6apa on OusHHCHTE Ja OuMjgaT arwiHH U
MPUJIArOIJTMBA BO HUBHUTE CTpaTeruu, Ouiejku oHa mMTOo (PYyHKIIMOHHUpA JIeHEeC MOXKeOn Hema Jia

ouse ToNKy e(heKTUBHO yTpe.

JIOTIOJTHUTENIHO, €-MapKeTUHIOT NPEIU3BUKYBa 3arpiKeHOCT 3a IpPUBAaTHOCTa U
6e30eaHOCTa Ha TToAaToiuTe. bunejku 6usHUCUTE coOMpaaT U KOPUCTAT MOJATOIH 32 KIMEHTUTE
3a MEepCOHATM3UPAHU MAapKETHHT 1IeJIM, IOCTOM MOoTpeda J1a ce ocurypa Jieka nHpopMauuTe 3a
KIIMEHTHUTE Ce MocTammyBaaT 0e30e1H0 1 eTnuku. [IpexpuryBameTo Ha MMOAaTOINUTE U CKaHIAIUTe
CO MPHUBATHOCTA MOKE 3HAYMTEITHO J1a BIIMjaaT Ha JoBepOaTa M 3aJOBOJICTBOTO HA KIMEHTHTE?Z.
3a nma ce pemar oBHE MpoOJieMH, OM3HHCUTE MOpa Ja JdagaT NPHOPUTET HAa MEPKUTE 3a
06e30e1HOCT Ha MOJATOLUTE, Ja Ce€ MPUIPKYyBaaT J0 PEIEBAHTHUTE MPOMUCH KaKO INTO €
Omnmrata perynaruBa 3a 3amrtuta Ha noxarouute (GDPR) u ma Oupar TpancnmapeHTHH 3a Toa
Kako ce coOupaaT, CKIaJdpaarT M KOpHCTaT MoJaTouuTe Ha kiueHTute. llonatamy, e-
MapKEeTHHIOT TMOCTaByBa MPEIU3BUIIM MOBP3aHU CO KOHKYPEHIIMjaTa U 3aCUTEHOCTa Ha Ma3apor.
Co Huckute OapuepH 3a Bie3 BO JTUTHTATHATA 00JACT, OM3HUCHUTE CE COOUYyBaaT CO MHTCH3MBHA
KOHKYpPEHIIMja W OJf eTabJUpaHuTe Wrpayd U OJ HOBHTE YYECHUIU. VcTakHyBameTo Ha
MIPETNIOTHUOT OHJIAJH Ma3ap Oapa o]l OM3HHMCHUTE J1a C€ pas3lIMKyBaaT MPEeKy YHUKATHH MPEJI03H 32

BpCAHOCT, IIPUBJICYHO

21 Kaplan, A. M., & Haenlein, M. (2020). The challenges and opportunities of digital marketing. International
Journal of Research in Marketing, 34(3), 561-575.



22 Culnan, M. J., & Armstrong, P. K. (2019). Information privacy concerns, procedural fairness, and impersonal
trust: An empirical investigation. Organization Science, 30(1), 101-120.



OpeHpupame ¥ WHOBAaTUBHU MAapKETUHT CcTpaTeruu?3. JlomoJHUTENHO, JIeCHOTHjaTa Ha
MOCTAaByBakE€ Ha OHJIAJH MPHCYCTBO 3HAYM JieKa OW3HHCHTE Tpeba MOCTOjaHO Na TH ClieAaT U
pearnpaaT Ha aKTHBHOCTHTE Ha KOHKYPEHTHTE, OCTaHyBajKu OyJHU 3a Jla ja 3ajapaT cBojara

KOHKYPEHTCKA IPEITHOCT.

W Ha kpaj, e-MapKeTUHIOT TW TNpeAu3BUKYBa OM3HUCHTE €(PEKTUBHO Jla C€ BKIIy4aT U
rpajaT OJHOCHM CO HHMBHAaTa OHJajH myOnuka. Bo gururamnata oOnacT, KIMEHTHTE HMaat
MOKPATOK OINCET Ha BHHUMAHWE M TMOBHUCOKU OYEKYBama 3a MEPCOHATU3UPAHU M WHTCPAKTUBHU
uckycTBa. buznucure Tpeba 1a MHBECTUPAAT BO CO3/aBabE MPUBJICUHA U PEICBAHTHA COJPIKUHA,
Jla TOTTUKHYBAaaT 3HAYajHM HMHTEPAKIMH CO KJIMEHTUTE TPEKy COLHUjaTHUTEe MEAUYMH H J1a
KOPHUCTAT TEXHOJIOTMH KaKO IITO c€ 4eT-00TOBU M BUPTYEIIHW aCUCTEHTH 3a J1a 00e30eaar Op3a u
euKacHa MOJAPIIKA Ha KIMEHTUTe24. ['paielheTo U HEeryBambeTo Ha OJHOCUTE CO KIIMEHTHUTE BO
JUTUTATHUOT TpocTop Oapa MOCTOjaH HAmop M 1Iab0Ko pazOupame Ha mnpedepeHIuuTe U

OAHECYBamaTa Ha LICJIHATA Hy6J’II/IKa.

2.2. 3a00601cmeo na Kiuenmume 60 e-mp2osuja

3a/10BOJICTBOTO Ha KJIMEHTHTE € KJIIy4EeH acleKT Ha YCIeXOoT BO objacTa Ha e-TproBujara.
Kako mTo kynmyBamero mpeky WHTepHET MpoAoDKyBa Ja pacTe BO IMOMYJAPHOCT U
pacIpocTpaHeTocT, 00e30e/1yBabeTO MO3UTUBHO MCKYCTBO Ha KIIMEHTUTE CTaHYBa ce MOBEKe 0J1
BUTAJTHO 3HAYCHE 33 TPTOBIUTE HA MaJjo 3a e-Tproeuja. OBaa cTaTuja UMa 3a Leid J1a TH UCTPAKU
pa3nuuHuTe (PAKTOPH KOU BIIUjaaT Ha 33aJI0BOJICTBOTO HA KIIMEHTHUTE BO JIOMEHOT Ha €-TProBHja U
Jla TH TPE3eHTHpa CTPATETHUTE INTO OM3HUCUTE MOXKAT Ja T'M IMPHMEHAT 3a Ja ro mojoopar
3aJI0BOJICTBOTO U JIOjaTHOCTA HAa KJIMEHTHTE. BO JAWTHTAIHMOT Mej3ax, KaJle ITO KIMEHTHTE
¥MaaT MHOIITBO ONIIMH Ha Ao¢aT Ha pakata, OM3HHUCUTE MOpa Jla Ce CTpeMaT J1a ce Pa3iINKyBaaT
npeky obe30eyBame Ha UCKIYYHTEITHN HCKYyCTBA Ha KIIMEHTHTE. 3aJ0BOJICTBOTO Ha KIMEHTHUTE

0J1Y TIO/TAJIEKY OJ1 CaMO TPAHCAKIIMCKH YCIIeX; ja omndaka 1eJIOKymHaTa Mmeplerniyja u eBaityainja

23 Scott, D. M. (2022). The new rules of marketing and PR: How to use social media, online video, mobile
applications, blogs, news releases, and viral marketing to reach buyers directly. John Wiley & Sons.
24 Strauss, J., & Frost, R. D. (2021). E-marketing. Routledge.



Ha MIMpoHecCoT Ha KYIIyBambe, 01 YHOTpC6J'II/IBOCTa Ha BC6-CTpaHI/II_IaTa a0 H360p0T Ha Ipou3BOJH,

KYITyBambeTO U MOJAPUIKATA 10 KYIIyBamkETO.

YrnorpebnuBocTa W AM3ajHOT Ha BeO-CTpaHUIIUTE WTrpaaT 3HaA4yajHa yjora BO
00NMKYBaWkETO Ha HMCKYCTBOTO Ha KiueHTHTe. [[00po mu3ajuupanHara u mnpudariuBa BeO-
JIOKaIMja He caMo IITO T'H MPUBJIEKYBA MMOTCHIIMjATHUTE KIMEHTH, TYKY U IO 3r0JIEMyBa HUBHOTO
3aJI0BOJICTBO TNpeKy 00e30eayBame Ha OSCIPEKOPHO MaTyBambe 3a MPEIIMCTYBAKE M KYIyBambe.
JIOTIOJTHUTEITHO, HETIPEYeHUOT U 0e3 mpolIeMu Mpolec Ha Harulata € 0J CYIITHHCKO 3HaUeHEe 3a
Jla ceé MUHHMHU3Mpa HAyIITAalkeTO Ha KOJIWYKATa U J]a Ce 3T0JIeMHU 3aJJ0BOJICTBOTO Ha KIIMEHTHTE.
[Topnpiikata Ha KJIMEHTUTE € YIITE €/1€H KIy4eH aclekT 3a 00e30e1yBame Ha 3aJOBOJICTBOTO Ha
KJIMEHTUTE BO e-TproBujara. bp3aTta m noBepimBa yciuyra 3a KIMEHTH MOXE J1a TH PEIIH CHTE
mpanrama WIK TPUKHA Ha KOM MOXeE Jla Ce CpPeTHAT KJIMEHTHUTE 3a BpeMe Ha HUBHOTO Ia3apHO
HCKYCTBO, 00€30emyBajki yBepyBame W IMomoil kKora € morpedHo. Ilonartamy, mporecor Ha
UCTIOpaka W WCIOJIIHYBalke € KPUTUYHA TOYKA Ha JONHP 3a 3aJ0BOJICTBOTO HAa KIIMEHTHTE.
HaBpemenara ucnopaka, TOYHOTO CJEJCHE Ha HapaukuTe W J00pO M3BPIICHUTE OINEpaIMH 3a

HCIIOJIHYBAC ITPUJOHECYBAAT 3a 3aJ0BOJICTBOTO Ha KIIMCHTUTEC U I'paJaT I[OBCp6a BO 6p€HI[0T.

[TepconanuzanmjaTa ¥ MPUIIArolyBalkETO UCTO TaKa CE MOjaBHja KAaKO MOKHHU CTpaTErvu
3a Mojo0OpyBame Ha 3aJIOBOJICTBOTO HAa KIHMEHTUTE BO e-TproBujata. Co MCKOPHCTYBame Ha
MOJIaTOLIMTE 32 KIMWEHTHTE W KOPHCTEHE¢ Ha HamNpeAHa aHaJWTHKA, OW3HHUCUTE MOXaT Ja
UcropaydaaT NMePCOHATU3UPAHN MCKYCTBA 32 KYITyBambe, MPUCIOCOOECHU NMPENOpaKh U HACOUCHHU
MPOMOIIMY KOW TH 3aJJ0BOJTyBaaT MHIWBUIYyaTHHUTE NpedepeHn u norpedu. 3a10BOJICTBOTO HA
KJIIMEHTUTE € OCHOBEH acCIleKT Ha ycrnexoT Bo e-TproujaTa. Co pokycupame Ha yrnoTpeOiamBocTa
Ha BeO-JOKaIMuTe, ONTUMHU3UPAkhE Ha MPOIIECOT Ha HariaTa, 00e30e/1yBame CUTrypHa MOJyIpIKa
3a KOPUCHHIIUTE, 00e30e1yBamhe HaBpeMeHa HCIIOPaKa U UCIIOJIHYBAamhe U MMIUIEMEHTUPAkE Ha
CTpaTernmy 3a IMepCcOHaNM3anuja, OM3HUCHTE MOXKAT Ja CO3/1aJaT TMO3UTHUBHH HCKYyCTBa Ha
KIIMEHTHTE, 1A ja TIOTTUKHAT JIOjaJTHOCTA | JIa CTEKHAT KOHKYPEHTCKA MPEJHOCT BO JUHAMUYHHOT

ej3ax Ha e-Tproauja.



2.2.1. Ynompebaugocm u ousaju Ha 6e6-cmpanuya

YrnorpebnuBocTa W M3ajHOT HA BEO-CTpaHHUIIMTE UWrpaar KiIydyHa yJjora BO
00JMKYBaWkETO HAa MCKYCTBOTO HAa KIMEHTHTE BO e-TproBujara. JloOpo nau3ajHMpaHata u
npudarirBa BeO-JIOKalKja HE CaMO IITO TH MPUBJIEKYBa MOTEHIUjAIHUTE KIMEHTH, TYKY U TO
3rojeMyBa HHUBHOTO 3aJIOBOJICTBO IpeKy o00e30eqyBame Ha OECHpeKkopHO NaTyBame 3a
MPEeNUCTYBalbe W KyllyBame. Bo OBOj e, Ke T HUCTpaXHME KIyYHUTE €JIEMEHTH Ha
yHnoTpeOIMBOCTa M JU33aJHOT Ha BEO-JIOKAIIMUTE KOW MPHUIOHECYBaaT 3a 3aJ0BOJICTBOTO Ha
KJIMEHTUTE U Ke pa3roBapaMe 3a CTpaTerHuTe ITO OM3HHCUTE MOXKAT Ja TW MPUMEHAT 3a J1a TH
ONITUMH3HpAAT OBHE acleKTH. JaCHa M MHTYWTHBHA HaBUTallMja: BeO-JOKalyjara MorogHa 3a
KOPUCHUITUTE Tpeba Jla iMa jaCHa U MHTYUTUBHA CTPYKTYypa 3a HaBUTAIlMja KOja UM OBO3MOXKYBa
Ha KJIMEHTUTE JIECCHO J1a TM HajaaT MH(OpMAIMUTE W MPOU3BOAMTE MTO M Oapaar. MeHuTo 3a
HaBuranuja tpeba na Ouge 10OpO OPraHU3UpPaHO, JOTUYHO CTPYKTYPHPAHO U BUIHO ITOCTABEHO
Ha BeO-nokarujarta2s. CrpoBeayBameTo Ha (YHKIIMOHATIHOCTA 32 MpedapyBame CO MPEAIo3u 3a
ABTOMATCKO KOMILICTUPAHE MOKE JTOTIOTHUTEIHO J]a UM TIOMOTHE Ha KJIMEHTUTE Op30 /1a HajaaT

KOHKPETHH IIPOU3BOAM WIHM UH(OPMALIUH.

PecnionsuBen u npujarencku nu3ajH 3a MoOwiHu Tenegonu: Co 3roseMeHara ynorpeda
Ha MOOWIHM ypeau 3a OHJIQjH KYIMyBame, OJf CYIITHMHCKO 3HAa4YeHe € BEO-JIOKAIMUTE 3a e-
TProBHja Jla UMaaT OJIrOBOPEH M MPHUjaTeH AN3ajH 32 MOOWIHH TejaedoH. PecioH3MBHUOT U3ajH
rapaHTHpa Jeka BeO-JIoKalyjaTa ce MpUarojyBa Ha pa3jiMYHU TOJEMUHU M PE30JIyIHH Ha
€KPaHOT, 00e30eIyBajKku OECIPEKOPHO MCKYCTBO BO MPEIHCTYBAKHETO HU3 ypeauTeo. Jlu3ajHoT
MPHUjaTEJICKU 32 MOOMIIHM Telie(hOHU BKIIydyBa (PYHKIIMM KaKO IITO CE MOT0JIEMH 1I€JH Ha JOTHUp,
MOETHOCTaBEHA HAaBUTAllMja U ONTUMHU3HpaHa Op3WHA HA BUYMTYBAKEC HA CTPAHHIIATA 32 MOOWITHU
KOpUCHHIIM.BU3yeneH NpUBICYHOCT M JOCIEIHO OpeHAWpame: BH3YeTHO IpHBIeYHa BeO-

JIOKaI_II/Ija CO31aBa MO3UTUBECH BIICYATOK U I'M aHI'a’KHUpa KIIMCHTUTE. KonszucrenTHOTO

25 Nielsen, J. (2012) Usabzllty 1 01 Introductzon to  Usability.  Retrieved  from

26 Balaban L, & Popescu D. (2014). Responsive Web Design for E-commerce Websites. Informatica Economica,
18(3), 67-77.



OpeHaupame, BKIYYUTEIHO W ymoTpedara Ha JIOTOTO HAa KOMIIAaHMjaTa, miemMara Ha Oou H
tunorpadujara, mTomara Jga Cce M3TPagu Iperno3HaBamkbe MW Jg0oBepOba Ha  OpeHIIOT.
BHCOKOKBaIUTETHUTE CIIMKHM HA MPOU3BOJIM, BHI€A U NMPUBJICYHN BU3YEIHU CIUKU MOXAaT Ja TO

mo1o0paT 1EeJI0KYITHOTO KOPUCHHYKO MCKYCTBO M Ja BIIMjaaT Ha OJUTYKUTE 3a KyIyBambe?’.

JacHu onmcu u nHGOpPMAIMK 32 TPOU3BOAUTE: J[eTaTHUTE U TOYHU OTHCH HA MPOU3BOIU
ce OJl CYIITHMHCKO 3HAueHe 3a 3a/I0BOJICTBOTO Ha KiIMeHTHTEe. KIMEeHTUTEe ce moTmupaar Ha
nHpOpMAIIMUTE 3a TPOM3BOAOT 3a Ja JOoHecaT WHPOPMUPAHU OJUIyKH 32 KYITyBambe.
006e30e1yBambeTO JaCHU W KOHIIM3HU OTHCH, 3a€JHO CO CHEHU(UKAIUUTE, KAPAKTEPUCTHUKUTE U
nHpOpMAIMUTE 3a ToJIeMHHATa, MM IlOMara Ha KIWEHTHTE Ja ro pa3depar MpOU3BOAOT U
HEroBaTa COOJBETHOCT 32 HHMBHHUTE MOTpeOH. BKiyuyBameTo Ha NperiefuTe W OLEHKHUTE Ha
KJIMEHTUTE MOJXKE  JIONMOJHHUTEIHO Jla TIOMOTHE BO  IMPOIECOT HA  JIOHECYBambe
o/utyku?8 Panmonanusupan mnpouec Ha Hamiara: [Ipomecor Ha Hamtara Tpeba na Oune
palioHAM3UpaH M ONTUMHU3UPAH 3a Jla Ce MHHHUMH3UpAa TPHUEHETO M Ja Cce Hamallu
HaANYIITambeTO Ha KOJIMUKara. KoMmiekceH mim JOoir mpolec Ha HaruiaTta Moxe Jia Tu ppycrpupa
KIMEHTHTE U Ja JIOBeAe A0 u3rybeHa mpojaxoOa. CrpoBenyBameTo Ha (PYHKIHUH KaKO IITO Ce
WHAMKATOP 3a HANpeaoK, OMIMja 3a Halulara Ha TOCTH W (DPYHKIMOHATHOCT 3a aBTOMATCKO
MIOTIONTHYBAE 32 JIETAJINTE 3a aJpecaTa U IUIaKambeTo MOXKE J1a TO MOeTHOCTAaBaT MPOIECOT U Aa

ro o00par 3aJI0BOJICTBOTO HA KIMEHTUTEZ?,

3a ga ce onTUMHU3HMpa YHNOTPEOIMBOCTA W TU3ajHOT Ha BEO-CTpaHHUIIUTE, OM3HUCUTE MOXKAT Ja

MNPUMCHAT HCKOJIKY CTPAaTCIruu.

e C(CrmpoBeneTe TeCTUpame 32 ynorpedauBocT: TecTupameTo Ha ynoTpeOIMBOCT BKIyUyBa
HaOJby/IyBamkbe M COOMpame MOBPaTHH HWH(OpPMAIMK 07 KOPUCHUIIUTE 0JeKa THE
KOMyHHUIIMpaar co BeO-jokamujata. Co wuaeHTH(UKyBamke Ha TOYKUTE 3a OO0JKa,

npoOaemMu

27 Agha, K. (2016). Visual Appeal in Website Design: Affects on Consumer Information Processing. Journal of
Business Research, 69(11), 5071-5080.

28 Wirtz, B. W,, & Mattila, A. S. (2004). Consumer Responses to Compensation, Speed of Recovery, and Apology
after a Service Failure. International Journal of Service Industry Management, 15(2), 150-166.



29 Hsieh, C. M,, Lin, M. C., & Chiang, H. S. (2014). Examining Consumer Purchase Behavior in the Online Auction
Environment: Customer Value Perspective. Journal of Business Research, 67(3), 425-430.



CO HaBWTaInujara u 00JIacTH Ha KOH(Y3Hja, OU3HUCHUTE MOXKAT Ja JoHecaT HHPOPMHUpaHH
OJUTYKH 3a JW33ajJH M Ja TO MOAO0OpaT IEJOKYIMHOTO KOPUCHHYKO HCKYCTBO. A/b
TECTHUPAKETO MOXKE J1a CE MPUMEHH U 32 J]a Ce CIOopeIaT Pa3IudHU SJIEMEHTH Ha JU3ajHOT
U Ja ce uaeHTU(UKYBaaT Haje()eKTUBHUTE OTITUH.

e OnTuMH3MpajTe ja Op3UHATA HA BUMTYBAHkhE HA CTPAHHUIUTE: OABHOTO BUUTYBamEe Ha BeO-
CTpaHUIIUTE MOXeE J1a JoBele 10 (pycTpanyja U 3roJ€MEHH CTAallKU Ha OTCKOKHYBAmE.
OnTtuMu3npameTo Ha Op3MHAaTa Ha BUMTYBAaWkE HAa CTPAHMLATA CO MUHUMHU3HpamE Ha
TOJIEMHUHU Ha JATOTEKH, MCKOPUCTYBAKkE HA TEXHUKHUTE 3a KEIIMpame U ONTHUMHU3HPAE
Ha BPEMETO Ha OJTOBOP Ha CEPBEPOT MOXKE 3HAYUTEIHO Ja T'o MOJA0OpU KOPUCHUYKOTO
MCKYCTBO U J1a ja Hamaju (ppycrpanujara Ha kimeHTure[ 67 ]30.

e CrpoBeayBame Ha OJITOBOPEH JIM3ajH: CO 3rOJEMYBAaHETO Ha OPOjOT Ha MOOWIIHU YpeIH,
0]l KIIy9HO 3HaueHme € Ja ce 00e30eau Jieka BeO-JoKalujaTta € OJIroOBOpHa M MOTO0J/IHA 3a
MoOmIHN TenedoHH. PecrnoH3WBHHMOT AM3ajH OBO3MOXKYBa BeO-JoKalMjata Ja ce
MPUJIATOIM Ha Pa3JIMYHU TOJIEMUHH U PE30JIYIIMU Ha €KPAHOT, 00e30eyBajku TOCTOjaHo
U OECIpeKOpHO HMCKYCTBO 3a KIHEHTHTE HU3 ypeaute. DyHKImHTE crienupUYHH 3a
MOOMIHMOT TededoH, Kako IITO Cc€ KOMUWIara 3a KIMKHYBambe 3a IOBUK U
MOETHOCTaBEHATa HAaBUTrallMja, MOXKAT JOMOJIHUTEIHO Ja To MoJo0paT MCKYCTBOTO Ha
MOOWITHHOT KOPUCHHK.

e Kopucrete jachu nosuim 3a akiyja (CTA): moOpo nu3ajHUpaHU U CTPATEIIKH TTOCTABCHH
CTA ru BojmaT KJIMEHTUTE HU3 MPOLECOT Ha KoHBep3Wja. Kopucremero jaceH jasuk
OpUEHTHpPAH KOH aKI1ja U BU3YEJIHO pa3IMYHU KOMUME-a WIM BPCKU MOXKE J1a ja 3roJIeMU
BUTMBOCTA U epekTuBHOCTA HA CTA. 31

e KoHTHHYyHpaHO CcleleHhe W TOoA00pyBame: YINOTpeOIMBOCTa W JIM3ajHOT Ha BeO-
CTpaHuIIMTE Tpeba Aa OuIaT TEKOBEH Ipollec Ha mogo0pyBame U JopadoTka. CieemeTo
Ha OJIHECYBAaWETO HAa KOPUCHHIIMTE, aHAJIM3aTa Ha MOJATOLMTE 3a aHaiM3a Ha BeO-

JIOKAIIMUTE U COOMPAmETO MOBPATHU MH(OPMAITUH O] KIIMEHTUTE MOXe /1a 00e30e1u

30 Gomez, E., & Vega, V. (2019). The Impact of Website Performance on Consumer Behavior: A Study of E-
commerce Systems. Journal of Retailing and Consumer Services, 47, 224-234.

31 Zhang, J., & Wu, X. (2015). E-commerce Website Design Quality and Users' Purchase Intention: An Empirical
Study in China. Information & Management, 52(8), 964-976.



BpPEIHH CO3HaHHM]a 3a 00JIaCTUTE Ha KOU UM Tpeba noao0pyBame. Pe1oBHOTO axxypupame
Y ONTUMHU3HPAKk-E Ha BeO-JI0KaIjaTa Bp3 OCHOBA Ha OBHUE CO3HAHM]a OCUTYpYyBa JieKa Taa

OCTaHyBa IPHjaTesICKa 32 KOPUCHUIIMTE U YCOTJIaceHa CO OYCKyBarmhaTa Ha KIMEHTHUTE.
2.2.2. Henpeuen npoyec na naniama

[Iponecor Ha HarutaTa € KpUTUYHA (Pa3a BO MATyBamHETO HA KIMEHTHUTE IITO MOXKE MHOTY
Ia BJIMjae Ha 3a/I0BOJICTBOTO HA KIIMEHTUTE BO €-TproBujara. becrpekopHOTO M OecrpeKopHO
MCKYCTBO CO HAIlaTa HE caMO IITO To MOJ00pyBa 3aJ0BOJICTBOTO Ha KIIMEHTUTE, TYKy U TH
HaMajlyBa CTAalKWTE HA HAIyIITake Ha KOJMYKATa U T'M 3roJIeMyBa CTallKUTe Ha KOHBep3uja. Bo
OBOj JIeJ, K€ TH UCTpaKUME KIYYHHUTE E€JIEMEHTH Ha HENpPEeueHHOT MpOoIleC Ha Harulata U Ke
pasroBapaMe 3a CTpaTerMUTE IITO OW3HUCHUTE MOXAaT Ja Td HMIUIEMEHTHpaaT 3a Ja ja

ONITMMHU3MpPAAT OBaa KiIydHa ¢asa.

Omnmuja 3a HarIaTa Ha TOCTU: HYJCHETO OIIIKja 33 HAIUIaTa Ha TOCTH UM OBO3MOJXKYBa Ha
KIMEHTHTE Ja KymaT 0Oe3 moTpeba Ja KpewpaaT cMeTKa. MHOry KIHEHTH MpEeTHoYrTaaT
panoHaNM3upaH W 3a0p3aH Mpolec Ha HamjaTa ¥ MOXKE Ja T'M HANyIITaT CBOUTE KOJHYKU
JIOKOJIKY OMjaT mpuHyAeHH na co3naaar cMmerka. Co obOe30OemyBame Ha OMNMIMjaTa 3a Haruiata
KaKO TOCTHH, OM3HUCUTE MOJXKAT Ja TM OTCTpaHaT HENmoTpeOHUTEe Oapuepu M J1a To moaoopar
[EJIOKYITHOTO MCKYCTBO Ha KJIMEHTUTE32.JaCHU M KOHIM3HHU IMOJINa 33 GopMmyrapu: 3a Bpeme Ha
MPOLECOT Ha HaIlata, o]l KIMEHTUTE ce Oapa Ja T'M JajgaT CBOMTE JIMYHU HHPOpMALUUA U
MH(pOpMaLUK 3a IU1akame. 3a Aa ce NoJ00pu 3aJ0BOJICTBOTO HA KJIMEHTHUTE, O]l KIIyYHO 3Ha4YeHe
e Opojor Ha mosmma 3a (GopMylapu Ja ce CBEA€ Ha MUHMMYM M Ja ce mobapaaT camo
CYLITHHCKH WHGOPMAIMK. JACHU €TUKETH U KOHIIM3HH YMAaTCTBA UM IOMaraar Ha KJIMEHTUTE Ja

pas0epar kakBu MHPOpMAIIMHU ce TIOTPEOHH U J1a ja HamasiaT KoH(dy3ujaTa uiu

32Seo, Y., & Park, ]. (2018). Exploring the Relationships among Online Shopping Mall Design, Trust, and
Purchase Intention: An Empirical Study of Apparel Products. Sustainability, 10(7), 2447.



¢bpycrpanujata33.IloBekekpaTHH HAYMHHU Ha TUTakame: HynemeTo pa3nnyHy HAaYMHYU Ha TJIaKamke
YM J1aBa Ha KJIMEHTHTE (IESKCUOMITHOCT U ya00HOCT. HagBop o TpaauiroHaIHUTE TIakama co
KPEIUTHU W JACOMTHH KApTUYKH, OW3HHCUTE Tpeda [a pa3MuciaT 3a HHKOPIOPUPAkE Ha
aNITepHATHBHU HAYMHU HA TUTaKamke KaKo IITO ce AWTHTANHU mapuyHuny, PayPal wimm npyru
MOMYJIApHH OHJIAjH CUCTEMH 3a Tutakame. O0e30e1yBambeTo Hu3a OMIUY 32 Tlakamke 0JIroBapa Ha
pas3nuuHUTe MpedepeHy Ha KIHMSHTUTE W ja 3roJieMyBa BEpOjaTHOCTA 3a 3aBpIIyBambe Ha

KyIyBameTo.34

TpancnapenTHr wuHGOpPMAalMU 32 I[IEHUTE W UCIOpaKaTa: jaCHO IPHKaXKyBame Ha
BKYIIHUTE TpPOILIOLHM 3a HapaykaTa, BKIY4YyBajKd T'M JaHOLUTE, TAKCUTE 3a WCIOpaKa M CHTE
JIOTIOJIHUTEIIHUA TPOILIOIM, UM TIOMara Ha KJIMEHTUTE Jla JOHecyBaaT MH()OPMHUPAHU OJUTYKH.
O0e30eyBameTO MPECMETKM 3a HCIOpaka BO PEAJHO BpeME U MPOLEHETHTE AAaTyMHU Ha
UCTIOpaKa, UCTO Taka, MOXKe Jla MPHUIOHECE 32 TPAHCIIAPEHTHOCT | oBepOa. CKpHEeHUTE TPOIIONH
WM HEOYEKYBAaHHUTE TAKCH MOJXKE Jla JIOBEJAT JI0 HE3aJ0BOJICTBO HA KIMEHTUTE W HAIYIITCHU
KOJIMYKH, TIa 3aT0a € BaXHO Jla ce 00e30eau TpaHCHapeHTHOCT BO MH(POPMAIIMUTE 3a IIEHUTE U
ucropakara.3> PanuoHanu3upaHd YEeKOPH M WHAMKATOPH 3a HAmpelok: PasnokyBameTo Ha
MPOLECOT HA HAllaTa Ha jacHU YEKOPH M MPHUKAXKYBAKETO WHAMKATOP 32 HAMPEIOK UM
OBO3MOXKYyBa Ha KJIMEHTHUTE Ja pa30epaT KaJge ce HaofaaT BO MPOLECOT U KOJKYy IOBeKe
uHpopMaruu ce norpeOHuM. OBaa BU3yellHAa MpETCTaBa WM IOMara Ha KIMEHTHTE Ja Ce
qyBCTBYBaaT IOJ] KOHTPOJA W CBECHHU 3a HANPEJOKOT IITO T'O MpaBaT, HAMAIYBajKH I'O CEKOe

YyBCTBO Ha HECUT'YPHOCT WJIH 30yHETOCT.30

2.2.3. Ilepconanuzayuja u npucnocobysarve

33 Amilon, A, & Lovstal, E. (2019). The Role of Trust and Information Quality in Consumers' Decision-Making
Process During Online Shopping. Journal of Retailing and Consumer Services, 48, 76-87.

34 Wang, D., & Yu, C. (2016). The Impact of Online Store Atmosphere on Customer Satisfaction and Repurchase
Intention: The Moderating Role of Purchase Involvement. International Journal of Information Management,
36(3), 505-519.

35 Wu, Y., Wang, E. T. G.,, & Wang, Y. (2018). The Impact of Transparent Pricing Information on Consumer
Purchase Decision-Making: The Moderating Role of Price Consciousness. Journal of Retailing and Consumer
Services, 40, 33-42.

36 Jeon, S., Park, ], Kim, Y., & Park, S. (2019). How Visual Progress Indicators Affect Mobile Shopping
Experience: The Role of Personal Control and Information Quality. Journal of Retailing and Consumer Services,
51, 304-312.



[lepconanuzanujata ¥ MPUIIArOyBambETO UTPAaT BUTAIHA YJIOTa BO MOJOOPYBAaKkETO HA
3aJI0BOJICTBOTO Ha KJIMEHTUTE BO €-TProBHjaTa. Bo NIEHEIIHNOT KOHKYPEHTEH JUTUTANICH I1€)j3aK,
KJIMEHTUTE O4YeKyBaaT IEPCOHAIM3HpPAHH HMCKYyCTBa KOW OJroBapaal Ha HHUBHUTE YHHKATHU
npedepernun 1 notpedu. Co UCKOPUCTYBamkE Ha TMOJATOIMTE 32 KIMEHTUTE M KOPUCTECHEC Ha
HampenHa aHATUTHKA, OM3HUCHUTE MOXKAT Jla UCIOopavyBaaT MEepPCOHATM3UpPAHH MPEMOpakd 3a
MIPOU3BO/IM, HACOUCHH MOHYU U MPHUCIIOCOOCHH MapKETHHT IMOPAKK KOM CO3/1aBaaT YyBCTBO Ha
WHAMBHUIyATHOCT U BKHOCT 3a KJIMEHTUTE. BO 0BOj e, K& r'M UCTpaKuMe MPUAOOUBKUTE O]
IepcoHaNu3anyjaTa u MpuIaroyBameTo BO €-TproBujaTa U Ke pasroBapaMe 3a CTpaTETHUTE 3a

e(eKTHBHO CIIPOBEIyBak¢ Ha OBHE CTPATETUH.

[TonoOpen anraxmaH Ha kiueHTH: [lepcoHanu3anujata UM OBO3MOXKYBa Ha OM3HUCHUTE Ja
I'M aHTQXUPaaT KIMEHTHTE Ha MOJU1a00KO HUBO MPEKy 00e30e1yBame MPUCIIOCOOEHH HCKYCTBa
KOM Ce yCOIJlacyBaaT cO HUBHUTE WHTepecH U npedepernnu. Co HCKOPUCTYBambe Ha MOJATOINTE
3a KIMEHTHUTE, Kako IITO Ce MCTOpHjaTa Ha MPEJIHCTYBame, OAHECYBAHETO HAa KyINyBamaTa U
nemorpadckure uHbopManuu, OW3HHUCUTE MOXKAT Jla HClopadaaT pejeBaHTHA U
NepcoHAM3UpaHa COAPKUHA MITO TO MPUBJICKYBa BHUMAaHUETO HA KJIMEHTUTE U TH OXpadpyBa J1a

KOMYHHIIMPAaT co OpeHaoT.37

ITono6peHo 3am0BoJCTBO Ha kiaueHTuTe: llepcoHanu3anujaTa co3jlaBa YyBCTBO Ha
WHIUBUAYATHOCT M EKCKIy3UBHOCT 3a KJIHMEHTHTE, 3TOJIEMYBajKH TO HHUBHOTO CEBKYITHO
3aJI0BOJICTBO OJI MCKYCTBOTO 3a KyIyBame. Kora KJIMEHTHTE A00MBAaaT NEepPCOHATM3UPAHU
MPENopaKy 3a MPOU3BOIU WIIM MOHYAW KOM C€ yCOTJIACEHH CO HUBHHTE IpedepeHInn, Tue ce
qyBCTBYyBaaT pa3OpaHu W 1eHeTH oA OpeHaoT. OBaa MO3UTMBHA EMOIMOHAJIHA BpCKa ja
MOTTHUKHYBA JIOjaJHOCTa Ha KIWEHTUTE U ja 3rojieMyBa BEpOjaTHOCTa 3a TMOBTOPEHU
KynyBama.383rojieMeHn cranku Ha KoHBep3wja: Ce Mokaka Jieka IepcoHalIM3alujara uMma

3HAUUTETHO BIIMjaHUE BP3 CTAIIKUTE HAa KOHBEP3Hja BO e-TpropujaTa. [Ipeky npeseHTupame Ha

37Verhoef, P. C., Kannan, P. K,, & Inman, J. J. (2015). From Multi-Channel Retailing to Omni-Channel Retailing:
Introduction to the Special Issue on Multi-Channel Retailing. Journal of Retailing, 91(2), 174-181.

38 Homburg, C, Jozi¢, D., & Kuehnl, C. (2017). Customer Experience Management: Toward Implementing an
Evolving Marketing Concept. Journal of the Academy of Marketing Science, 45(3), 377-401.



KIIMEHTHUTE CO PEJICBAHTHU MPOU3BOIM U TIOHYIM, OM3HUCUTE MOXKAT J]a TH BOJAT KOH KYITyBambe.
[lepconanu3upaHuTe MpenopaKy 3aCHOBAHU Ha MpedepeHIINUTE Ha KIUCHTUTE U OJHECYBAHETO
Ha MPENUCTYBambEeTO MOXKE 3HAYUTEIHO JIa BIIMjaaT Ha OJUTYKHTE 3a KyIyBame U Ja MOTTHKHAT
koHBep3un.3°Ilogo0OpeHo 3agpxkyBame Ha KIMEHTHTE: [lepcoHanm3anujaTa momara Jjaa ce
U3rpajaT CWJIHA OJHOCH CO KIHMEHTHTE M Ja Ce MOTTHKHE JojadHocT. Kora kimeHTuTe
YyBCTBYBaaT Jieka OpPEeHIOT T pa3Oupa HUBHUTE YHHMKATHU NMpe(epeHIH U MOCTOjaHO JaBa
MEPCOHANM3UPAHN MCKYCTBA, THE CE€ CO IIOroJieMa BEpOjaTHOCT Ja OCTaHaT JIOjaJHU M Ja
MPOJIOJIKAT JIa CE€ aHTakKHpaaT co OpPEeHAOT cO TEKOT Ha BpemeTo. IlepcoHanm3amujara Moxe j1a
Z0OBee W 1O TO3WTHBHU IPEMOpaKd OJl ycTa Ha yCTa, INTO JOMOJHHUTEIHO IpPUIOHECyBa 3a
3anpKyBambe Ha KiueHTUTe*0. IlpucrmocoOeHn MapkeTuHr mopaku: [IpucnocoOyBameTo Ha
MapKETHHT TIOPAKUTE BP3 OCHOBA HAa CETMEHTUTE HA KIIMEHTUTE U WHAUBHy ATHUTE MpedepeHIn
UM OBO3MOXKYyBa Ha OM3HUCHUTE JIa KCIIOPayyBaaT MOBEKE HACOUYCHU M PEJIICBAHTHU KOMYHUKAIIUH.
Co pa3Oupame Ha TmpedepeHIUMUTe HAa KIHUSHTUTE, OW3HUCUTE MOXAaT Ja KpeupaaT
MePCOHANM3HUPAHN KaMITaby 3a e-TOIITa, PEKJIaMH Ha COIMjaTHUTE MPEXHU H JAPYTH MapKETHHT
MaTepHjaii KOM pe30HUpaaT cO HUBHATA IeiHa myOsmka. OBa MpHIaroyBame ja 3rojieMyBa
e(EKTUBHOCTA Ha MAPKETHHT HAIIOPUTE U TO MOJA00pPYBa aHTAKMAHOT Ha KIMEHTUTE U CTAITKHUTE

Ha oJrosop*l.

Kopucrewme Ha HampenHa aHanuTuka: HampeqHuTe aHATUTHYKU ANaTKH U AITOPUTMH
UrpaaT KIydHa yJIOra BO CIPOBEAYBAKETO HAa €(EKTUBHU CTpAaTeruH 3a mepcoHanmzanuja. Co
aHaJM3a Ha TOJIEMH KOJMYMHU HA MOJATOLM 32 KIMEHTUTE, OM3HUCUTE MOXAT Ja 100ujaT yBU
BO OJIHECYBamETO, MpedepeHIIMUTEe U MOJEIUTEe Ha KineHTture. OBHE CO3HaHHja MOXKE Jla Ce
KOPHUCTAT 32 CETMEHTUPAkE Ha KIMEHTH, Pa3BUBAGE MIEPCOHATM3UPAHH TPETIOPAKU U KPEUpambe

HAaCOYCHU MAPKCTUHI KaMIIabU. TexHukuTe 3a MaTMHCKO YUCHE€ U BeIITa4YKa I/IHTCJII/IFeHHI/Ija

39 Popescu, A., Ionescu, A., & Diugan, E. (2016). Exploring the Relationship Between Website Quality and
Online Purchase Intention in a Multiple Mediation Model. Procedia Economics and Finance, 39, 748-755.

40 Chen, T., & Chen, C. (2018). Online Personalization Strategies and Customer Experiences on Repeat
Purchase Intention: A Study of Online Group Buying in Taiwan. International Journal of Information
Management, 43, 168-179.

41 Verhoef, P. C,, Neslin, S. A, & Vroomen, B. (2007). Multichannel Customer Management: Understanding the
Research-Shopper Phenomenon. International Journal of Research in Marketing, 24(2), 129-148.



MOXaT Ja I'O0 aBTOMAaTU3HUpaaT WU OIITUMHU3HPpAAT IIPOLCCOT HA HepCOHaJII/I3aLII/Ija, OCHFYPYBajKH

JeKa KIIMEHTUTE TH J0O0MBaaT HajpeIeBaHTHUTE U HABPEMEHHU HCKYCTBa*2,

3a eduKacHO MMIUIEMEHTHUPAkE HA CTPATEruu 3a MEpPCOHAIu3alrja U MPUCIIOCO0YBame

BO C-TprOBI/Ija, OM3HHUCHUTE MOXKE Ja I pasriicgaar CJICAHUTC IIpUCTAalIn.

e (Cobupame nogatony 3a kiaueHTuTe: CoOMpameTo 1 aHaaM3ara Ha MOAaTOLUTE 3a
KJIMEHTUTE € OCHOBaTa Ha IepcoHanu3anujara. busHucure tpeba na Kopucrar
pasIMYHU METOAU 3a CoOHMpame MOJaTolM, Kako LITO ce clelemhe Ha Beo-
JIOKallu¥, aHajM3a Ha UCTOpHjaTa Ha KyMyBame M aHKETH Ha KIIMEHTH, 3a Ja
cobepar peneBaHTHU MH(OpMAIMK 32 HUBHUTE KIMEHTH. O KIy4HO 3HAYEHE €
na ce 00e30eau MPUBATHOCT Ha MOJATOLUTE U J1a CE ycorjacar co peJIeBaHTHUTE
MIPOTIHCH 3a J1a C€ OJIp>KU ToBepOaTa u gjoBepObaTa Ha KIIMEHTHUTE.

e (CermeHrtanyja u Taprerupame: CerMeHTUPameTO Ha KIMEHTUTE BP3 OCHOBA Ha
HUBHHUTE KapaKTEPHCTUKH, MpedepeHIr M OJHeCyBakba MM OBO3MOXYBa Ha
OM3HHCHUTE J]a CO3/1aBaaT IEPCOHATM3UpPAHH HCKYCTBAa 3a pAa3IMYHU TPYIH
kireHTd. Co mpucrocoOyBame Ha MAPKETHHT MTOPAKUTE U TIOHYJUTE Ha OJIPEICHU
CErMEHTH, OM3HHCUTE MOJKAT Ja ja 3rojeMaT pesieBaHTHOCTA U €(EeKTHBHOCTA Ha
HUBHUTE KOMYHHKAICKU HATIOPH.

e Mortopu 3a mpenopaku: VIMmiemMeHTanMjata Ha MOTOpU 3a MPEHNOpPaKH,
HAlojyBaHW CO AQJIrOPUTMH M MAIIMHCKO YYewe, Moxe Ja o00e30ean
NEPCOHAIM3HUPAHN TIPENOpaku 3a MPOU3BOIM Ha KiueHTtute. OBHE MOTOpPHU TO
aHaJIM3UpaAaT OJHECYBAKETO U NpedepeHIMUTe Ha KIMEHTUTE 3a Ja Mpeanoxkar
peJleBaHTHU CTaBKH, ITOJI00PYBajKH IO UCKYCTBOTO 3a KYIyBambe U 3r0JIEMYBajKu

T'Yl IIAHCUTE 32 BKPCTEHA Mpoiaxkda U Jompoaaxkoa.

JluHaMu4Ka TMepcoHaNM3alrja Ha COAp)KUHATA: OM3HHUCUTE MOXKAT Ja HCIopadyBaaT
MpUCIOCOOCHA CONp)KMHA W TOHYAW BO pEATHO BpeMe Bp3 OCHOBA HA HHTEpPAKIMHTE U
npedepeHnuuTe Ha KIMEHTUTE. JlMHAMUYHATa TepCOHAiM3alja Ha COAPXKUHATA UM

OBO3MOXYBa

42 Jain, V., Srinivasan, R., & Mahajan, V. (2017). Developing New Product and Service Ideas: The Role of Open
Innovation and Crowdsourcing. Journal of Marketing, 81(6), 83-101.



Ha OM3HHCUTE Ja ja MpHCIoco0aT cBojaTa BeO-CTpaHUIA, KaMIAmHUTE 33 €-TIOIITa U JPYTHUTE
KOMYHUKAIIMCKU KaHAIM 32 J]a 00e30e/1aT YHUKATHH TP UCKYCTBA 3a CeKOj KIHEHT. TecTupame u
ontumm3anyja: KOHTHHYHPAHOTO TECTHpame W ONTUMH3AIMja Ce OJ CYIITHHCKO 3HAUCHC 3a
epextuBHa nepcoHanu3anuja. Co cnpoBeayBame Ha A/B TecTtupame, OM3HUCUTE MOXKAT Ja TO
OlLlEHAT BIMJaHMETO HAa PA3IMYHHUTE CTPATETHH 3a MEepCOHANM3alMja W Jla JOHecaT OJUTyKH

3aCHOBAaHH Ha 11oJaTolM 3a Ja I'" HOI[O6paT HCKYyCTBATa U 3aJ0BOJICTBOTO HAa KIIMCHTHUTE.

2.3. (Dakmopu Kou (mujaam HA 30008071CIEOMO HA KIUeHMUmMeE 80 e-mMapKkemuHnzom

Bo nmenemHara aurutangHa epa, €-MapKETHHTOT I'O PEBOJYIMOHHM3MpPA HAYMHOT Ha KOj
OM3HUCHUTE JIOMHPAAT U Ce aHTAKUPAaT cO KIUEHTUTE. PacTOT Ha MHTEPHETOT W HANPEIOKOT BO
TEXHOJIOTHjaTa CO037a/l0a OTPOMHH MOXKHOCTHM 32 OHM3HUCHTE Ja T'M IPOMOBHpAAT CBOWTE
MPOU3BOAM W YCIyru mpeky MHTepHeT, ha ja mpomupaT cBojata 0a3a Ha KIMEHTH U Ja TO
3rojieMaT JOCETroT Ha maszapoT. MeryToa, BO KOHKYPEeHTHHOT CBET Ha €-MapKETHHT, €IHOCTAaBHO
MPHUBJIEKYBakbE KIMEHTH HAa OHJIAJH TuiaTopma HE € JOBOJHO. 33JJOBOJICTBOTO HA KIMEHTUTE
Wrpa KJIy4Ha yjiora Bo 00e30e1yBameTo JIOJITOPOYeH YCIeX U OAPKIMBOCT HA MOT(aTUTE 3a e-
TproBuja. 3aJ0BOJICTBOTO Ha KJIMEHTUTE C€ OJHECYBa Ha CTEMEHOT N0 KO OYeKyBamaTa Ha
KIIMEHTUTE C€ WCIOJHETH WJIM HAJMHHATH TPU MHTEpaKIuja co Ou3HUC. BO KOHTEKCT Ha e-
MapKETUHIOT, TO] orndaka pa3IudyHUA acCHeKTH O UCKYCTBOTO HA KJIUEHTHUTE, O]l YIOTpeOIMBOCTA
W JU33jHOT Ha BeO-CTpaHMWIaTa 1O KBAIMTETOT HA MPOU3BOAOT, YCIYTHUTE 3a KIHCHTUTE,
MepcoHanu3aimjara, 1oBepdara u 6e30eaHOCTa, COLMjATHUOT JI0Ka3, TIOJUTUKUTE 3a BpaKambe,
OIIIMUTE 3a KCIOpaKa W CTpaTeruure 3a 1eHdu. Pa3Oupamero Ha (aKkTOpUTE KOM BIMjaaT Ha
3aJI0BOJICTBOTO Ha KJIMEHTHTE BO €-MapKETUHIOT € O] CYIITHHCKO 3Hauemhe 3a OW3HHCHTE Ja
pa3BujaT eEeKTUBHHU CTPATETUH KOU ja MOTTUKHYBAAT JI0jaTHOCTA HAa KJIMEHTHUTE, 3aCTAITyBabHETO
U TIOBTOPYBAKETO HA KymyBamaTa. EjeH on kiry4HuTe GakTopy KOW BJIMjaaT Ha 3aJ0BOJICTBOTO
Ha KJIMEHTHTE BO €-MapKETUHTOT € yMOoTpeOJMBOCTAa W NHM3ajHOT Ha BeO-cTpanuiara. JloOpo

nu3ajHUpaHata W npudariamBa BeO-JOKalnMja 3a KOPUCHUKOT TO MOA0OpYBa IIEIOKYITHOTO



HCKYCTBO 3a KYIIyBam€, LITO UM IO OJICCHYBa HaBI/IFaI_II/IjaTa Ha KIHNCHTHUTC, npeGapyBaH)eTo
MNpOU3BOJN U KYIIYBAmbCTO. JacuuTe ommcu Ha MNpONU3BOANUTC, HWHTYUTHUBHUTC MCHI/Ija 3a
HaBI/IFaI_II/Ija, MNPUBJICYHUTC BU3YCIHU CIMKU W PECIIOH3UBHUTC I[I/IBajHI/I OprUuaOHECYBaaT 3a
MO3UTUBHO KOPUCHUYKO UCKYCTBO U Ha KpajOT A0BCAyBaaT A0 ITOBUCOKHU HUBOA HA 3a/I0BOJICTBO

Ha KIIMCHTUTCE.

Jpyr kputwueH (akTop € KBAIUTETOT Ha NPOU3BOAWUTE M JOCTATHOCTA HA TOYHH
uHpopmMarmu. Bo oTcycTBO Ha (DM3MUKM JONMUPHU TOYKH, KIMEHTUTE BO TOJIeMa Mepa ce
noTnMpaar Ha WHPOPMAIMHUTE AaJeHH Ha BeO-CTpAaHUIIUTE 3a e-TProBUja 3a Ja JOoHecar
MHPOPMHPAHU OJUTYKH 32 KyIyBame. TOUHUTE M JeTaTHU ONUCH Ha MPOM3BOJIUTE, CIUKUTE CO
BHCOK KBAJIHTET, MPETJICUTE HAa KIIMCHTUTE M OLIEHKUTE TIoMaraar Jia ce€ BOCIIOCTaBU Jj0BepOa U
noBepOa BO MpOM3BOANTE, 00e30e/1yBajKku 3a0BOJICTBO HA KJIIMEHTHUTE. Y CllyraTa v MOJyIpIiKara
3a KIMEHTHTE Ce MCTO Taka HajBaXHW BO €-MapKeTHHTOT. bp3ara m edukacHa moxjpiika Ha
KJIMEHTHUTE, 0e3 pa3ifKa JaJii IPeKy pa3roBOp BO JKUBO, €-TOIITA HIIH Telne(OH, UM OBO3MOXKYBa
Ha KIWEHTHTE Ja OapaaT TNOMOII, Ja pellaBaaT Mpamama WIK Ja pelaBaaT MpoOieMHu.
busHucuTe KOWM [aBaaT MNPHOPUTET HAa HCKIY4YHTEIHATa yciayra 3a KIHEHTH Co3]aBaar
MO3UTHUBHHU UCKYCTBA, TpajaT JoBepOa M MOTTHKHYBAAT IOJTOPOYHA JIOjaTHOCT HAa KIHEHTHTE.
ITepconanu3anujara ce MojaBu Kako MOKHA CTpaTervja 3a 1mojoOpyBame Ha 3a/l0BOJICTBOTO Ha
KJIMEHTUTE BO €-MapKeTHHTOT. KIHMEeHTHTe TH IIeHaT MNPHCIIOCOOEHHTE WCKYCTBa KOHM Ce
ycorjacyBaar co HUBHUTE TpedepeHIny, MoTpeOr U MPeTXoIH! HHTepakuui. CpoBe1yBameTo
Ha CTpaTeruy 3a MepCcoHaJIM3alllja, Kako IITO Ce MEePCOHAIM3UPAHU MPETOPaKU 3a MPOU3BOIH,
HAaCOYEHH IMOHYAM M TPUCIOCOOCHM MAapKETHHT IIOpaKd, ro TomoOpyBa UYyBCTBOTO Ha
WHAMBHUIYyATHOCT ¥ BAYKHOCT 33 KJIMEHTHUTE, IITO JOBEIyBa J0 MOBUCOKH HUBOA Ha 3aJI0BOJICTBO
U aHTQXXHUPAHOCT. Bo IUTMTAIHUOT Tej3ax, rpaaemheTo qoBepda u 00e30eayBameTo 6e30eHoCT
Ce OJ BUTAJTHO 3HAYCH-¢ 3a 33J0BOJICTBOTO Ha KIMEHTUTE. Ha kimueHTHTe UM Tpeda yBepyBame
JIeKa HUBHUTE JIMYHU ¥ (PUHAHCUCKK MH(pOpManuu ce 3amTuteHd. CurHaiure 3a qoBep0a, Kako
mTo ce 0e30emHu mopTany 3a miakame, SSL cepTudukary, 3Ha4ky 3a 10BepOa M TpaHCTIAPEHTHU
MOJIMTUKU 3a TPUBATHOCT, BIIEBAaaT J0BepOa Kaj KIMEHTUTE W TPUIOHECYBaaT 3a HUBHOTO
CEBKYITHO 3a/10BoJICTBO. ColMjaJIHUTE JOKa3u M TMpEeryieIuTe Wrpaar 3HadajHa yjora BO
BJIMjaHUETO Ha 33J0BOJICTBOTO Ha KiIHeHTUTe. KimeHTuTe yecro 6apaar moTBpAa o MCKyCcTBaTa

u



MHUCJICHaTa Ha JAPYruTe Npe] JAa JOHecaT OJIyKa 3a KylyBame. [I03UTUBHUTE KPUTHKH,
MPETOPAKUTE M AHTAKMAHOT Ha COIMjAIHUTE MPEXKH MOXAT 3HAYMTEIHO Ja BIHMjaaT Ha
3aJI0BOJICTBOTO Ha KJIMEHTHUTE, OMJIEjKU MPUIOHECYBaaT 3a KPEAUOWINTETOT U peryTalujaTa Ha

OpeHoT 3a e-TProBuja.

[TomuTukuTe 3a Bpakame U JICCHOTHjaTa HA BpaKame ce KIIYYHH (PaKTOPH KOM BIIMjaaT Ha
3a/I0BOJICTBOTO Ha KJIIMEHTUTE BO €-MAPKETUHrOT. KIMeHTuTEe ce 4yBCTBYyBaaT MOCUTYPHH KOra
KyIlyBaaT Kora 3HaaT JIeKa UMaaT MO>KHOCT Ja BpaTaT WM pa3MEHyBaaT MPEeJAMETH JTIOKOJIKY ce
HE3aJI0BOJIHM WJIM HauJaT Ha rnpobseMu. TpaHCIapeHTHUTE U MOTOJHH 33 KJIMEHTUTE MOJIUTHKU
3a Bpakame€ BJIeBaaT J10BepOa, ja HaMalyBaaT aHKCHMO3HOCTA 3a KyINyBame U MPUAOHECYBaaT 3a
LEJOKYTHOTO 33/I0BOJICTBO HA KiMeHTUTe. ONMIMUTE 32 UCIopaka U Op3uHAaTa Ha UCTIOpaKa, UCTO
TakKa, UMaar roJIeMoO BJIMjaHHE BP3 3a/I0BOJICTBOTO HA KJIIMEHTUTE BO €-MapKeTUHToT. KimenTure
OUYEKYBaaT HaBpPEMEHa MCIIOpaKa Ha HMUBHUTE HAapaukH, a JOCTATHOCTA HA PAa3JIMYHU OILHUHU 32
UCIOpaKa, Kako MTo ce Op3a ucropaka win OecryiaTHa MCIopaKa, MOXKe 3HAaYMTENHO Jia BIIMjae
Ha HUBOTO HAa HUBHOTO 3aJ10BOJIcTBO. CurypHata M epuKacHa JIOTUCTHUKA Mpeka rapaHTHpa
JieKa KJIMEHTUTE I'M J00MBaaT CBOMTE HAapauykd HaBpeMe, IITO IPHUJI0HECYBa 3a MO3UTHBHO
HCKYCTBO BO e-TproByja. [lepuenuujata Ha 1eHaTa U BpeIHOCTA 3a MApPUTE CE JOMOJHUTEIHU
(dakTopu KOW BIHMjaaT Ha 3aJ0BOJICTBOTO HAa KIHMEHTHTE BO €-MapKeTHHroT. KimumeHTtute ru
OLICHYBAaT LICHUTE HA MPOU3BOJUTE WIM YCIYTMTE BO OJJHOC Ha HUBHATA COIJIEJAHA BPEIHOCT.
Hynewero KOHKYpEHTHM 1I€HHM, TpPaHCHAPEHTHUTE LIEHOBHU TNOJUTUKH, TOMYyCTUTE U
MPOMOIIMUATE MOXKE JIa TO MOA0OpaT 3aI0BOJICTBOTO HAa KIMEHTHUTE CO TOA IITO K€ C€ OCHTYPH

JIeKa KJIIMEHTUTE Ce YyBCTBYBaar JieKa Jo0uBaat ep J0roBop.

2.3.1. Keanumem na npouzsooom u unghpopmayuu

Bo oGmacra Ha e-MapKeTHHIOT, KBAJIMTETOT HA MPOU3BOJAOT U TOYHHTE MH(GOpPMAIUH 32
MIPOM3BOJOT CE€ KIy4yHH (DaKTOpU KOW 3HAYMTEIHO BJIMjaaT Ha 3aJ0BOJICTBOTO Ha KIIMEHTHUTE.
Kora knmueHTtHTe KymyBaaT OHJIajH, THE C€ MOTHHpaaT Ha WHPopMmanmutre 00e30eeHU O
miaTopMUTe 3a €-TProBUja 3a Ja JoHecaT HHGOPMHUpPAHU OJIYKHA 3a KYyIyBame. 3aToa,

OW3HUCUTE Mopa hit:1



AagarT NpHUOPUTET Ha IOHYJAaTa Ha HPOU3BOAU CO BUCOK KBAIWUTCT U OAa CC€ OCUTYpaAaT ACKa
I/IH(l)OpMaI_II/II/ITe 3a MIpoOU3BOAOT CE€ TOYHH, ACTAIHHU KU JICCHO AOCTAIIHMW 3a Ja I'M HUCIOJHAT

OUEeKyBamaTa Ha KIIMCHTUTE*3,

KBamuTeToT Ha MPOU3BOIOT € KIY4YEH acleKT KOj TMPEKTHO BIIMjae Ha 3aJ0BOJICTBOTO Ha
KIIMEHTUTE BO €-MapKeTUHroT. KiimeHTHTe OYeKyBaaT MPOW3BOIUTE IITO TH KYIyBaaT MPEKY
WuTepHeT na ru UCIIOHAT HUBHUTE OYEKYBama M Jla TH UCIOpAvaaT BETCHUTE MPUI0OUBKHU 344,
[Tpou3BogoT mTO Mara BO OAHOC HA KBAIMTETOT MOKE Ja JIOBEE JI0 HE3aJ0BOJICTBO, HETaTUBHU
KpUTUKH U Ty0Oeme Ha joBepOara Bo Opennor. On Apyra crpaHa, UCIIOpakaTa Ha MPOU3BOIU CO
BHCOK KBAJUTET MOXE Jla CO3/aJe TO3UTUBHM HCKYCTBAa Ha KJIMEHTHUTE, /1a ja TOTTUKHE
JIOjaTHOCTA U JIa IOTTHKHE [TOBTOPEHU KyIyBama.#53a a ce 00e30e1u KBaJIuTeT Ha MPOU3BOJIOT,
OW3HUCHUTE CO €-TProBHMja Mopa Ja BOCIOCTaBaT e(EKTUBHU MPOIECH 3a KOHTpoja Ha
KBaJIUTETOT HU3 CHHIIMPOT Ha cHaOayBame. OBa BKIIydyBa HaO0aBKa Ha MPOU3BOAN O]l IOBEPIIMBU
no0aByBauy, CIIPOBEAYyBamke Ha MIPOBEPKU HA KBAIUTETOT U OJIPKYBambe Ha CTPOTH CTaHIAP/HU 32
kBanuTeT6. Co OAp)KyBame HAa KOH3UCTCHTHOCT BO KBAJIUTETOT HA IPOU3BOJAMTE, OW3HUCHTE
MOJKaT Jja U3rpajiaT permyTanyja 3a UCIopaka Ha CUTYPHHU U 33/I0BOJIMTEIHU TPOU3BOH, & CO TOA

7la TO 3ajaKHaT 33J0BOJICTBOTO U JIOjaJIHOCTA HA KJIMEHTUTE.*”

Tounn wu nperanHn wWHOOPMAMU 32 MPOU3BOAOT C€ TMOACIHAKBO CYIITHHCKU 3a
3aJI0BOJICTBOTO HAa KJIMEHTUTE BO e-MapkeTHHror. Kora kimeHTHTEe HE MOXKaT (U3WYKU J1a TO
HCHHUTAaT WIM JONpaT MPOU3BOJIOT, THE BO TojieMa Mepa ce IMOTIHpaar Ha HHQOpMaluuTe
JaJieHd Ha BeO-JIOKAlMUTE 3a e-TProBHja 3a Ja T TNPOICHAT HErOBUTE KapaKTEPUCTHKH,

cnenupuKanum u

43 Kim, E., & Park, S. (2020). The Influence of Accurate and Detailed Product Information on Customer
Satisfaction and Purchase Intention in Online Shopping. International Journal of Retail & Distribution
Management, 48(8), 802-818.

4 Wang, S., & Kim, S. (2017). The Effects of Product Quality and Service Quality on Customer Satisfaction and
Loyalty in China’s E-commerce Market: The Role of Switching Costs as Moderator. Journal of Retailing and
Consumer Services, 35, 129-139.

45 Liu, Y., Li, H., & Hu, F. (2020). The Effects of Online Store Image on User Satisfaction and Loyalty: Evidence
from China's E-commerce Market. Journal of Retailing and Consumer Services, 52, 101929.

46 Lj, X, Liu, Q., & Zhu, Q. (2020). Product Quality, eWOM, and e-purchase Intention: The Moderating Role of
Customer Value. Journal of Business Research, 120, 252-262.

47 Kim, S., Lee, D., & Kim, S. (2019). How Online Customer Reviews Influence Seller Effort Allocation in E-
commerce: Evidence from an Online Marketplace. Journal of Retailing and Consumer Services, 51, 307-315.



npua00uBKM.#8 JlocTanmHOCTa Ha ceomnd)aTHU ONMCH Ha MPOM3BOAM, CICIIU(DHUKAIINHN, CIUKH U
BHJI€a UM OBO3MOXKYBa Ha KJIMEHTHUTE Ja ja MPOIEHAT COOJBETHOCTA Ha MPOU3BOJOT M Ja
noHecaT WHQPOPMUPAHM OJJIYKH 3a KymnyBame.*?busHucure Tpeba J1a ce morpwkar
Mpe3eHTHpaHuTe WHMOPMAIIMK 32 TIPOU3BOJIOT Jla C€ TOYHH, IOBEPJIMBH W axypupanu. Cekoja
MOTpelIHa WIK HeleJIoCHa MHQpOopMaIja MOXKe J1a JIOBEeIe 10 HEe3aJ0BOJICTBO Ha KIMEHTUTE U
MOTCHIMjaTHA BpaKkamka WM HETaTHBHH KPUTHKU. 3aToa, O KIYyYHO 3Ha4YeHEe € Ja ce
WHBECTHPAaT BpEeME U PECypcHd BO 00e€30el1yBameTO TOYHH W JIETAIHW HHPOpMAIUU 3a
MPOU3BOAOT, BKIY4YYBajKU JTUMEH3MH, MaTepujainy, (YHKIMOHAIHOCTH W KakBU OWIJIO
orpaHMYyBama WM Oapama MOBp3aHU co Tpom3BoAOT.°0[lokpaj ommcuTe Ha TPOU3BOAMTE,
MperyieInTe M OIICHKUTE Ha KIIMEHTUTE UIpaaT BUTAIHA YJIora Bo 00e30eayBameTo nHpopMauu
3a MPOU3BOJIOT U BJIMjaHUETO HA 33/I0BOJICTBOTO HA KJIMEHTUTE.>! MHOTrY KIIMEHTH ce TOTIHpaar
Ha MOBPAaTHUTE MH(OPMAIMKA M MCKYCTBaTa CHOJEICHU OJ JPYTH KJIMEHTH 3a Jia TO MPOICHAT
KBaJIUTETOT U TepPOpMaHCUTE HAa MPOHU3BOAOT. [IO3UTUBHUTE KPUTUKU M BUCOKUTE OIIEHKU
CIy)aT Kako COIMjaJIeH [I0Ka3, BIIEBajKM JoBepOa Kaj TMOTEHIMjAJIHUTE KYIyBaud |

3roJIeMyBajKu T HUBHUTE HUBOA Ha 3aJ10BOJICTBO.52

[Tnardopmure 3a e-TproBuja Tpeda qa TM oxpadpar KIMEHTUTE J1a OCTaBaT IMperjieau U
OLIGHKH 1O KynyBameTo. CIpoBeqyBameTO Ha CHCTEMH 3a Mperjaen u o0e3demyBame Ha
uHTep(dEejCc JeceH 3a KOPUCTEHE 3a KIMEHTUTE Ja T CIOAENaT CBOMTE HCKYCTBAa MOXE Ja
npujoHece 3a poOycTeH ekocucTeM 3a mperien. Cemak, o]l CyIITHMHCKO 3Hauemhe € Jla ce
00e30e11 aBTEHTUYHOCT U KPEIUOMIUTET Ha HperjieJUTe Ha KIMEHTUTE CO CIIPOBEIyBamE Ha
IpolecH 3a BepU(HKalMja U CICICHE 3a JIAKHU WIM NpHCTpacHH KpuTuku.53[lokpaj Toa,

OM3HUCHTE MOXKAT Ja ja KOpUCTAT

48 Verhagen, T., Dolen, W. V., & Keeling, D. (2015). Online Purchase Decision-Making: The Effects of Chronic
and Situational Self-Regulatory Focus. Journal of Interactive Marketing, 31, 15-29.

49 Chandra, S., & Srivastava, S. (2015). A Comprehensive Review of Online Purchase Intentions. International
Journal of Information Management, 35(3), 141-157.

50 Zhang, H., Ly, Y., Gupta, S., & Zhao, L. (2014). What Motivates Customers to Participate in Social Commerce?
The Impact of Technological Environments and Virtual Customer Experiences. Information & Management,
51(8),1017-1030.

51 Kim, D. ]., Ferrin, D. L., & Rao, H. R. (2009). A Trust-Based Consumer Decision-Making Model in Electronic
Commerce: The Role of Trust, Perceived Risk, and Their Antecedents. Decision Support Systems, 44(2), 544-
564.

52 Cheung, C. M., & Lee, M. K. (2012). What Drives Consumers to Spread Electronic Word of Mouth in Online
Consumer-Opinion Platforms. Decision Support Systems, 53(1), 218-225.



53 Li, X, & Hitt, L. M. (2008). Self-Selection and Information Role of Online Product Reviews. Information
Systems Research, 19(4), 456-474.



TEXHOJIOTHjaTa 3a Ja T mnomoOpar MHpOpMAIMHUTE 32 MPOU3BOJOT M 33J0BOJICTBOTO Ha
Kkiventure. MaTepakTuBHUTE (QYHKIMH, KaKO IITO ce Mperiean Ha npousBoau oa 360 cremneHu
WIM BUJEa 3a JEMOHCTpallija Ha MPOU3BOIY, UM OBO3MOXKYBAaT Ha KIMEHTUTE OU3BOHPEIHO U
nopeayHo MCKycTBO. TexHonoruute 3a 3rojemena peanHocT (AR) u Buptyenna peamHoct (VR)
MOJKaT /1a UM OBO3MOXKaT Ha KJIMEHTHUTE Ja T'M BU3yeIu3upaaT MPOU3BOAMUTE BO COICTBEHATa
OKOJIMHA, JIOTIOJHHUTEIHO 3TOJIEMYBajKM TO HHUBHOTO pa3Oupame H  3aJ0BOJICTBO O

MIPOU3BOIOT.>*

3a moapIKa Ha BAKHOCTA HA KBAJIUTETOT HA MPOU3BOAOT ¥ TOYHHUTE WH(OPMAIIHH BO €-
MapKeTHHIOT, HEKOJKY CTyJIMd IO HCTaKHaa HUBHOTO BIMjaHHE BpP3 3aJ0BOJICTBOTO Ha
knueHture. Ha mpumep, cryamja crnpoBeneHa on Jluy u Jlu mokaxka aeka meprenupaHUuoOT
KBaJMTET HA MPOHM3BOJIOT IMO3UTUBHO BIIMjae HA 3aJOBOJICTBOTO HAa KIHMEHTHTE TPU OHJIAJH
KynyBameTo>®. CIIMYHO Ha TOa, eaHa ctynuja og Kum u [lapk ro Hariacu 3Ha4ajHOTO BIIMjaHUE
Ha TOYHHUTE W JETalHH HH(GOpPMAIWU 3a MPOU3BOJOT BP3 3aJOBOJICTBOTO HA KIHEHTHTE U

HaMEpHTE 3a KyIyBame.50

2.3.2. Jlosepbama u beszbeonocma

JloBepOaTa u 6e30eHOCTAa UrpaaT BUTAIHA YJIOora BO BIIMJaHHETO Ha 3aJI0BOJICTBOTO Ha
KJIMEHTUTE BO €-MapKeTHHroT. Bo epa Kora KpIiemeTo Ha MPUBATHOCTa U TOAATOLUTE Ha
WHTEPHET C€ TJIABHU TPIIKU, KIMEHTUTE CE C€ MOBHUMATEIHH 3a CIOJCTyBambe Ha HUBHUTE
JUYHA WH(OpPMAllMM M BKIY4YyBalke€ BO OHJIAJH TPAHCAKIMH. 3aT0a, TPaleHETO J0Bepda U
o0e306emyBameTo Ha O0e30eqHOCTa Ha MOAATOIMTE Ha KIMEHTUTE M OHJIAjH TPAHCAKIIMHUTE CE Off
KIIYYHO 3Ha4ere 3a OM3HHCUTE 3a e-TProBHja Ja HampeayBaaT Ha IUTUTATHHOT masap. Enen on
npuMapHuTe (QaKTopu KOM TpPUAOHECYyBaaT 3a  3aJ0BOJICTBOTO Ha  KJIMEHTHTE €

MMILJIEMEHTAIjaTa Ha poOycHu Oe30emHocHU Mepku. KimeHTuTe cakaaT Ja ce 4yBCTBYBaaT

CUT'YPHHU NC€KA HUBHUTC

54 Yim, M. Y. C., & Kannan, P. K. (2021). The Impact of Virtual Reality on Customer Experience: A Synthesis of
Findings from Technology Acceptance Research. Journal of Retailing, 97(1), 155-178.

55 Liu, Y., & Li, H. (2018). The Influence of Perceived Product Quality on Customer Satisfaction in Online
Shopping: Evidence from China. Journal of Retailing and Consumer Services, 40, 274-284.

56 Kim, E., & Park, S. (2020). The Influence of Accurate and Detailed Product Information on Customer



Satisfaction and Purchase Intention in Online Shopping. International Journal of Retail & Distribution
Management, 48(8), 802-818.



TUYHA WHGOpPMAIMK, BKIYYyBajKM TH W HUBHUTE JETald 3a IUIAKamke, Ce 3aIUTUTCHH O]
HEOBJIACTEH MpHCTan U 37oynoTpeda. buzHucure 3a e-tpropuja Tpeba na nagaT MPUOPUTET HA
YCBOjyBameTO Ha 0e30eqHM TEXHOJIOTWH, KaKo INTO € MH(pUpameTo Ha ClI0joT Ha Oe30emHu
npukiaydoru (SSL), 3a na v mmdpupaar 4yBCTBHTEIHUTE MOJATOIM U Ja 00e30eqaT HHUBHO
0e30e1HO TpeHecyBame MPeKy WHTepHeTS’. JIeMOHCTpHUPajKH MMOCBETEHOCT Ha Oe30eaHoCcTa Ha
MoJIaTolUTe, OM3HUCUTE MOXKAT Ja BcaaaT AoBepOa W JoBepOa Kaj CBOMTE KIMEHTH, INTO HA

I(pajOT Ke JOBCAC 10 ITOBUMCOKHN HMBOA HA 3aJOBOJICTBO Ha KJIMCHTUTC.

Jlpyr acmekT mTO BiWjae Ha 3aJ0BOJICTBOTO Ha KIMEHTHTE € MPUCYCTBOTO HA CUTYPHHU
MopTaN 3a Tuiakame. KimeHnTure ouekyBaar 0e30€IHM ¥ HEMPEUCHH MPOLIECH Ha IUIaKambe KOU
I'M IITUTAT HUBHUTE (PMHAHCHCKH WH(OPMAIMK 32 BpeMe Ha OHJIAJH TpaHcakuuute. busHucure
3a e-TproBuja Tpeda Ja MHTErpupaar JOBEPJIWBUA U JIOBEPJIMBH TMOPTAIU 3a IUIAKame IITO Ce
OpUIPXKYBAaaT 1O WHIYCTPUCKUTE CTAaHAApIU M peryiatuBy, kako mro ¢ Cranmapmor 3a
0e30eTHOCT Ha MOJATOLM 3a MHIycTpHjaTa 3a miatexuu kapruuku (PCI DSS)>8. OBue nopraiu
3a TUlakame o00e30emyBaaT JOTMOJTHUTENICH CJI0j] Ha 0e30edHOCT, OCUTYPYBajKU JeKa
nHpOpMAIMUTE 32 IUIaKamke Ha KIMEHTHTE OCTaHyBaaT 0e30eIHU BO TEKOT Ha MpPOIECOT Ha
Tpancakuuja. Co HyJeHE CHTYpHU ONIMU 3a IUIaKame, OW3HHCUTE MOXAaT Ja THU yOJaxar

TPIWKUTE HA KIMEHTUTE U JIa TO To100paT HUBHOTO 3aJI0BOJICTBO OJ1 IIaTdopMata 3a e-TproBuja.

[Tokpaj TexHumukute 0€30€THOCHU MEPKH, NMPUKAKYBAKHETO TEYaTH M CepTH(HUKATH 3a
noBepOa MOKe JIOTIOJIHUTEITHO Jia ja 3ajakHe aoBepOara Ha KIMEHTUTE BO 0Oe30eqHocTa Ha
mwiardopmara 3a e-tproeuja. [ImomOute Ha nOBepOa, kako mTo e nmeyatoT Norton Secured wimu
neuyator McAfee SECURE, cuyxar kako BH3yelHM IOKa3aTenu Jeka BeO-Jokanujata e
MOJJIOKEHa Ha 0e30eMHOCHM TPOIEHKM W THU HUCHOJMHYBa crenupuvHuTe O0e30eTHOCHU
crangapau. OBue nevatu Ha goBepOa UM CUTHAJIM3UpaaT Ha KIMEHTHTE JeKa TuiatdopmMara 3a e-

TpProBuja €

57 Alalwan, A. A, Dwivedi, Y. K, & Rana, N. P. (2017). Factors influencing adoption of mobile banking by
Jordanian bank customers: Extending UTAUT2 with trust. International Journal of Information Management,
37(3), 99-110.

58 Kim, D. J., Ferrin, D. L., & Rao, H. R. (2008). A trust-based consumer decision-making model in electronic
commerce: The role of trust, perceived risk, and their antecedents. Decision Support Systems, 44(2), 544-564.



AOBCpJIMBA U JICKa MMa IPUOPHUTCT HAa HHMBHATA 6636€I[HOCT59. I/ICTpa}KYBaI-BaTa IIOKaxXaa ACKa
MNpUCYCTBOTO HaA IICYATH Ha Z[OBCpGB. MOKC 3HAYUTCIHO Aa ja 3roJIcMu nepuuimrpaHara ;[0B€p6a
Kaj KIIMCHTUTE, IITO JOBEAYBA /10 IOBUCOKM HHUBOA HA 3a10BOJICTBO U MOroJiCMa IMOATrOTBEHOCT

Jla ce BKJIIy4yaT BO OHJIajH TpaHCaKIuu®O.

ITokpaj Toa, edexTMBHATA KOMYHHUKAIMja 3a 0€30€MHOCHUTE MEPKH M TOJHUTUKHUTE 3a
MPUBAaTHOCT MOJKE Jla TIPUIOHECE M 3a 33JJ0BOJICTBOTO Ha KJIMEHTHTE. bu3HHCcHTE 3a e-Tprosuja
Tpeba jacHO Ja TM apTUKYJIMpaaT CBOMTE MPAKTUKHU 32 3alITUTA Ha MOJATOLUTE, BKIYYUTEITHO U
Kako ce coOmpaar, CKIaJupaaT U KOPHCTAT IMOJATOIMTE 3a KIWEHTUTE. TpaHCIapeHTHaTa
KOMYHUKaIlMja 33 TMOJUTUKUTE 3a NMPHBATHOCT M MEXaHU3MHUTE 3a COIIACHOCT MM JaBa Ha
KJIMEHTUTE YyBCTBO Ha KOHTPOJA BP3 HUBHHUTE JTMYHHU HH(OPMAIIMHU U ja TOTTHKHYBA J0oBepOara
Bo 6m3HucoT®l. Co 00e30emyBame jacHH M IOCTAaTHU MH(GOPMAIUKA BO BPCKA CO MPAKTHKUTE 32
MpUBAaTHOCT U 0e30emHOCT, OM3HUCUTE MOXAT Jia BOCIIOCTaBaT KPeAHMOMIUTET U Ja To 3ajaKHaT

OJHOCOT Ha I[OBep6a CO KIIMCHTHUTC.

2.3.3. Coyujanen 6epooocmojrocm u npezneou

ConujaHUOT 0KAa3 U MpeTJeIuTe Ha KIMEHTHTE UTpaaT KIIy4Ha yJIora BO BIIMjaHUETO Ha
3aJI0BOJICTBOTO Ha KJIMEHTUTE BO €-MapKEeTUHIOT. Bo neHemHoTro qurutanHo a00a, KIMEHTUTE
yecTo OapaaT MOTBpAA M yBEpyBame 0J1 UCKyCTBaTa U MUCJIEHATa HA JPYTUTE KIUEHTH Ipen Jia
JIOHECAT OMJIYKH 3a KylyBamwe. [I03UTHBHUTE KPUTHKKA U MPENOPAKHM MOXKE 3HAUYUTEITHO J1a
BJIMjaaT Ha JoBepOara, 3aJ0BOJICTBOTO HA KIMEHTUTE U HA KPajoT Ha HUBHATA MOJATOTBEHOCT Jia

CC BKJIy4aT BO OApPCJACH OM3HHUC 3a e-TpFOBI/Ija.

Enen on xiydHHTE HaYMHU Ha KOM COLMJaJIHOTO JOKa)KyBam€ BiIMjae Ha 3a/10BOJICTBOTO

Ha KJIIMCHTUTC € IPCKY MOKTa Ha TO3UTHBHHUTE KPUTHKH. Kora HOTCHLII/IjaHHI/ITC KIINEHTH Ke

HaugaT

59 Gefen, D., Karahanna, E., & Straub, D. W. (2003). Trust and TAM in online shopping: An integrated model.
MIS Quarterly, 27(1), 51-90.

60 Casalo, L. V., Flavian, C., & Guinaliu, M. (2007). The role of security, privacy, usability, and reputation in the
development of online banking. Online Information Review, 31(5), 583-603.

61 Dinev, T., & Hart, P. (2006). An extended privacy calculus model for e-commerce transactions. Information
Systems Research, 17(1), 61-80.



HA TIO3UTHUBHU KPUTHKH OJI APYTH 33JOBOJHH KJIIMEHTH, TOA CO3/]aBa YYBCTBO HA KPEAUOMIUTET U
JIOBEPJIMBOCT 32 OM3HUCOT CO e-TproBuja®2. [T03UTHBHUTE KPUTHKH CIIy)KaT KaKO COIMjaJieH
JI0Ka3, IITO UM YKa)KyBa Ha MOTEHIIMjaIHUTE KIIMEHTH JIeKa IPYTUTe UMalie TO3UTUBHO UCKYCTBO
CO MPOU3BOJAUTE WM YCIYTHTE IITO TM Hyau Ou3HUCOT. OBa MOXKe Ja Biee J0oBepOa W Ja TH
HaMaJH COTJIEJJAaHNUTE PU3HUIIH, IITO JO0BEIyBa JJO MOBUCOKH HUBOA HA 33/I0BOJICTBO Ha KIIMEHTHUTE

H 3roJICMCHA BepOjaTHOCT 34 KYIIyBamC.

On ppyra crpaHa, HETaTHBHHTE KPUTHKM MOXE Ja WMaaT WITETHO BIIHMjaHUE BpP3
3aJI0BOJICTBOTO Ha KiMeHTHTE. KJIMEHTUTe WMaaT TeHJEHIMja MHOTY Ja ce MOTIHpaaTr Ha
Iperyie/iv 3a Ja ro MpoleHaT KBAIUTETOT U Nep(HOpMAHCUTE HA MPOM3BOJUTE WM yCIyrure.63
HeratuBHuTE KPUTHKH MOXAT Ja NPEAU3BUKAAT 3arpUKEHOCT M J1a CO3/1aJaT COMHEXKH BO
[JIaBUT€ Ha TOTEHIMjalHUTE KiIHeHTH. Cenak, HAYMHOT Ha KOj OW3HUCUTE pearupaar Ha
HETaTHBHM KPUTUKH MOXKE Jia BJIHMjae M Ha 3aJ0OBOJICTBOTO Ha KIHMEeHTHTe. HaBpemeHOTO
pemiaBame W peliaBakbe Ha NpoO0IeMUTE €O KIMEHTHTE IIOKa)XXyBa IIOCBETEHOCT Ha
3aJI0BOJICTBOTO Ha KJIMEHTUTE M MOXKE Ja IMOMOTHE Ja c€ yOJaku HEraTUBHOTO BIIMjaHUE OFf
nomrara penensuja.4 Co aKTHBHO aHT@XHPame CO KIMEHTHUTE U PEelIaBarbe HA HUBHUTE TPHIKH,
OM3HHCUTE MOXKaT Ja T MPETBOpAT HETaTUBHHUTE MCKYCTBAa BO MO3WTHBHU U Jla ja TIOTTHKHAT

JI0jaJIHOCTA Ha KIIMEHTHUTE.

[ToTTUKHYBamkeTO Ha KIMEHTHUTE Ja OCTaBaaT PEICH3UHM € OJ CYIITUHCKO 3HAYeHe 32
Om3HHUCcHTEe e(pUKACHO Ja IO KOPHUCTAaT COIMjAIHUOT J0Ka3. bu3zHucute 3a e-TproBuja Tpeda
aKTUBHO Ja OapaaT MOBpaTHH HHGPOpMalMU O KIMEHTUTE U na obe3bemar ruiardopMu 3a
KITMEHTHUTE J]a TH CIIOZENIaT CBOMTE UCKycTBa. OBa MOXeE J1a Ce HAIPaBH MPEKY Pa3IuIHH KaHAIH,

KaKoO IITO CC CICACHC Ha C-TI0IITA, AaHKCTH 110 KYITYBAKCTO WM UHTCIPUPAKLC HA

62 Cheung, C. M., & Lee, M. K. (2012). What drives consumers to spread electronic word of mouth in online
consumer-opinion platforms. Decision Support Systems, 53(1), 218-225.

63 Zhu, F., & Zhang, X. (2010). Impact of online consumer reviews on sales: The moderating role of product and
consumer characteristics. Journal of Marketing, 74(2), 133-148.

64 Verhoef, P. C., Brady, M. K,, & Holmlund, M. (2006). Customer experience creation: Determinants, dynamics
and management strategies. Journal of Retailing, 82(1), 31-41.



(YHKIMOHAIHOCTH 32 Tperjie] Ha KIMCHTUTEe Ha BeO-CTpaHMIaTa 3a e-Tproeuja.>> Co aKTHBHO
Oapame W MPHUKAXYBAKE HA MPErJIeIuTe Ha KIWEHTHTE, OW3HHCUTE MOXKAT Ja COo3/1ajaar
JMHAMHYHA jaMKa 32 MOBpPAaTHU WHGOpPMAIMK IITO HE CamMoO IITO BJMjae Ha 33J0BOJICTBOTO Ha
KIIMEHTUTE, TYKy U 00e30e1yBa BpeIHU YBUAM 3a MOAOOpYBame Ha MPOU3BOJUTE, YCIYTUTE U

HEJIOKYIIHOTO UCKYCTBO Ha KIIMCHTHUTC.

[Tokpaj Toa, OM3HHMCHTE CO €-TProBHja MOXKAT Jia KOPHUCTAT COLMjaTHU JOKa3H IPEKY
CBEIIOIITBA M CTyIWH Ha cirydaj. CBegomTBaTa o] 330BOJHH KIMEHTH J1aBaaT peaHi MpUMeEpH
Ha TIO3UTUBHU HCKYCTBA, HMCTAKHYBajKM T'M MPHUIOOMBKHTE W BPEIHOCTA HAa MOHYACHHUTE
MPOM3BOIM WM YCIyru.66 CroJenyBameTo Ha CTyIUH Ha CIydaj KOM IOKaKyBaaT yCIEIIHU
pe3yiTatTh WIM pelieHHja, WCTO Taka, MOXE Jla HHCIHUpUpa JjJoBepda W JoBepda Kaj
noTeHujanauTe KMeHTH. Co UCTaKHyBamke Ha OBUE YCIEIIHU NMPUKA3HU, OM3HHUCUTE MOXKAT J1a
ro 3ajaKHaT CBOJOT KPEIMOWINTET W Ja U3TrpajaT 3aJ0BOJICTBO Ha KIMEHTUTE CO MPUKAKYBAHE
Ha TMO3WTHUBHOTO BJIMjaHHE INITO HUBHUTE MPOM3BOIU WM YCIyTH IO HWMajie Bp3 APYTHTE

KJIMCHTH.
2.3.4. Ilonumuxu 3a epakaree u 8paxarbe napu

JacHute W MOroAHM 3a KJIMEHTUTE MOJMTHKU 32 Bpakawke W HaIulara ce CYLITHHCKU
(hakTopu KOM MPHUIOHECYBAAT 32 33/I0BOJICTBOTO HA KIIMEHTUTE BO €-MapKeTHHTOT. Bo okonmHaTa
3a OHJIaJH LIOIUHT, KIIMEHTUTE MOXE Jla MMaaT 3arpHKEHOCT 3a KYyINyBame MPOM3BOAU LITO HE
MO’KaT (PU3MYKU J1a TW UCIIUTAAT Mpej Ja JOoHecaT OJUTyKa. 3aToa, UMAmbeTO TPAHCIAPEHTHU U
MOBOJIHY TIOJIUTHKH 32 BpaKame U BpaKkame Ha CPEJCTBATa MOXKE J1a ja yOJiaKu BO3ZHEMHPEHOCTA
Ha KIMEHTHTE W Ja HM3Trpajud J0BepOa, IITO HA KPajoT K€ IO MOAOOpU 3aJ0BOJICTBOTO HA

KIIMCHTUTC.

Enen on KIIYUHUTC AacCIICKTH Ha IIOJMTHKATa 3a Bpal’cafbe IIoroJjHa 3a KIHMCHTHUTC €

HEj3MHAaTA JaCHOCT U TPaHCHApeHTHOCT. buzHucuTe 3a e-Tproeuja Tpeda jacHO J1a TW COOMINTAT

65 Kim, J., Kim, W. G., & An, ]. A. (2019). The impact of online review prompts and review platform design on
customer satisfaction. International Journal of Hospitality Management, 83, 18-28.

66 Liu, Y, Li, H,, & Hu, F. (2013). Website attributes in urging online impulse purchase: An empirical
investigation on consumer perceptions. Decision Support Systems, 54(1), 547-556.



YCIIOBUTE W YCJOBUTE 3a HUBHHTE IOJUTHKH 33 Bpakamkbe M Bpakamke Ha CpelcTBara Ha
KJIMEHTHUTE, OCUTYPYBajKH JIeka HeMa HEjaCHOTHU WJIM CKPHEHH KJIay3yJH IITO MOXE J1a JOBEAaT
70 HE3aJI0BOJICTBO Ha KIIMEHTUTE.®”7 JacHO HaBedyBame Ha BPEMETPACHETO BO KOE KIMEHTHTE
MOYKaT Jja TW BpaTaT UM pa3MeHaT NPOU3BOAMTE, IIPOLIECOT 3a 3all0YHYBAhE HA Bpakambe U CHTE
MOBpP3aHM TPOIIONM MM Oapama IoMara Ja ce MOoCTaBaT OuYeKyBamaTa Ha KIMEHTUTE U Ja Ce
n3bernar HemopasOupama. 3ropa Ha Toa, HyACHETO 0e3 Maka W ynoOeH Ipolec Ha BpaKkame
MPHUJIOHECYBA 32 33J0BOJICTBOTO Ha KIHEeHTUTe. KiimeHTHTe ro 1neHar 0ecnpekopHOTO UCKYCTBO
3a Bpakame KO BKIydyBa MUHHUMAJICH HAIloOp Off HUBHA cTpaHa.®® OBa BKIyuyBa 00e30e/1yBame
Ha KIMEHTH CO OJHAIpE]l IMJIATeHHW ETUKETH 32 Bpakame, JICCHH 3a CIENCHe WHCTPYKIMH 3a
BpaKkame Ha MPOU3BOAUTE U epuKacHa o0pabOTKa Ha Bpakamara OTKAKO Ke OWaaT IMpUMEHH.
Parronanm3upameTo Ha MPOIecOT Ha Bpakamkbe U MUHUMHU3UPABHETO Ha BPEMETO U HAIOPOT IITO
ce Oapa o KJIIMEHTUTE MOKa)XXyBa MOCBETCHOCT HA 3aJI0BOJICTBOTO HAa KIIMEHTHUTE U MOXE Ja

OpUAOHECE 3a IrpaCHhC HA JOJIOpOYHa J'IOjaJ'IHOCT Ha KIIMCHTUTC.

[Tokpaj camumoT mpolec Ha Bpakame, MOJUTHKATa 3a pedyHIUpame HCTO Taka Urpa
3HauajHa yJjora BO 3aJ0BOJICTBOTO Ha KJIMEHTUTE. busHucHuTe cO e-TproBuja Tpeba jacHO naa
COOMINTAaT KaKO M Kora ke ce oOpaborar moBpaTute, 00e30e1yBajKu TPaHCHAPEHTHOCT U
HaBpeMeHOCT.®® Knuentute odekyBaar Op3u pedyHOaluu 3a BpaTeHUTE MPOU3BOIH, a CEKOE
OJUTOXKYBame WJIM KOMIUIMKAIIMA BO MPOIECOT HA BpaKame Ha CPEJICTBATA MOXKE HETaTHBHO Ja
BIMja¢ HAa HHMBOTO HA HUBHOTO 3a70BOJIcTBO. Co o00e30enyBame Aeka pedyHIUPAmBETO Ce
00paboTyBa HaBPEMEHO M COOMIITYBAajKH I'O CTaTyCOT HAa MOBPATOK Ha KIIMEHTUTE, OU3HHUCHUTE
MOJXKaT Ja TO MoaoOpaT 3aJ0BOJICTBOTO HAa KJIMEHTHUTE M Ja OJpXKaT MO3UTHBHA pEMyTallyja.
[Tonatamy, OusHHcuUTE Tpeba da pa3MHUCIAT 3a YCBOjyBame (UIEKCHOWIEH MpucTan KOH

MOJINTUKHUTE 32 Bpakame U Bpakame Ha cpencTBara. [[pu3HaBajku Jeka OKOJTHOCTUTE Ha

67 Chang, H. H., & Chen, S. W. (2008). The impact of e-service quality, customer satisfaction and loyalty on e-
marketing: Moderating effect of perceived value. Total Quality Management & Business Excellence, 19(11),
1181-1193.

68 Liu, C., Marchionini, G, & Timko, M. (2005). A study of e-commerce web return policies. Journal of
Organizational Computing and Electronic Commerce, 15(4), 355-376.

69 Huang, Y. C,, Chen, Y. C,, & Hsu, C. Y. (2018). Online shopping return policy: Influence on purchase decision,
satisfaction, and word-of-mouth. Journal of Consumer Satisfaction, Dissatisfaction & Complaining Behavior,
31, 105-116.



KIIMEHTUTE U MPUYMHUTE 32 Bpakame MOXeE Jla Bapupaar, 00e30e1yBamkeTO OMIMU KaKo IITO Ce
pa3MeHa, KpeauT BO IPOJIaBHMIIA WM I[€JOCHA HAIulaTa MOXE Jla C€ TPYXKHU 3a Pa3IuIHHTE
notpedbu u mpedepenir Ha kinueHTHTE.’? Hynemero QruekcHOMIHOCT BO pEMIABAKBETO Ha
BpakameTO U BPAaKambeTO HA CPEeACTBAaTa JICMOHCTPHUPA MPUCTAIl HACOYCH KOH KIIMCHTHTE H MOXKE

Ja IMPUIOHCCC 3a MOBHMCOKW HUBOA HA 3a/I0BOJICTBO HAa KIIMCHTHUTC.

2.3.4. Mobunna peaxyuja

Co 3romeMyBameTO Ha OpOjOT HAa MaMETHH TeledOHU M 3rojieMeHaTa 3aBHCHOCT O]l
MOOWJIHM ypeau 3a pa3IMdyHu aKTUBHOCTH, MOOWJIHATA peakiidja CTaHa KiydeH ¢akTop 3a
no100pyBame Ha 33/I0BOJICTBOTO Ha KIIMEHTUTE BO €-MapKETHHIOT. buiejku moBeke KIMEHTH TH
KOpUCTAaT CBOMTE MOOWIHM ypeIOu 3a Jla IMpPEeJHCTyBaaT BeO-JOKaIlMH, Ja KyIlyBaaT U Ja ce
BKJIy4aT cO OPEHJIOBH, O]l CYIITHHCKO 3HAUCHe € OM3HUCUTE J]a T ONTHMHU3UPAAT CBOUTE OHJIAjH

maTdopmu 3a 1a 06e36enaT 6ecrpeKOpHO U MPAKTUIHO UCKYCTBO HA MOOWIIHUOT Tesie(oH.

Enen on wiy4yHure acrekTh Ha MOOWIIHATa peaklMja € Jla ce OCUrypa Jeka BeO-
JIOKAIIMKTE 3a €-TPTOBHja Ce AM3ajHUPAHU U Pa3BUEHU 3a J1a OMAaT KOMIATHOUITHY CO pa3IudHU
TOJICMUHH W PE30JIyIIMH Ha ekpaHoT. OBa BKIIydyBa MMIUICMCHTHPAamhE Ha NMPUHIUIHN 32 BeO-
JIM3ajH Ha OJrOBOpEH Be0-CajT, KOM OBO3MOXKYBaaT pAaclopeqoT M COJpKHWHATa Ha BeO-
JIOKaIMjaTa aBTOMATCKHU Jia ¢€ MPUCIIOCO0AaT U Jja ce MPHUCIoco0aT Ha TOJIeMHHATa Ha €KPaHOT Ha
ypenotr Ha kopucHukoT’l. Co Toa, OM3HHUCHUTE MOXKAT Jna 00e30enaT TMOCTOjaHO U BU3YEIHO
MIPUBJIEYHO UCKYCTBO HA Pa3IUYHU MOOWIIHH YPEIH, OCUTYPYBajKH JIeKa KIIMEHTUTE MOKAT J1a Ce
JBW)KAT HU3 BeO-JOKalMjara, Ja TJeAaaT MPOU3BOAM W Ja TW 3aBpIIAT TPaHCAKIUUTE Oe3

HHUKAaKBU TCIIKOTHUH.

MoOwunHaTa pCaKLII/Ija, HCTO TakKa, MOBJICKYBa OIITUMU3HUPAKLC HA 6p31/IHaTa Ha BYUTYBAKC
Ha B€6-J'IOKaL[I/II/IT€ Ha MOOWIHU ypeau. I/ICTpancyBaH,aTa IIOKa’)xxaa ACKa MOOMIIHHTE KOpHUCHHUIIU

MMaaT MaJKy TpIHeHHE 32 OaBHO BUMTYBam€ BeO-JIOKALMY, 112 JyPH U HEKOJIKY CEKYH/U JIOIIHEHE

70Pansari, A., & Kumar, V. (2017). Customer engagement: The construct, antecedents, and consequences.
Journal of the Academy of Marketing Science, 45(3), 294-311.

71 Smith, P. (2021). Mobile-friendly web design: The ultimate guide. Envato Tuts+.



MOJKE€ 3HAUMTENHO Ja BJIMjae Ha HUBHOTO 3a/I0BOJICTBO M BEPOjaTHOCTA 3a KyIyBame’2. 3aroa,
OM3HHCHTE MOpa Ja AajaT NPUOPUTET Ha ONTUMHU3UPAkEe Ha HUBHUTE BEO-JOKamuu 3a Op30
BUNTYBale¢ Ha MOOWIHHM YPEOu CO KOMIIPECHpame Ha CIMKH, MUHUMHU3UPAake Ha KOAOT U
HCKOPUCTYBalkh¢ HAa TEXHUKUTE 3a Kemmpame’3. bp3ara m oaroBopHa BeO-Jokaluja co3zaBa
MO3UTHBEH BIIEYATOK Ka] KIMEHTHUTE M IO TOA0OpYyBa HHBHOTO CEBKYMHO HCKYCTBO CO
MpEeJINCTYBakbe W KymyBame. [lokpaj BeO-JokanuuTe ONTHUMH3UPAHH 3a MOOWIHH TenedoHH,
OM3HUCHTE MOJKAT JOIOJHHUTEIHO Jia TO MOoJ00paT MCKyCTBOTO 32 MOOMIJIHO KYyIyBame MPEKY
pa3BUBamkE TOCBETCHHM MOOWIHM aruiMKanuu. MoOWiIHMTEe aruihkanuu — o0e30emqyBaar
MOPAIMOHATH3UPAHO U MPHUCIIOCOOEHO MCKYCTBO 32 KJIMEHTUTE, OBO3MOXYBajKH UM MPUCTAIT 10
wiardopmara 3a e-TproBuja AUPEKTHO O] MOYETHUOT €KPaH Ha HUBHUOT ypea. ATUIMKAIMUTE
MOYXKaT Ja MOHYyJAaT MEePCOHAIM3MPAHH IPENOpaKy, MPUTUCHA W3BECTYBamba 332 MPOMOIMH U
MOIMTYCTH M MOMHTYUTUBEH U TONpHUjaTeH MHTep]EejC ONTUMH3HPAH 32 WHTEPAKIIMU CO JTOMHp’4.
Co mwHynewe T1OCBeTeHAa MOOWIHA arulMKaiuja, OW3HUCUTE MOXKaT Ja TH 3aJ0BOJIAT
npedepeHIIMUTE Ha KJIIMEHTUTE HACOUEHU KOH MOOUITHUTE TelaePoHH U aa o0e30eqaT MpakTUIHO
Y M3BOHPEIHO MCKYCTBO 32 KyIyBame€, IITO Ha KPajoT Ke MPUIOHECE 32 MOToJIeMO 3aJJ0BOJICTBO

Ha KIIMCHTUTCE.

[Tonaramy, Ou3HHCUTE Tpeba a ce OocUrypaar JeKa MpoIecoT Ha HarulaTa Ha MOOWIHU
TeneOHM € HEMpedeH W JIeCeH 3a KopucTeme. MOOWIHHMTE KOPUCHUIIM YECTO ja IeHaT
€IHOCTaBHOCTA M MPAKTUYHOCTA, TaKa IITO ONTHMH3UPAKETO HAa MPOTOKOT HA HAIulata Ha
MOOWJIHUTE ypeau € KIYy4YHO 33 HaMallyBarbe Ha TPUCHETO M HAMYINTAHkETO HA KOJIUYKaTa’>.
CrpoBenyBameTo Ha (DYHKIIMU KaKO IITO C€ MHTErpalyja Ha MOOUITHHOT MapUYHUK, TUIaKamkaTa
CO €JIeH KJIMK ¥ ONIMUTE 32 aBTOMATCKO TOTOTHYBamke Ha MOIHb-aTa 32 (popMyliapu Moxe Jia TO

HacCco4daT MpoucCoOT Ha HaIlJIaTa U Ja I'O HallpaBaT HOCq)HKaCGH 3a MOOMJTHUTE KOPUCHHIIHU.

72 Google. (2021). Mobile page speed: What you need to know. Think with Google.
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75 Ling, K. C., Chai, L. T., & Piew, T. H. (2021). Understanding the antecedents and consequences of mobile
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Management, 57, 102306.



BI/ISHI/ICI/ITG, HCTO Taka, Tpe6a Ja UM JaJaT IpUuOpUTCT Ha 66366):[HOCHI/ITC MCPKH 3a Aa BJICAT

noBepOa 1 1oBepOa Kaj KIMEHTUTE KOoTa BPIIAT TPAaHCAKIIMKA CO MOOMITHH TelehOoHH.

2.3.5.Aneasicuparve Ha coyujannume meouymu

[Tnardopmure 3a conmjamTHl METUYMHU T'O PEBOJIYLIMOHU3MPAA HAUMHOT HA KOj OM3HHUCUTE
KOMYHUIIMPAaT CO CBOMTE KJIMEHTH U IpajiaT OJHOCH BO JWTHTATHATa epa. AKTUBHHOT aHTa)XKMaH
Ha COIMjaJHUTe MEIUYMH WIpa 3Ha4ajHa yJiora BO TOJOOpYyBameTO Ha 3aJ0BOJICTBOTO Ha
KIIMEHTUTE BO €-MapKeTHUHroT. KimeHTuTe ovekyBaaT Ou3HHCHTE Aa OWJaT JOCTAHU H Ja
pearnpaaTr Ha KaHaJUTE Ha COIMjAIHUTE MEAUYMH, Oujiejku oBue miaThopMu CTaHaa MpUMapHa
aBeHHMja 3a KOMYHHKalja W aHTaKMaH. EJeH O] KIy4YHHTE acleKTH Ha aHTaXMaHOT Ha
COLIMjaJTHUTE MEAMyMH € Op3ara W OJroBOpHA yciyra 3a KiueHTHTe. KimeHTuTe uecto ce
oOpakaatr 70 COIMjaTHUTE MEIUYMH 3a Jia odapaaT MOMOII, J1a TOCTaByBaaT Mpaliama Win Ja
JIamaT moBpaTHM HWH(OpMAaNMK 3a MPOWU3BOAWUTE WIHM YCIYrWTe. BU3HHMCHUTE KOM aKTUBHO TH
cllelaT HUBHHUTE CMETKH Ha COLMjaIHUTE MEAWYMH W pearupaaT BenHall Ha Oapamara Ha
KITMEHTHUTE, TIOKA)KyBaaT MOCBETEHOCT HA 33/I0BOJICTBOTO HA KJIIMEHTUTE W IpajaT peryTanuja 3a
o0e30emyBame OJUIMYHA Yyciyra 3a kiueHTtute’®. OproBopHocTta Ha Iiargopmure Ha
COLIMjaJTHUTE MEIUYMH MO>KE BO rojieMa Mepa Jia To MoAoO0pH 3aJ0BOJICTBOTO HAa KIIMEHTHUTE,
Ounejku OBO3MOXKyBa Op30 pelIaBambe Ha MPOOJIEMUTE W MM MOKaXKyBa Ha KJIMEHTUTE JeKa

HUBHUTE I'PHKHU C€ CIIyLIaaT U ce pelaBaar.

[Toxpaj Toa, OM3HKUCUTE MOXKAT J1a TH KOPUCTAT COLIMjaTHUTE MEIUYyMH Kako Tuiatdopma
32 TMPOAKTUBEH aHraXMaH co KiueHTHTe. CO aKTHBHO CIOJCIyBame PEIIEBAHTHU M BPEIHU
COJIp>KMHM, OM3HUCUTE MOXKAT Ja ja enylupaar u 3abaByBaar cBojara MmyOJIMKa, MOTTUKHYBAjKU
YyBCTBO Ha 3a€THUIIA U TPa/ICjKH JIOjaTHOCT Ha OpeHnoT. [lnardhopmute 3a conujannu MeaunyMu
UM HyJIaT Ha OW3HHCHTE MOXKHOCT Ja ja TOKaXaT CBOjaTa eKCIepTH3a, Ja CIOJeTyBaaT
aXypupama 3a MPOU3BOJIY, /1a 1aBaaT KOPHCHU COBETH U JIa C€ BKJIyYaT BO 3HA4YajHH Pa3rOBOPU

co

76 Gummerus, J., Liljander, V., Weman, E., & Pihlstrom, M. (2012). Customer engagement in a Facebook
brand community. Management Research Review, 35(9), 857-877.



HUBHUTE cliegn0eHunn’’. PeqoBHUTE U MPUBJICUYHU 00jaBU Ha COILMjaIHUTE MPEKU MOXKAT Jia TO
MpHUBJICYaT BHUMAHUETO HAa KJIMEHTHUTE, Jla TH MHPOPMHUpAaT M Jia MPUIOHECAT 3a IMO3UTHUBHA

nepuerniuja Ha OpeHaoT.

[Tokpaj mpoakTHBHUOT aHTa)XMaH, COIMjaTHUTE MeAUyMH 00e30emyBaar miatdopma 3a
OM3HHCHUTE J1a MOKaXaT COLMjaHH JOKa3W M J1a TH MCKOPHCTAT IpErjiequTe Ha KINCHTHUTE.
ConujaHUOT JT0OKa3 Ce OJHECYBa HA BJIIMjJAHUETO IITO TO MMAaaT MOCTANKHUTE M MHUCICHATa Ha
JAPYTUTE BP3 HAILETO COICTBEHO OJHECYBAE U JIOHECYBame OJyku’S. [lo3uTHBHUTE TIperiean
Ha KIMEHTHTE, MPEMOPAKUTEe W COApKUHATA TEHEpUpaHa OJf KOPUCHUIMTE Ha COLWjaTHUTE
MEAMYMH MOXKE 3HAUUTENIHO Ja BJIMjaaT Ha 3aJI0BOJICTBOTO HAa KIUEHTUTE MPEKYy TIpajicHe
noBepOa U KpennOuauTeT. bu3HICHTE MOXKaT /1a TH 0XpadpaT KIMEHTHTE J1a TH CIOJeNIaT CBOUTE
WCKYCTBAa M KPUTHKH Ha TUIATGOPMHUTE 3a COLMjaHH MEIUyMH U MOXKAaT aKTHBHO Ja THU
WCTaKHyBaaT M 3acWJIaT MO3UTHBHUTE MOBpPATHM HH(oOpManuy mpexy o0jaByBama, MPErnopaku
WIH TMOCCOHU JENIOBM 3a Tperyield Ha HUBHUTE NpodWiIM Ha comujamHute Meauymu’?. Co
HCKOPUCTYBAakE€ HAa COIMjAIIHUTE JIOKa3H, OM3HHCHTE HE caMO INTO MOXAaT Jia ro mojoopar
3aJI0BOJICTBOTO HAa KJIIMEHTHUTE, TYKY M Ja MPHUBJICYAT HOBH KIIMEHTH KOW C€ MOJ BIIMjaHUE Ha

MO3UTUBHUTC UCKYCTBA HAa APYTUTC.

[Tonaramy, mnargopmuTte 3a COLUMjaTHU MEANYMHU UM HyJaT Ha OM3HUCUTE MOXKHOCT Jia
cobOepar BpeIHU MOBpaTHU WHPOpManuud U yBUAM on kiaueHtutTe. Co cieneme U aHanu3a Ha
pasroBOpHTEe, KOMEHTAPUTE W YyBCTBATa HAa KIMEHTUTE HA COLMjaTHUTE MEIUYMH, OM3HHCHUTE
MOJKaT J1a 100ujaT BpeaHH CO3HaHMja 3a NpedepeHInnuTe Ha KIMEHTUTE, TOUYKUTE 3a OOJiKa U
ouekyBamaradl. OBue MHPOpPMAIIMA MOXKE Jla CE KOPUCTAT 3a MOJ00pYBame Ha MPOU3BOJIUTE,

HpI/ICHOCO6YBaH>€ Ha MapKETHUHI' CTPATCIru U JOHCCYBAKhE OJAJIYKH 3daCHOBAHU HA MOAATOIU KOH

77 Agnihotri, R., Dingus, R., Hu, M. Y., & Krush, M. T. (2016). Social media: Influencing customer
satisfaction in B2B sales. Industrial Marketing Management, 53, 172-180.
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ce ycoryiacyBaar co MoTpeOutre u mnpedepeHlMUTe Ha KIUCHTHTE. AKTUBHOTO CIyIIame Ha
MOBpaTHUTE MH(OPMALIMU O]l KIIMEHTUTE U OJIMOBAPAKETO HA HUBHUTE T'PUKH HA COILMjATHUTE
MEAMYMH TOKaXyBa IIOCBETEHOCT Ha KOHTHHYUPAHO TOJOOpYyBame M 3aJ0BOJICTBO Ha

KIIMCHTUTE.
2.3.6.I1000puwixa no Kynyearoemo

[MomapiikaTta Mo KymyBameTo € KIy4eH (akTop 3a 00e30eayBamke Ha 33JOBOJICTBOTO Ha
KJIMEHTUTE BO €-MapKeTUHroT. OTKaKO KJIMEHTOT K€ HalpaBH KyIyBamke, HHBHOTO HCKYCTBO CO
WHTEPAKIUUTE W TMOJAJpPIIKATA IO KYIMyBamEeTO MOXKE 3HAYMTEIHO Ja BIUjac Ha HUBHOTO
CEBKYIHO 3aJI0BOJICTBO M JIOjAJIHOCT KOH OpeHAOT. bu3HucuTe KOM MMaar MPHOPHUTET Ha
MOJJIPIIKATA MO0 KYMyBambETO, IEMOHCTPUPAAT MOCBETEHOCT Ha TpuXkKaTa 3a KIMEHTUTE M OAaT

nmoBeke 3a J1a 00e30e1aT MO3UTUBHO UCKYCTBO HA KJIIMEHTUTE HAJABOP OJ1 MPOJAKHOTO MECTO.

Enen acniexT Ha moazpiikaTa Mo KymyBameTo € 00e30e1yBamke jJaCHU U IOCTAITHU KaHAJIH
3a KOMYHHKaldja 3a KIMEHTUTE J1a modapaaT MOMOII WK J1a TH PelIaT CUTE TPHKH [ITO MOXKE J1a
ru uMaaT. Hyaemero moBeke onuuu 3a MOJIPIIKA, KAKO HITO CE e-TOIITa, Pa3rOBOP BO KHBO U
TtenedoHCKa TMOJPIIKA, UM OBO3MOXKYyBa Ha KIHMEHTUTE Jla TO M30epaT CBOJOT MPETIOYHUTAH
HA4YMH Ha KoMyHHUKaiuja8l. busHucuTe Tpeba na ce morpmwkaT OBHE KaHAIM Ja OujaT JIECHO
JOCTAIlHU ¥ BUIHO NPUKaXaHW Ha HUBHATA BEO-JIOKAIMja MM BO PAMKHUTE Ha HUBHATa MOOMIIHA
arTuKanuja. bpsure BpeMumba Ha 0roBOp U HHGOPMHUPAHUTE NMPETCTABHUIM 32 MOAIPIIKA CE O]

CYIITHHCKO 3HaYeH-e 33 €(PUKACHO M HABPEMEHO pellaBame Ha MPOOJIEeMUTE CO KITUSHTHUTE.

[TonaTamy, OM3HUCUTE MOXKAT J1a ja MCKOPUCTAT TEXHOJIOTHjaTa M aBTOMaTH3allMjaTa 3a
na obe30enar edukacHa MOIAPIIKA MO KymyBameTo. CIpoBelyBamkeTO Ha aBTOMATH3UPAHU €-
MOWITa 32 MOTBP/ia Ha HapayKaTa, M3BECTyBamaTa 3a UCIOpaka U aKypupamara 3a UCIIOpaKa T
OJIp’)KyBaaT KJIMEHTHUTE MHPOPMHUpPAHU 3a HANpPEIOKOT Ha HUBHOTO KyMyBame W 00e30emyBaaT
qyBCTBO Ha cUTypHOCTS2, OBHE aBTOMATH3MpPAHH MOPAKH MOXKE J1a BKIydyBaaT U pENICBAaHTHU
nH(pOpPMAINH, KaKO IITO CE MOJUTHUKH 32 Bpakame WM Pa3MEHa, 3a J1a ce elylHnpaaT KIMSHTUTE

u
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Jla Ce€ OJIECHU IPOLIECOT MO KyMyBameTo. J[omoMHUTeHO, OM3HUCUTE MOXKAT Ja KOPUCTAT YeT-
00TOBM M 0a3M Ha 3HACH-E 3a CaMOIIOCITY)KyBambe 3a JIa Ce CIpaBaT CO 3aeAHHYKUTE Oapama Ha
KIMEHTHTe U Ja o0e30emar wWHCTAHT pemnieHujad3.  JloctamHocTa Ha  OMNIMHTE 34
CaMOTIOCITY’KYBa€ UM OBO3MOXKYBa Ha KIIMEHTHTE CAMOCTOJHO Jia HajaaT OArOBOPH Ha HUBHUTE
mpaiiama, 3roJIEeMyBajKu IO HUBHOTO 33JI0BOJICTBO M HaMallyBajKu ja moTpedara 3a JUPEKTHA

MOJIIPIITKA.

Jpyr KiIy4eH acleKT Ha MOJAJpIIKaTa M0 KyIyBambeTO € YIPaByBalkETO CO BPAKAKETO U
MOBPATOT. JaCHUTE M MOTOJHM 3a KIMEHTHUTE MOJUTHKU 3a Bpakawe U BpaKame Ha CpelCcTBaTa
MIPHUJIOHECYBAAT 3a 33/I0BOJICTBOTO HAa KJIIMEHTHTE M TPaaaT 1oBepOa BO MPOLECOT HA €-TProBHja.
KineHnTtuTe ro eHat yBepyBameTO JIeKa MOKAT JIECHO J1a T BpaTaT WM pa3MeHaAT IPOU3BOJIUTE
aKko He ce 3aJ0BOJIHU WJIM aKO MMa KakBU OWJIO MpOOJIEMH CO KYyNyBameTo. TpaHCIapeHTHUTE
MOJIMTUKKA KOM TO OMNUINYBaaT IPOLECOT, BPEMEHCKUTE pPaMKHU M YCIOBUTE 3a Bpakame U
pebyHoupame co3daBaaT UYyBCTBO Ha JoBepda W ja HaMalyBaaT BO3HEMHpPEHOCTa Ha
kueHTuTed. [loeHOCTaBYBameTO Ha MPOIECOT Ha Bpakame co 00e30emayBame Ha IMPHU-TIC)T
ETHKETH 32 MCIIOpaKa WM HyJACHE OIIHja 3a Bpakamke BO MPOJABHUIIATA MOXKE JOMOIHUTEITHO

na ja mojgo0pu y100HOCTa M 33JJ0BOJICTBOTO HA KIIUEHTHUTE.

2.4. Cmpamezuu 3a noooopyearse Ha 3a0080/1CHME0MO HA KIUEHMUME 80 e-MAPKEMUHZOM

Bo o0nacra Ha e-MapKeTHHIOT, 33JJOBOJICTBOTO Ha KIMEHTHTE WUIpa KIyyHa yJjora BO
YIPaBYBaKETO CO JAENOBHHOT ycreXx. CO KOHTHHYHMPAHHUOT PacT Ha e-TProBujaTa, OM3HHCHTE
Tpeba /a AajaT MPUOPHUTET Ha CTPATETMUTE KOM IO MOJ00pyBaaT 3a/I0BOJICTBOTO HA KIMEHTHUTE
BO OHJIjH mej3akoT. OBaa cTaruja MpercraByBa ceondareH Mperien Ha JIMTeparypara Ha
pa3iMyYHU CTPATErMM IUTO TW KOpPUCTAT OM3HHUCUTE 3a Ja ro mojao0par 3aJ0BOJICTBOTO Ha
KJIIMEHTUTE BO €-MapKeTHHroT. [Ipersenor ro HariiacyBa 3HAUEHETO HA IMEPCOHAIU3UPAHUTE

HCKYCTBa,
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epeKTUBHATA KOMYHHKalMja, OECHPEKOpPHHTE TpaHCAKIMK W CylepuopHaTa MOJJIPIIKA 10
KynyBameTo. Co MMIUIEMEHTHPakhE Ha OBHE CTpaTeruy, OM3HHUCUTE MOXKAT J1a HeryBaar J0Bepoa,

HajaHOTTHKHYBaaTIKjaHHOCTaIIHanaHaTHOHFOTpaﬁHIOHHOCH(X)HHBHHTCOHHQﬁIKHHCHTH.

E-MapkeTHHroT, mo3HaT M Kako €JEKTPOHCKM MapKEeTUHT WM OHJIaJH MapKeTHHI, TO
PEBOJIYLIMOHU3UPAIIIE HAYMHOT HAa KOj OW3HHMCHTE KOMYHHULHUpAaaT CO CBOMTE KIMEHTH.
JloarameTo Ha HMHTEPHETOT W JUTHTATHHUTE TEXHOJIOTUM UM 00e30ean Ha OM3HUCHTE HOBHU
wiatGopMu U anaTKy 3a Ja CTUTHAT W Jla c€ BKJIyYaT BO rioOamHaTa 0a3a Ha kiueHTH. Kako
pe3ynTaT Ha TOa, 3aJ0BOJICTBOTO HA KIMEHTHTE CTaHa KPUTUYECH (PAaKTOp 3a YCHEXOT Ha
notdarute 3a e-Tpropuja. Bo IUrMTAIHUOT 1ej3aXK, KIMEHTUTE UMAaT MPUCTAIl JI0 IIHPOK OTICET
Ha OIIMU U Ce OBJIACTEHM Ja JIoHecyBaaT MH(GOPMUpPaHU O/UTyKU. Tue ouekyBaat GecrpeKOpHU
WCKYCTBa, MEPCOHATM3UPAHN HMHTEPAKIMH M ePUKACHU YCIyrd. 3aroa, OM3HHCHTE MOpa Ja
MHBECTHUPAAT BO CTPATErMU KOM JaBaaT MPUOPUTET HA 3aJI0BOJICTBOTO HA KIMEHTHUTE 3a Ja ce

3100MjaT co KOHKYPEHTHA IPEJHOCT BO €-MapKETHHT apeHara.

[lepcoHamu3upaHuTe WCKYCTBAa WIpaaT KIydyHa yJiora BO IOAOOpYBameTO Ha
3aJIOBOJICTBOTO HAa KIHMEHTHTE BO €-MapKeTHHroT. KIIMEHTHTE TH IIeHAaT NPHCIIOCOOCHUTE
MPEIOpaKk M TMEePCOHATM3MPAHUTE HMHTEPAKIMM KOUW C€ TPUXKAT 3a HHUBHHUTE CHCIHUPHUUHU
notpedbu u npedeperiun. Co UCKOPHUCTYBamHE Ha IMOJATOIMTE 32 KIMEHTHTE M KOPHUCTEHE Ha
HANpeIHU TEXHOJOTHHM KaKO IITO CE aJTOPUTMHU 32 MAIIMHCKO YYCHe, OM3HUCUTEC MOXaT Jia
MOHYZAT TEPCOHAIM3UPAHU TMPEIMOpakk 3a MPOU3BOJU BpP3 OCHOBA Ha KCTOpHjaTa Ha
MPETUCTYBakbe Ha KIMEHTUTE, MOJEINTE 3a KylyBame Hu jaeMorpadckute mHpopmanuu. OBa
HUBO Ha MEPCOHAIM3AlMja HE CaMO IITO MM IOMara Ha KJIMEHTUTE Ja OTKpPHUjaT pPeleBaHTHHU
NPOW3BOJM, TYKY M TH TpaBH Ja Ce€ 4YyBCTByBaaT IieHeTH U pa3Opanu. EdexrtuBnara
KOMYHHKAIIMja € YIITe e/IeH KJIy4eH eJIEMEHT 3a M000pyBame Ha 3aJI0BOJICTBOTO Ha KIMEHTUTE
BO €-MapKeTHHTOT. bu3HHCHTE Tpeba ja BOCIOCTaBAT OTBOPEHU W OJIFOBOPHU KaHAIU 3a
KOMYHHUKaIllMja 3a Ja ce chpaBaT co OapamaTa, TPUKHUTE M TOBpATHUTE HHGOpMAIMM Ha
knuenture. O6e30enyBabeT0 Ha TOBEKEe KaHalW 3a KOPUCHHMYKA TMOMJPINKA, KAaKO IITO Ce
pasroBOp BO JKMBO, €-MOINTa W IUIATGOPMHU 3a COLHUJATHH MEAMYMH, UM OBO3MOXKYBa Ha

KIIMCHTUTC HOpaKTUIHO Ja JAor1par n Ja



no6ujaT Op3a moMoIIL. AHTa)KMAHOT HA COLMjATHUTE MPEKHU € UCTO TaKa KIY4YeH BO JCHEIIHUOT
JTUTHUTAJICH Tiej3aX, Ounejkn o6e30eyBa MOKHOCT 32 OM3HUCHUTE aKTUBHO Ja KOMYHUIIMPAAT CO

KIIMCHTHUTC, Ia IrpaJaT OJHOCHU U [ad I'M aApCCrUpaaT HUBHUTC IIOBPAaTHU I/IH(l)OpMaI_II/II/I.

becnipexopHHTEe TpaHCAKIMU Ce O CYIITHHCKO 3HAUCHE 33 CO3/aBambe IMO3HTHBHU
HCKYCTBa Ha KIMEHTHUTE BO €-MapKETHUHTOT. KIMEeHTHTE OdeKyBaaT HeIpeueH U 0e3 Tpueme
IpoIiec Ha KYyITyBambe, o1 n300p Ha Mpou3BoA 0 Hariara. [loegHOCTaByBameTO Ha MPOIECOT Ha
HariaTa, HyJIelkeTo 0e30€IHU OIIUY 3a TUIakamke U 00e30e1yBambeTo MOOMITHA ONITUMH3allMja Cce
KITyYHUTE CTPATETUH IITO OM3HUCUTE MOXKAT J1a TH IMPUMEHAT 3a Jla TH Haco4aT TPAHCAKIIUHUTE U
oa ro momo0OpaT 3aJOBOJCTBOTO HAa KIMEHTHTE. TpaHCIapeHTHHTE IIEHH W MOJHTUKU
MpUAOHECyBaaT U 3a 33JI0BOJICTBOTO Ha KIIMEHTUTE, OWJIjKH jacHATa KOMyHHUKaIlMja BO BPCKa CO
[EHUTE Ha MPOU3BOIUTE, TPOILIOLUTE 33 UCIIOPAKA, OJUTHKUTE 32 Bpakame U HHPOPMALUUTE 32
rapaHnyjara rpaaatr noBepOa u um3berHyBaar HemopazOupama. CyrnepuopHaTa MOIIPIIKA TIO0
KyIyBameTO € KIy4YHa 3a OAPXKYBamke U MOJA00pyBame Ha 3aJ0BOJICTBOTO Ha KIIMEHTUTE BO €-
MapkeTUHroT. busHucute Tpeba ma ce Pokycupaat Ha obe3bemyBame epuKacHa MOAJIPIIKA 3a
BpeMe Ha (pazara Mo KyImyBameTO, BKIyUyBajKU CIIEICHE U aXypUpamka Ha HApauKUTe, ePUKACHO
BpaKkame U pa3MEHa U MePCOHATM3UPaHO cleaeme. Co 0ApKyBamke Ha KIMEHTUTE WH(HOPMUPAHU
3a HUBHHUTE Hapaykd, OJIECHYBal€ Ha BpakameTo 0e3 MnpobjeMH M aHTaXHUpame Co
MEPCOHAIM3UPAHO CIIEICHE, OM3HICHUTE ja MOKaXXyBaaT CBOjaTa IMOCBETEHOCT Ha 3aJ0BOJICTBOTO

Ha KJIMEHTUTE U IpajaT JOJrOPOYHHU OJHOCH.
2.4.1. Ilepconanuzupanu uckycmea 60 yHKyuja Ha no2oiemo 3a00801CME0 HA KIUeHmu

[Tepconanu3upaHnuTe UCKYCTBA CE€ KAMEH-TEMEITHUK Ha 33/I0BOJICTBOTO HAa KIIMEHTUTE BO
o0nacra Ha e-MapKeTUHTOT. Bo epa kora moTpouryBayuTe ce MperiaBeHu co n300pH, OM3HHUCUTE
KOM MOXXaT Ja MOHyIaT TNPHUCIIOCOOCHU TNPENOpakd W MPUCIOCOOCHW WHTEPAKIMU HMaar
MoroJieMa BEpPOjaTHOCT JIa CE€ MCTAKHAT M Ja CO3/1aJaT MO3UTUBHU MCKYCTBA 32 CBOMTE KIIMEHTH.
OBOj &1en To MCTpakyBa 3HAYCHETO HA TEPCOHAIM3UPAHUTE HCKYCTBA BO €-MapKETHHTOT U
CTpaTEeTUUTE ITO OM3HUCUTE TM KOPUCTAT 3a Jla TW Hcrnopayvaar. EnHa edexkTuBHa cTpareruja 3a
no1o0pyBame Ha 3aJ0BOJICTBOTO Ha KIMEHTHTE MPEKY MEpCOHAIM3alMja C€ MPUCTOCOOCHUTE

MpCIriopaKu 3a IMpou3BOaAHU. Co HCKOPUCTYBAKLEC HA IMMOAATOHUTC 34 KIIMCHTUTE, OM3HUCHUTE MOYKAT



Jla TM aHAJIM3UpaaT WHIUBUAYAIHUTE pedepeHIiy, UCTOpHjaTa Ha IPEIHCTYBAKE U MOJCITUTE 32
KyIyBame 3a Jla MOHYAaT MPHUCIIOCOOCHH MPEAO3H IITO CE yCOrjacyBaaT CoO CHEHU(pUIHUTE
noTpedu W WHTepecH Ha KiMeHTUTe®>. OBa HHMBO Ha MEpCOHANIM3AIMja HE CamMoO IITO TO
mojo0pyBa MCKYCTBOTO 3a KYIyBambe Ha KyMyBauoT, TYKy M ja 3roJieMyBa BepOjaTHOCTa 3a
KOHBEp3Hja U MOBTOPYBaWkE HA KyMyBamaTa. AIITOPUTMHUTE 32 MAIIMHCKO YY€HE UrPaaT KIydyHa
yJiora BO aHaJIM3MPAmETO Ha rojeMy 30MPKH Ha TOJaTOLU U W3BIEKYBAaKETO BPETHH CO3HAHM]A
KOM MM OBO3MOXKYBaaT Ha OHM3HUCHTE Ja HWCIOpadyBaaT MEPCOHAIM3MPAHH MPETOpPaKd Ha
pasmep. [loHaTamy, mepcoOHANM3UPAHUOT e-MaJ MapKETUHT ce M0jaBM Kako MOKHA ajaTka 3a
aHTKUPAkEe Ha KIMEHTHTE M 3a10BOJICTBO. CO CerMeHTHpame Ha KIMEHTUTE BP3 OCHOBAa Ha
HUBHHUTE HHTEPECH, TPETXOIHU HHTEPAKIUH U AeMorpadcku nHpopMaruy, OU3HUCHTE MOXKAT J1a
UCIpaKkaaT HACOYCHH €-TIOPAKH KOHM WCIIOpavyyBaaT PEJICBAHTHH W MPHUBICYHU MOpaku.8® OBoj
MepCOHAIM3UPAH MPHUCTAIl UM MoMara Ha OM3HUCHUTE J]a BOCIIOCTABaT BPCKA CO KIMEHTHUTE U Jia
MOKaXkaT JeKa Im pa3dupaar HUBHUTE YHUKATHH MOTpeOHu. BrpamyBameTo Ha JuHAMHYHA
COApKMHA BO €-TOIITaTa, KAaKo INTO C€ MEepCOHAIM3MpPaHH NPENopakd 3a MPOHM3BOAM U
eKCKITy3UBHH TIOHY/H, JOMOJHUTETHO TO MMoa00pyBa HHMBOTO Ha IMEpCOHANM3AlMja U TO

3roJjieMyBa 3a10BOJICTBOTO Ha KIIMCHTUTC.

WNHrepakTuBHUTE BEO-CTpaHWIIM, HMCTO Taka, NpHIOHECYBaaT 3a 00e30emyBame
MEPCOHAIM3UPAHN HCKYCTBA BO €-MAapKETUHTOT. BU3HHCHTE MOXaT Ja KOpHCTaT pa3indHU
KapaKTEePUCTUKU U (YHKIIMOHATHOCTH KOM C€ TPMXKAT 3a MpedepeHIMUTe Ha UHIUBUIYATHUTE
KIueHTd. Ha mpumep, mepcoHamu3upaHuTe HEeHN CTPaHUIIM MOXE Jla Ce Kperpaar Bp3 OCHOBa
Ha TMPETXOJHUTE HWHTEPAKIUU WIM HHTEPECH Ha KIUEHTOT, 00e30eayBajku MM KypUpaHO
UCKYCTBO 3a mupenucTyBame.8” ConpKuHHTE CchnenupUYHH 32 KOPHCHUKOT, Kako IITO Ce
MpernopayaHuTe HaAlWCH WIM 00jaBUTE Ha OJIOTOT, MOXKaT JOMOJIHUTEIHO Ja TO TMoao0par

AHTAXMAHOT HW 3aJ0BOJICTBOTO Ha KJIHMCHTUTC CO JAOCTAaByBamb€ PCJICBAHTHU U BPCAHU

unpopmaruu. Co Hy1eHE
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MepcoHAM3UpaHa IMOMOII, OWU3HUCUTE MOXKAT Ja TO MOAOOpaT IMETOKYIMHOTO HMCKYCTBO Ha
KIMEHTUTE W Jla TH 3rojJeMaT HUBOAaTa Ha 3aJ0BOJICTBO. CIPOBEIYBamETO MEPCOHATM3UPAHU
HCKYyCTBa BO €-MapKETHHIOT, Cemak, O0apa o OM3HUCUTE OJArOBOPHO M TPAHCHAPEHTHO Ja
coOMpaaT W aHaIM3MpaaT MOAATOIM 3a KiIueHTuTe. KiMeHTuTe Mopa Ja 4yBCTBYBaaT JeKa
HUBHATa NPUBATHOCT C€ IMOYMUTYBAa M HUBHUTE IOAATOLM CE€ KOPUCTAT 3a MOA0OpyBame Ha
HUBHOTO MCKYCTBO BO KYIIyBam€TO, HAMECTO J1a C€ KOPUCTAT 32 HAMETIMBU MapKETUHT TaAKTHKH.
[IpunpxyBameTro 10 MPONMUCUTE 3a 3alITUTAa Ha MOJATOLUTE U JIOOMBAKETO EKCIUIMIIUTHA
COIJIACHOCT O] KJIIMEHTUTE € OJ] KIIyUHO 3Ha4YeHe 3a BOCIOCTaBYBame J10BepOa U OJIpKyBambe Ha

MO3UTHUBEH OJIHOC.
2.4.2. E¢hexmusna komynukayuja 6o ghyHkyuja Ha no2oiemo 3a0080J1cme0 Ha KIUeHmu

EdexTnBHAaTAa KOMYHHKaIlM]a € BUTAJIHA KOMIIOHEHTA 3a MOJ00pyBame Ha 3a]J0BOJICTBOTO
Ha KJIMEHTHTE BO €-MApKETHHrOT. BO NUIHTAaTHHOT Iej3ax, KaJe ITOo KIMeHTUTe Oapaar Op3a
MOMOII ¥ TIEPCOHATM3MPAHH WHTEPAKIHM, OW3HHMCUTE Tpebda Ja BOCIOCTaBaT OTBOPEHU U
OJrOBOPHM KaHAIIM 32 KOMyHHKallFja 3a J1a OArOBOpAT Ha IpallamaTa, TPUKUTE U TMOBPATHHUTE
uHpopmarmu. OBOj 1€l TO HCTpakyBa 3HAYCHETO Ha e(EeKTHBHATa KOMYHHUKAalWja BO €-

MApKCTHUHI'OT U CTPATCTUUTC IITO I'M KOPUCTAT OM3HHUCHUTE 3a Ja ro moCTurHat Toa.

OnroBopHara KOPHUCHHMYKA MOAJPIIKA € OJf KIYYHO 3HAUCHE 3a 3aJ0BOJyBalE Ha
Oapamara W TPUKHTE HA KIUMEHTUTE. busHucute Tpeba ma oOe3demaT moBeke KaHAIM 3a
KOMYHHKAIIH]ja, KaKo IIITO CE pa3roBOP BO JKUBO, €-TOMITA U IIATGOPMH 32 COLHMjATHU MEANYMH,
3a Jia ce MpUCIoco0aT Ha pa3iIMdHUTE NMpedepeHun Ha KineHTuTeds. HappemennuTe u KopucHu
OJITOBOPU C€ OJ CYHITHHCKO 3HAYeHe 3a 00e30emyBame Ha 3aJ0BOJICTBO Ha KIMEHTUTE M
rpageme noBepba. Co HaBpeMEHO pelllaBalkbe Ha TNpallamkaTta Ha KINEHTHTE W e(UKacHO
pemaBame Ha MpodieMuTe, ON3HUCHTE MOXKAT Ja MOTTHKHAT NO3UTUBHH HCKYCTBA HA KIIMEHTUTE

n 1aru noz[o6paT HHBOATa Ha 3a10BOJICTBO.

AHraXMaHOT Ha COILHMJaJHUTE MEIUyMH € VIITe eIHa aBeHHWja 3a e(EeKTHBHA

KOMYHHKaIHja BO e-MapKeTUHroT. CO pacpoCTpaHEeTOCTa Ha TIAT(HOPMHUTE 32 COIH]aTHU
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MeANyMH, OU3HHUCUTE UMAAT MOKHOCT aKTUBHO Jla C€ BKJIYYaT CO KIMEHTHUTE, ]a C€ OCBPHAT Ha
HUBHHTE TOBpaTHU WH(opMmammu u Aa rpagar omHocu®?. Ilpeky anaTkuTe 3a COIMjaTHO
CIIyIIake, KOMIIAHUUTE MOXKAT MPOAKTHBHO Ja THU ClIeJaT CIOMHYyBamaTa Ha OpPEHIOBHUTE H
BEJIHAII J]a OJrOBOPAT, IOKAXKyBajKH ja HUBHATA MMOCBETEHOCT Ha 3aJI0BOJICTBOTO HA KIIMEHTHUTE.
AHTQXHPakbETO CO KIMEHTUTE Ha COIMjaTHUTE MEANYMH, UCTO Taka, o0e30eayBa margopma 3a
MPUKAXKYBAKE HA TPAHCMAPEHTHOCT, aBTEHTUYHOCT M OJTrOBOPHOCT, IITO JOMOJHUTEIHO TO

10/100pyBa UCKYCTBOTO Ha KJIMEHTHUTE.

[lepconanu3upannTe KaHaIM 32 KOMYHHUKaIlMja 3HAYWTEHO NPHUAOHECYBaaT 3a
3aJI0BOJICTBOTO Ha KiaueHTHTe. Hynejkm MM Ha KIMEHTHUTE ONluja Jja KOMYyHHLIMpPaaT IMpeKy
HUBHUTE TPETIOYUTAHN KaHaH, kako mrto ce WhatsApp, Messenger wiu SMS, ja mogo6pysa
ynobHocta u npucranHocta.’® Co KopucTemhe Ha 4eT-00TOBH MM aBTOMATHU3MPAHU CUCTEMH 32
Mopaky, OM3HUCUTE MOXaT na o0Oe30emaT WTHH OATOBOPH W TOAJIPINKA, TypH U HAABOP OI
peoBHOTO paboTHO Bpeme. OBOj mpuUCTall HE camo IUTO ja 1Mojo0pyBa epUKacHOCTa, TYKY U
JEMOHCTpUpa IPUCTAll HACOYEH KOH KIMEHTUTE, 3aJ0BOJyBajKM TH IpepepeHuuuTe u

MoTpeOuTe Ha KIMEHTHTE.

[Tonatamy, edekTuBHaTa KOMYHHUKAIMja BO €-MapKeTHHTOT BKJIy4yBa IIPOAKTHBHA
KOMYHHKAaIlMja BO TEKOT Ha MaTyBameTOo €O KiIMeHTUuTe. OApXKyBameTo Ha KIHEHTUTE
nH(OpMUpaHH 32 HUBHUTE HAPAYKH, BKIIY9YBajKU IOTBP/IM 32 HAPAUKH, &XYpHUpamka 3a UCTIOpaKa
Y U3BECTYBama 3a MCIOPaKa, ja MoJ00pyBa TPAaHCHAPEHTHOCTA M ja HaAMallyBa HEU3BECHOCTA.
006e30e1yBameTO JaCHU M KOHIIM3HM MH(OpPMAIMU 3a JTOCTAITHOCTA HAa MPOU3BOJUTE, IICHUTE U
MPOMOIIMUTE, HMCTO Taka, MPHJOHECYBa 3a 3aJ0BOJICTBOTO Ha KiueHTuTe. EdexkTtuBHara
KOMYHHUKallMja BO TEKOT Ha TMAaTyBamkeTO CO KIWEHTUTE Tpaau JoBepOa, ja HamalyBa

aHKCHMO3HOCTA U I'o 0100pyBa IEJIOKYITHOTO UCKYCTBO Ha KIIMEHTHUTE.
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[Toxpaj Toa, OM3HUCHTE MOXKAT Ja KOPUCTAT MEPCOHATIM3UPAHA €-TIOIITa KOMYHHUKAIHja
324 Ja ce BKJIy4YaT CO KJIMEHTUTE W Jia TI0 3aJ0BOJIaT 3aJ0BOJCTBOTO. Mcmpakamero
MEPCOHAIM3UPAHN €-TIOpaKu KOM M3pa3yBaar OnaroJapHOCT, o0e30emyBaar TOTBpAHM 3a
HapauykUTe M MCIOpadyyBaaT pPEJICBAaHTHU aXypHpawa W MOHYIM IoMaraar Ja ce CO3/aje
NepCOHANM3UPaHa BpcKa co kiuentuTe.?! [lepcoHann3upaHnTe MapKeTHHT KaMIIamby 32 e-TOIITa
MOJKE€ Ja BKJIy4dyBaaT €KCKJIY3UBHU IPOMOLIMU WM MPHUCIIOCOOEHH INPEropakd 3aCHOBAHU Ha
npedepeHInTe Ha KIMSHTUTE U UCTOpHjaTa Ha KyIyBame, IITO JOMOIHUTEIHO TO MOA00pyBa

HCKYCTBOTO Ha KJIMCHTHUTC.

2.4.3. Cynepuopna nooopwika no Kynygarsemo 60 (yHKYuja Ha nocoiemo 3a0080J.CME0

HA Kluermu

CynepuopHaTa MOJIPIIKA MO KYIMYBAakETO € KPUTHUEH AacleKkT 3a MojoOpyBame Ha
3aJI0BOJICTBOTO Ha KJIIMEHTHUTE BO €-MapKeTHHTOT. Pa3aTa 1o KymyBameTo € IparoleHa MOKHOCT
3a OM3HUCHUTE J1a ja 3alBpCTaT JIOjATHOCTA HAa KIMEHTUTE W Jla HeTyBaaT JIOJITOPOYHH OJITHOCH.
OBOj Zien To UCTpaXKyBa 3HAYCHETO Ha CyNEPHOpHATA MOAPIIKA 110 KYITyBamkbeTO U CTPATETHHTE

IITO T KOPUCTAT OM3HUCHUTE 32 JIa ja IIOCTUTHAT.

HynemeTo cneneme u axypupama Ha HApAUKUTE BO PEATHO BPEME € KIIyYeH eIeMEHT Ha
CylepHoOpHaTa TMOJJPIIKA MO KymyBameTo. KiHMeHTUTe ja IeHaT TpaHCIapeHTHOCTa |
MOCTOJaHOTO MH(MOPMHpAE 32 CTaTyCOT Ha HUBHUTE Hapauku. Co o0e30eayBame MmpucTam J0
CHCTEMHTE 3a ClIeiclh€ HapayKh WM HCIpakame aBTOMATH3UpPAaHH H3BECTyBamba, OU3HUCHTE
MOJaT Ja TM MH(pOpPMHpaaT KIMEHTUTE 3a HAINPEIOKOT Ha HUBHHUTE KyIyBama. CIeIeHEeTO BO
peaHo BpeMe He caMmo IITO UM OBO3MOXKYBa Ha KIIMEHTUTE MUD Ha YMOT, TYKY U ro mogo0pyBa
HUBHOTO CEBKYITHO 3aJIOBOJICTBO CO HaMalyBame Ha HECUTYPHOCTa W JO3BONIyBAajKH UM Jia

IJIaHUupaaT UCIIOpaKa Ha HUBHUTC ITPOU3BOAU.
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ITonatamy, 06e30e1yBameTO Ha KJIMEHTUTE MIPUCTAIl 1O HUBHATAa UCTOPHja HAa HApayKH U
CMETKHU Ha KJIMEHTUTE € KIIy4HO 3a M0J00pyBame Ha 3aJJ0BOJICTBOTO I10 KyIyBameTo. CMEeTKUTe
Ha KJIIMEHTUTE OBO3MOXKYBAaT JIECHO yNaTyBamke Ha MHUHATUTE KyIyBama, IITO UM OBO3MOXYBa
Ha KIMEHTUTE Ja TM IMpeHapadyBaaT NPOM3BOJUTE WM Ja ja cieJaT HUBHATa HCTOpHUja Ha
KymyBame.?2 Hyzejku OecripekopeH U jeceH uHTepdejc, OM3HUCHTE MOXKaT Aa UM 00e30enat Ha
KJIMEHTUTE YyBCTBO Ha KOHTPOJIA M Jla UM OBO3MOXKAT €(PUKACHO J]a yIpaByBaaT CO HUBHUTE

HapavKu.

EduxacHo Bpakame M pa3MeHa ce O]l CYIITHHCKO 3HAuUeHhe 3a OAPKYBambe Ha BHCOKH
HUBOA Ha 33/I0BOJICTBO Ha KJIMEHTHUTE. bu3Hucure Tpeba ga ru HacoyaT MPOIECUTE 3a BpaKame U
pa3MeHa 3a Ja o0Oe30emar MckycTBa 0e3 mpoOiemu 3a kiaueHture.”? Hynejku ¢uekcuOuiHu
TIOJINTUKY 32 Bpakame, MPAKTUYHU OMIMHU 32 Bpakame U JaCHU MHCTPYKIUHU, OM3HUCUTE MOXKAT
Ia TW yOnakaT TPYKUTE Ha KIMEHTUTE U Ja MOKa)XxaT MMOCBETEHOCT Ha Op30 peliaBame Ha CHTE
npamama. O06e30enyBambeTO HEMPEUYeHO Bpakamke M pa3MeHa He caMO IITO To Mojo0pyBa
3aJI0BOJICTBOTO Ha KJIMEHTUTE, TYKy W Tpaad J0BepOa M JIOjaTHOCT MPEKy MPUKaXKyBame Ha

npucTal HACOYCH KOH KIIMCHTHTC.

[TepcoHanu3upaHoTo CleaeHhe € MOKHA CTpaTeruja 3a MOTTUKHYBAKE HA 3aJI0BOJICTBOTO
W JojaHOCTa Ha KiaWeHtuTe. [lo KymyBameTo, OW3HHUCHTE MOXAaT Ja HCIpakaaT
MEePCOHANM3NUPAHN TIOCIIEIOBATEIHA €-MOIITa WM TIOpakd J0 KIUCHTUTE, HU3pa3yBajKu
0J1aroIapHOCT 32 HUBHOTO KYITyBake M 0apajku MoBpaTHU WH(GOPMAITUH 32 HUBHOTO MCKYCTBO.%4
[TepcoHanu3upaHoTO Clelemhe moMara a ce co3aaje YyBCTBO HA JIMYHA TOBP3aHOCT, PaBEjKU
I'M KIMEHTHTE J1a CE YyBCTBYBaaT IeHeTH U 1eHeTH. CoOMpameTo MOBpaTHU WH(POPMAIMH O]
KIIMEHTUTE HE caMo ITo 00e30eayBa BpelHH CO3HAHM]ja 33 MOJ0OpYBamke HA OW3HHCOT, TYKY U

MM IIOKa’>XyBa Ha KIIMCHTUTC ACKAa HUBHHUTC MUCJICHHbA C€ BPCIHYBAAT U CC 3€MaarT NpCABU.
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[Tonaramy, pemaBameTO Ha MPOOIEMHUTE MO KYITyBAaHETO HABPEMEHO U €(PEKTUBHO € O]
CYLITHHCKO 3Ha4YeHme 3a CylepuopHa MOJyIpIIKa 1Mo KymyBameTo. Co 00e30emyBame OAroBOpHa
KOPHCHUYKA TMOJAJPIIKA 32 BpeMe Ha (pa3ara Mo KyMyBameTo, OM3HHCHUTE MOXKAT Jla T peliaT
cuTe MPOOJIEMH WM Tpalliama IITO MOXE Ja TM MMaaT KiueHtuTe.?> OBa HUBO Ha BHUMAaHUE U
pemaBame MpoOIeMH MOKa)XKyBa TTOCBETEHOCT Ha 3aJ0BOJICTBOTO Ha KJIMEHTHUTE U ja 3ajaKHyBa

MO3WTHUBHATA MEPIIENINja Ha KIMEHTOT 32 OM3HUCOT.

3. METOJOJIOI'NJA HA HCTPAXKYBAIBETO

JIn3ajHOT Ha HMCTPaXyBamHETO 3a OBaa CTyauMja ke Oulle KBAaHTUTATHUBHO, MPECEKCKO
ucTpaxyBame. Ke ce m3bepe aHkera Ouuejknm ¢ e(pMKACEH HAYMH 33 COOMpAEE IMOJATOLM O
roJieM NMPUMEPOK Ha MOEAHMHIMM 32 PEJIaTUBHO KPaTOK BpeMeHCKH nepuona.CryanjaTa ke BKIyYH
npumepok oa 100 kIueHTH KOu uMalie MHTepaKifja co OU3HUCH Ha MHTEpHET. [[pumMepokoT ke
Ouye M3BJICUCH O] HM3a WHAYCTPUHM M Ke Ouae pa3HOBUJEH BO OJIHOC HAa BO3pAcTa, MOJIOT U
npuxoaute.CodupameTo MoJaTOU Ke Ce CIpPOBEIe CO MOMOII Ha OHJIAJH aHKeTa Koja ke Oue
TUCTpUOyHpaHa 10 TOmyJalyjara Ha NPUMEPOKOT. AHKETaTra Ke COIpKU CepHja TMpaliama
IM3ajHAPAHU J1a TO U3MepaT HUBOTO Ha H3JIOKEHOCT Ha €-MapKeTHHT IITO T'O JI0KUBYBaaT
WUCIUTAHULIUTE, HUBHOTO HHUBO Ha 3aJ0BOJICTBO OJ HAMOPUTE 32 €-MApPKETHMHT W HUBHOTO
CEBKYIHO 3aJI0BOJICTBO O] KOMIaHWjaTa. McTpakyBameTo Ke BKIydyBa M JAeMOTpadCcKu
mpamramka 3a Ja Cce OBO3MOXKH aHajlM3a Ha TOAAaTOUWTe Of pa3nuuHu Tpynu. OmmcHara
CTaTUCTUKAa Ke ce KOpUCTH 3a Ja ce o0e3benu mperjieq Ha MOJATOLUTE, J0OJeKa
MH(}epeHIjaTHUTEe CTATUCTUKU KaKo IITO C€ KOpeallija U perpecBHa aHAIN3a K€ Ce KOPUCTaT
3a HCTPaKyBame Ha BPCKaTa IOMely e-MapKeTHHIOT M 3aJ0BOJICTBOTO Ha KimeHTHTE. Ke ce

CIIpOBEAC NOIIOJTHUTCIIHA aHaJIn3a 3a J1a CC
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HCIIUTa BJ'II/Ij AHUCTO Ha CHCLII/I(l)I/I‘-IHI/ITC TCXHUKHW 3a C-MApPKCTHUHI, KaKO mMTO €

NepCcoHANIM3allMjaTa, BP3 3aJI0BOJICTBOTO HA KJIMCHTHUTE.

Cryoujata ke ce CIpoBelie BO COMNIACHOCT CO €TUYKHTE NPHHIWIY, BKIYYUTEITHO H
noOuBame MHGOPMHUpPAHA COTIIACHOCT O] YYECHHUIIMTE M 3allTUTa Ha HUBHATA MPUBATHOCT U
noBepnuBocT. [logaTonure coOpaHM Off aHKETaTa Ke ce YyBaaT BO TajHOCT M Ke ce 4uyBaaT
0e30eqHo.Hekon moTeHUMjanHM  OrpaHMYyBamka Ha OBaa CTyIdja ja  BKIIy4yBaaT
caMoTIpHjaBeHaTa MpHpoJa Ha COOpaHMTE TOAATONM W MOXHOCTa 3a TPHCTPACHOCT BO
OJIrOBOPOT. 3a Ja ce yOiakaT OBHE OTpaHH4YyBama, MpallamaTa OJf UCTPAKYBAakETO Ke OuaaT
JM3ajHUPaHU a OuJaT MmTO € MOXHO MOOOjeKTHBHHM, a aHKeTaTa ke Ouje nuctpuOyupana 1o

rojeMa M pa3HOBUHA IOITyJIallKja Ha IPUMEPOKOT.

I'enepanHo, oBaa McTpakyBauka METOJOJIOTH]ja K& 00e30eu pUropo3eH U CUCTEMATCKU
MIPUCTAIl 32 UCTPaXKyBambe Ha BIMjaHUETO HA €-MAapKETHHIOT BP3 33/I0BOJICTBOTO HAa KIIMEHTHUTE.
Co xopucTteme Ha NMPUMApPHH M CEKYHIApHH TOJATOIM, CTyaHjaTa ke o0e30emam ceordatHo
pazOupame Ha TemaTa M Ke TOHYIW MPaKTUYHHU TPETOpaKd 3a OW3HHCHUTE KOW cakaaT Ja Tu

oJ00paT CBOMTE HAIIOPH 32 €-MaPKETHHT.

3.1. Pesynmamu 00 cnposedenama ankema

Bo 0B0j nmen Ha MarucTepcKUOT TPy Ke OMIaT aHAJM3UpaHU JTOOMEHHTE MOJATOIM O]
AHKETHHOT MpamagHuk. IMeHo, 3a moTpeOuTe Ha OBa UCTPAXKYBambE, a BO HACOKA HA JOOHBAmE
COOJIBETHHU IOJIATOLM OJ1 TEPEH MPEeKy KOM MOXKE J]a C€ aHAIM3MPAaT Pa3jINdHU acleKTH Ha € -
MapKETUHIOT KOM C€ O]l 3HaueHE 3a 0BOj TpyZd Oemie crpoBeneHa ankera co 100 mucnuraHu.
CrpoBenyBameTO Ha OBaa aHKETa CE OJIBUBAIIE ILIEJIOCHO E€IIEKTPOHCKH Kopuctejku ja Goolge
Forms miardopmaTta. AHKETHHOT TpallaJHUK Oelle AUCTPUOYHUpaH 0 CIyYeHHU WUCIUTAHUIH, a
aHa MCIMTAaHUIIMNTE UM ce 00jaCHM JIeKa aHKeTaTa € IeJIOCHO aHOHMMHA J0JIeKa MaK, OJaTOLUTe
KOM ce coOupaaT He ce MpepaboTyBaaT IMOEIWHEYHO TYKY KOJEKTMBHO U HCTUTE HE Ce
CIoJIeTTyBaaT co TPETH Jiula. JJOmoJHUTETHO Ha OBa, HA MCIMTAHULIUTE UM Oelre U 00jacHETo
JIeKa 0Baa aHKETa CJIy>KM MCKIIyYHMBO CaMo 3a Hay4yHH 1iequ. Bo npuor, 1o0ueHuTe oAroBopu of

aHKETaTa )41 HHBHaTa aHajiu3a.



Tabena 6p.1.ITon

on bpoj IIpouenr

Maruku 45 45%

Kencku 55 55%

HpOHCHTI/ITC IMOKaXXyBaaT pacnpeaen6a Ha OArOBOPUTC CIIOPC ITOJIOT HA YHCCHUIIUTC

BO aHKETAara.

Tabena 6p.2. Bo3pact

BospactHa rpyna Bpoj IIpouenT
18-24 20 20%
25-34 40 40%
35-44 25 25%
45+ 15 15%




BOS[JBC,T Ha ncnutaHunyute

15%

25%

40%

[IpouenTHTE NMpHKaXXyBaaT pacnpezenda Ha OATOBOPHUTE CIOPE] BO3PACTHUTE TPYNHU Ha
y4decHULIUTe BO aHkerara. Bo oBaa ankera mma 20 ydecHHMIIM BO Bo3pacTHa rpyna ox 18-24
roguan (20%), 40 yuecHunm Bo Bo3pacTHa rpyna on 25-34 roaunu (40%), 25 yyecHunu Bo
Bo3pacTHa rpyna ox 35-44 ronunu (25%) u 15 ydyecHum Bo Bo3pacTHa rpymna oj 45+ roguHu

(15%).

TaGemna 6p.3. O6pazoBanue

Hugso na Bpoj IIpouenT
oOpasoBaHue
Cpenno yuunuuire 30 30%
4-TOAMIIIHY CTYAUU 40 40%
Marucrep 20 20%
JlokTopat 10 10%




HuBo Ha 065383086.*{‘/‘6‘ Ha ncnutaHumuuTe

37% 2

50%

[IpoueHTHTE MOKAXXyBaaT pacrpenenda Ha OJrOBOPUTE CIIOPE] HUBOTO HAa 0Opa3oBaHUE
Ha YYECHUIIUTE BO aHKeTaTa. Bo oBaa ankera uma 30 yuecHumm co cpeano yuwmmmre (30%), 40
yuecHUIM co 3aBpumieHH 4 roxumHu crynun (40%), 20 yuyecHMIM cO Marumcrepcka CTereH

(20%) u 10 yuecHumu co gokropcka crene (10%).

Tabena 6p.4.Konky naTu Bo OCIEIHUTE TPU MECEIU CTE Ky HEIITO OHJIAjH?

®DpekBeHINja Bpoj IIpouent
1 20 20%
2-5 60 60%
[Toeke o 5 20 20%

[IpouenTnTe NOKAXyBaaT pacmpenenda Ha OAroBOpUTe cropen (pekBeHIWjaTa Ha
OHJIAJH KyIyBambe BO MOCICIHUTE TPU MECEIM HAa YYECHUIIUTE BO aHKeTaTa. Bo oBaa aHkeTa uma
20 y4yecHHMIIM KOU Kynuje HemTo onnajH camo eqHam (20%), 60 y4ecHUIIM KOU KyIUie HEIITO

onnaju momery 2 u 5 natu (60%) u 20 yyecHun kou Kymnuie nmoseke on 5 natu (20%).

Tabena 6p.5. CyM 3a710BOJICH/a CO MOETO I[EJIOKYITHO HCKYCTBO Ha OHJIAJH KYITYBambe.

Onarosop Bpoj IpouenT

1 (ITormosiHO 10 10%
HECOTJIaceH)

2 (Hecornacen) 20 20%

3 (Heyrpasen) 25 25%

4 (Cornacen) 30 30%

5 (ITormonuo 15 15%
COrJIaceH)




Bo oBa mpamame, 30% op ydecHUIMTE C€ COIJIACHM WJIM MOTIIOJHO COTJIACHU CO
HUBHOTO IIEJIOKYITHO HMCKYCTBO Ha OHJIajH KymyBame, aoneka 30% ce neyrpamnu, 20% ce
HecoryacHy, a 20% ce moTnonHo HecornacHu. Mlako nma Bapujaiyja BO MUCIEHATa, 3SHAYUTEIICH
Opoj on ydecHuuute (45%) ce corimacHu WM MOTIIONHO COTJIACHHM CO HHMBHOTO HCKYCTBO Ha
OHJIaJH KYITyBame.

Tabena 6p. 6.0nnaju maTdopmara kKoja ja kopuctam o0e30eayBa 6e30eHa U CUrypHa
OKOJIMHA 33 KYIyBambe.

Onrosop Bpoj IIpouent

1 (ITotmoHo 15 15%
HECOTJIACEH)

2 (Hecornacen) 20 20%

3 (Heyrpauiien) 25 25%

4 (Cormnacen) 30 30%

5 (ITormomnuao 10 10%
corJiaceH)

Camo 10% on yuyecHMLIMTE C€ MOTIOJIHO COTJIACHH JieKa OHJIajH IulaTdopmara Koja ja
KopucraT 00e30eayBa 6e30e/1Ha U CUTYPHA OKOJIMHA 3a KymyBamwe. Jlonexa 30% ce coriacHu co
T0a, 25% ce neyrpanau, 20% ce HecorimacHu U 15% ce motmoiaHO HecoryiacHu. OBa MoOXe Ja

YKa)xXyBa Ha MOKHOCT 3a HOI[06I)YB21H>€ Ha CUTYPHOCTa U 6636€I[HOCT21 Ha OHJ'IajH HJ'IaT(l)OpMaTa.

Tab6ena 6p. 7.Texunukara neppopMaHca Ha OHJIAJH KyITyBadykaTa rardopma e HajaekHa u

KOH3HCTCHTHA.
Onrosop bpoj Ipouent
1 (ITormosHO 10 10%
HECOTJIACEH)
2 (Hecornacen) 15 15%
3 (Heyrpasen) 35 35%
4 (Cornacen) 30 30%
5 (I[TormonHO 10 10%
corJiaceH)

Kora cranyBa 300p 3a TexHumukata nepdopMaHca Ha OHJIAJH KylyBauykaTta riatdopma,
30% ox yuecHHMIIMTE C€ COTJIIACHU WJIM MOTIIOJNHO COTJIACHM JIeKa € Ha/Ie)KHAa M KOH3UCTEHTHA.
35% ce neyrpannu, 15% ce HecoryiacHu, a 10% ce moTmosiHO HecorjacHu. BakHo € na ce
pa3MUCIH 3a MOA0OpyBamke HA TEXHHMUYKHUTE aclIeKTH Ha TuiatdopMara 3a Ja ce 3roJIieMH HUBOTO

Ha 3aJJ0BOJICTBO Ha KOPpHUCHHUIUTCE.



Tabena Op. 8.0unaju maTdopmara 3a KymyBame € KOPUCHUYKH MTPHjaTelIiCKa 1 JIECHA 32

KOPUCTCHE.
Onarosop bpoj IMpouent
1 (ITormomuo 10 10%
HECOTJIACEH)
2 (Hecornacen) 20 20%
3 (Heyrpasien) 25 25%
4 (Cornacen) 30 30%
5 (ITotmoiHO 15 15%
COIJIaceH)

KopucHuiiure nmaat pa3iuyHd MHUCIEHA OKOJY KOPUCHHYKATA MPHUjaTeNICKa MPUPOIa U
JIECHOTHjaTa Ha KOPHUCTCHE Ha OHJAjH IiaTdopmara 3a KymyBamwe. Ha mpumep, 30% on
YYECHHUITUTE C€ COTJIAaCHHM MJIM MOTIIOJIHO COTJIACHU CO TOa, nojaeka 25% ce nHeyrpainau, 20% ce
HecoryacHU U 25% ce moTmonHO HecoryacHU. BaxkHo € ma ce pa3Muciu 3a mojo0pyBame Ha
KOPHCHUYKOTO UCKYCTBO H Jia c€ 00€30e/11 JIECHO U MPHjaTHO KOPUCTEHE Ha miaTdopmara.

Tab6ena 6p. 9.KopucHuukara moaipiika Ha OHJIajH matdopmarta 3a KynmyBame € 0p3a u

KOpPHUCHA.
Onarosop bpoj IMpouent

1 (ITormomHO 15 15%
HECOTJIACEH)

2 (Hecornacen) 20 20%

3 (Heyrpauien) 25 25%

4 (Cormnacen) 30 30%

5 (ITormomnuao 10 10%
corJaceH)

Kora cranyBa 300p 3a KOopHCHHYKaTa MOJIPIIKA HA OHJIAJH TuiaTdopMara 3a KyIyBambe,
30% on y4ecHUIIWTE ce COTIACHH WJIM TIOTIIOJIHO COTJIACHU JeKa € Op3a M kKopucHa. 25% ce
Heytpannu, 20% ce HecornmacHu, a 25% ce MOTIONHO HECOTIacHU. 3a Ja ce 3aJ0BOJIaT
noTpeOuTe Ha KOPHCHHIIMTE, MOXebu € moTpeOHo ma ce (okycupa Ha momoOpyBame Ha
KBaJIUTETOT M e(PUKACHOCTA Ha KOPUCHUYKATA TOIPIITKA.

TaGena 6p. 10. [IponecoT Ha HarUIaTa Ha OHJIAjH TUIATGOpMAaTa 3a KYITyBamke € TJ1a/I0K U
JIECEH 32 3aBPIIYBAHE.
Onrosop Bpoj IMpouent
1 (ITormosHO 10 10%
HECOTJIACeH)




2 (Hecormnacen) 15 15%

3 (Heyrpasien) 30 30%

4 (Cornacen) 30 30%

5 (ITotmoiHO 15 15%
corJiaceH)

30% o y4ecHHLIUTE Cce COTJIACHHM WJIU MOTIIOJHO COTJIACHM JIeKa MPOIECOT Ha Hariara
Ha OHJIAJH TuIaTgopMara 3a KynmyBame € IJ1aJIOK | JIeceH 3a 3aBpiryBame. 30% ce HeyTpaiHu,
15% ce necornacau, a 10% ce notnoiaHo HecornacHU. OBHE pe3yiITaTH MOXKAT Ja yKakaT Ha
noTpedaTa oJ1 mo100pyBamke Ha MPOIECOT Ha HAIUIaTa 3a Jla Ce OJIECHU M 3a0p3a UCTOTO.

Tabena 6p.11.0nmaju mardopmara 3a KymmyBame 00e30e1yBa qeTaiHu nHpopMauu
3a UCTIOpaKa M JI0OCTaBa.

Onarosop Bbpoj IMpouent

1 (ITormosHO 10 10%
HECOTJIACEH)

2 (Hecornacen) 15 15%

3 (Heyrpauiien) 20 20%

4 (Cormnacen) 35 35%

5 (ITormomnuao 20 20%
corJiaceH)

35% on yuecHHIIUTE CE COTJIACHH WIIH MOTIIOJIHO COTJIACHU JIeKa OHJIajH muiatdopmara 3a
KylyBame 00e30e1yBa jgetaitnu nHpopmanuu 3a ucrnopaka u goctaa. 20% ce Heyrpaiau, 15%
ce "HecornacHd, a 10% ce mormonHo HecornacHu. OBa MOXKE Jla YKa)Ke Ha BaXKHOCTa Ha J00po

OpraHM3MpaHUTe W JETAIHH HWHQOPMAIMK 3a HCIOopaKaTa M JOCTaBaTa Ha TOpayaHUTE

MIPOU3BO/IH.
Tabena 6p.12. Onnaju maTdopmarta 3a KynyBame HyId KOHKYPEHTHH LIEHU 32
IPOU3BOJIHTE.

Onrosop Bbpoj IIpouent

1 (ITotmosHo 15 15%

HECOTJIACEH)

2 (Hecornacen) 20 20%

3 (Heyrpauien) 30 30%

4 (Cormnacen) 20 20%

20% on yuyecHHIIMTE C€ COTJIACHHM HJIM TOTIIONHO COTJIACHU JIeKa OHJIAjH IiaTdopmara
30% 20%
3a KyIlyBamkbe HYId KOHKYPEHTHH IIEHH 3a IPOU3BOJIHTE. 0 Cce HEeyTpalHH, b ce

HECOorjiaCHu, a 15% ce MOTIIONHO HECOrdacHW. BakHO € KOoMIaHHHUTE Ja ja pasriicaaart



KOHKYPCHTHOCTA

Ha



OCHUTC U Ja I''l 066366)13.T HpI/I(l)aTJ'II/IBI/I W KOHKYPCHTHH LCHHU 34 Aa 3aJ0BOJIAT HOTpC6I/IT€ Ha

KIICHTUTE.
Tabena 6p.13. Onnaju nuatdhopmara 3a KynmyBame HyM YI0OHU OMIINH 3a TIaKambe
Onrosop bpoj IIpouenT
1 (ITormomuo 10 10%
HECOTJIACEH)
2 (Hecornacen) 15 15%
3 (Heyrpauien) 20 20%
4 (Cornacen) 30 30%
5 (ITormomnuao 25 25%
COTJIaceH)

30% on y4ecHUIITE ce COTJIACHU WIIH MOTIIOIHO COTJIACHU JIeKa OHJIAjH muiatdopmara 3a
KyIyBambe HyIW yIo0HH onmuy 3a riakame. 20% ce veyrpamau, 15% ce nHecornacau, a 10% ce
MOTITOJIHO HECOrTacHU. BaxkHO € muaThopMuUTe Ja UMaat pa3InyHM OIIIMY 3a IJIaKambe, TO TH

3a/10BOJIyBa HOTp€6I/IT€ " IpeaocTraByBa YI[O6HOCT Ha KOPUCHULIUTC.

Tabena 6p.14./lo6nBaM HaBpeMeHU OOHOBH U M3BECTYBamha 32 MOUTE OHJIAJH HAPAUKH.

Onarosop bpoj IMpouent

1 (ITormomHO 15 15%
HECOTJIACEH)

2 (Hecornacen) 20 20%

3 (Heyrpasen) 25 25%

4 (Cormnacen) 25 25%

5 (ITormomnuao 15 15%
COIJIaceH)

25% oJ1 yYECHUIIUTE CE COTVIACHU HMJIM TOTIOJIHO COTJIACHH JIeKa JI0OMBaaT HaBpEeMEHU
OOHOBH U M3BECTYBama 3a CBOUTE OHJIAJH Hapauku. 25% ce neyrpannu, 20% ce HecornacHy, a
15% ce moTHnoaHO HecorjiacHU. BaxkHo e oHiajH miuardopMuTe na ra HHPOPMUPAAT KIHMEHTUTE

COOABCTHO 3a CTATYCOT HAa HUBHUTC HAPAYKU U Ja UM 06636€I[aT HaBpCMCHU U3BCCTYBaba.

TaGena O0p.15. bu Owi/a ckiloH/Ha J1a pernopavare OHJIajH IaTgopmara 3a KyyBame
Ha JIPYTH Jyre
Oxarosop Bpoj IIpouent
1 (ITormomHO 10 10%
HECOTJIACEH)
2 (Hecornacen) 15 15%




3 (Heyrpauien)

25

25%




4 (Cormnacen) 30 30%
5 (I[TormonHO 20 20%
corJiaceH)

30% onx yuecHunuTe Ou OwWie CKIOHM Jla TpernopavaaT OHJAjH Iuiatdhopmara 3a
KynyBamwe Ha Japyru jyre. 25% ce neyrtpanau, 15% ce HecormacHu, a 10% ce MOTHOIHO
HecoryacHU. OBa MOKa)XyBa BIIMjaHUETO Ha 33/I0BOJICTBOTO HA KIIMEHTHTE BP3 HUBHATA CKIIOHOCT

Jla ja mpernopavaar riargopMara Ha JpyTH.

3.1.1. Ananuza na dobuenume pesynmamu

Bo wucrpaxysamero Oea BriyueHH 45% wmamku u 55% xeHcku ydecHuuu. OBa
MOKa)KyBa JIeKa aHKeTaTa 00yXBaTH Pa3InYHU IPYNH HA KYIyBa4d M HYAW MOKHOCT 3a aHAIIN3a
Ha MCKYCTBOTO Ha KyIlyBame Kaj oOata mosa. ['onem nen ox yuecHunmre (40%) ce Ha Bo3pacT
nomery 26 m 35 roaunu. OBa ykakyBa JieKa HajaKTHBHUTE OHJIAJH KYIyBaud Ce€ BO OBaa
BO3pAcTHA IpyIia, MITO MOKE JIa UMa BIIMjaHHE BP3 HUBHHUTE OYeKyBama W morpedu. [loBekeTo
yuecHun (60%) umaaT 3aBpIIEHO BUCILIE WM YHUBEP3UTETCKO oOpa3oBaHue. OBa rOBOpH JIeKa
aHKeTaTa I'M omndaka MPeTeKHO Jyfe CO MOCBHCOKO OOpa3oBaHME, LITO MOXE Ja BIMjac Ha
HUBHHUTE OYEKyBama M KPUTEPUYMHM 3a 3aJI0BOJICTBO O] OHJIAjH KylyBameTo. Bo Tabenute 3a
CEeKOe€ Ipalllaike, Ce MPUKaKaHU OpPOjOT U MPOLEHTOT Ha YYECHULIUTE IITO OJIrOBOPUIIE CO CEKOja
o nocranHuTe omuuu. OBa HU JaBa IpeACTaBa 3a paclpenendara Ha OJrOBOPUTE U THU
UCTaKHyBa Haj3acTalieHuTe Muciema. O]l aHamu3aTa Ha Pe3yJITaTHUTE MOXKEME Ja 3aKIyduMe
7ieKa, BO IEJIOCHOCT, YUECHHUIIUTE OWJie 3aJJ0BOJHH CO HMBHOTO ILIEJOKYITHO MCKYCTBO Ha OHJIAjH
KynyBame. Mcro Taka, 6e30eaHocTa Ha OHJIAJH IUIaTGopmara, KOPUCHUYKATAa MOAJAPIIKA U
JOCTAIHOCTA Ha MPOU3BOJIUTE CE aCIEeKTH KOM HajMHOTY BIIMjaaT HAa HUBHOTO 3370BOJCTBO. [1pn
IpernopayvyBamkeTo Ha OHJIAjH IulaTdopmara Ha JpYyru Jiyfe, rojeM Jell Of y4eCHULUTe Ouie

CKJIOHHM J1a ja IIperopayvaar.
3.2. luckycuja

Ilenta Ha OBa HCTpaxKyBame Oellle Ja ce MCIUTA BIMjaHUETO HA €-MapKETHHTOT Bp3
3aJI0BOJICTBOTO Ha KIMEHTUTE U Jla CE€ TECTUPAAT XHIIOTE3UTE IOBP3aHU CO BIHMjaHUETO Ha
e(EeKTUBHU TAaKTUKHU 32 €-MApKETUHT BP3 HHMBOATa Ha 3aJ0BOJICTBO Ha KiMeHTUTe. Omimrarta

XHUIIOTE3a HABCJC ACKA €-MAapPKCTHHI'OT IIO3UTHBHO Bijae Ha 3a0BOJICTBOTO Ha KJIIMCHTUTEC, IITO



JIOBEyBa JI0 3rOJIEMEHa JIOJaTHOCT Ha KIUEHTUTE, TOBTOPEHU KYyIyBamkba W TO3UTHUBHU
ynaryBama O] ycTa Ha ycra. llemokynHara Xumore3a Mpeaoku Jeka KOMIAHHMTE KOU
e(pEeKTUBHO TH KOPHUCTAT TAKTUKUTE 32 €-MApKETUHT Ke TOCTUTHAT IOBHUCOKH HHUBOA Ha
3aJI0BOJICTBO Ha KIMEHTUTE BO CIOperda cO OHME KOU He ce BKJIydyaT BO TAaKBHM NPAKTUKH, Oe3
OrJie/l HAa WHAYCTpUjaTa WIH TOHYACHHOT mpou3Bon/ycinyra. Crneumpuynata Xumoresa
cyrepupaiie jJeka yrnorpedaTa Ha NEPCOHATU3WPAHM TEXHUKU 32 €-MapKETHHI, KaKO IITO Ce
HAaCOYEHM KaMIIambH 3a €-TIOLITa U MEePCOHANIN3UPAHU BeO-MCKYCTBA, K€ Pe3yJITUPa CO TIOBUCOKH
HUBOA Ha 33JI0BOJICTBO Ha KJIHMEHTUTE BO cHopenda co IMOBEKe TI'eHEpUYKH Halopu 3a e-

MapKETHUHT.

Haoxute ox oBaa cTynuja maBaat BpelHH CO3HAHM]a 3a BPCKaTa MOMEry €-MapKeTUHTOT U
3aJI0BOJICTBOTO Ha KJIHMEHTUTE. AjIe J1a ja HCIUTaMe CeKoja XHUIoTe3a BO CBETIMHATAa Ha

PE3YITAaTUTE O UCTPAXKYBAKLECTO U Jla Pa3roBapaMe 3a HUBHUTC UMIUIMKallUH.

FCHCpaJ'IHa XHUIIOTC3a: E-MapkemuHeom no3umueHo eﬂujae HA 3a0080JICIMEOMO Hd
Kjauermume, umo doeedyea 00 32071emMena /lea/ZHOCI’I’l HA KiueHmume, noemoperu Kynyearoa u

no3umueru ynamyedarod 00 ycma Ha ycma.

Bp3 ocHOoBa Ha pe3yaTature OJ HCTPAKYBaWkETO, 3HAYUTEIHO MHO3MHCTBO Of
YYECHUIIUTE H3pa3Hja 3aJ0BOJICTBO OJ HHMBHOTO CEBKYIHO HCKYCTBO 32 KYyIYBame IPEKY
WnTepuer. OBa ja moaapKyBa ONIITaTa XUIOTE3a JIEKa €-MapKEeTUHIOT UMa IIO3UTUBHO BJIHjaHUE
Bp3 3aJ0OBOJICTBOTO Ha KJIMEHTUTE. 3aJ0BOJIHATE KJIMEHTH MMaar IOrojieMa BEPOjaTHOCT Ja
pa3BHjaT JIOjaTHOCT KOH OHJAjH Mardopmara, Ja TpaBaT IMOBTOPEHU KyIlyBama M Jia
CIOJIeyBaaT MO3UTUBHU IIPENOPAaKU CO Apyrure. Bucokure HUBOA Ha 3a0BOJICTBO CyrepupaaT
JIeKa CTPAaTEeTMUTE 3a €-MapKeTHUHI HMIUIEMEHTUPAHM OJf KOMIIAaHMMTE IPUAOHECYBaaT 3a

MO3UTUBHO UCKYCTBO Ha KJIIMEHTHUTE U ja MOTTUKHYBAAT JIOjaJIHOCTA HAa KIIUEHTHUTE.

Ommra xumnoresa: Kowmnanuume Kou eqbeKmueHo cu Kopucmam maKkmukume 3a e-
MapKemuHe Ke nocmucHam nosUCOKU HUB0A HA 3d0080JICMEO0 HA KIUCHMUME 60 cnope@6a co
OHUE KOU He ce 3arHumaesaam Cco maxKkeu npaxkmuKu, be3 02ned Ha uHchmpujama uiau I’lOHyaeHUOI’I’l

npou3600/ycuyed.



Pesynratute o MCTpaxKyBameTO MOKAXYBAaaT JeKa YYECHUIIUTE TM CMETalle OHJIAjH
miaThopMUTE INTO TH KOPHUCTENE Kako o00e30emyBame Oez0enHa u Oe30eqHa cpeauHa 3a
KynyBame. TeXHH4KHuTe ephopMaHCH Ha MIaTGOPMHUTE CE CMETaa 3a CUTYPHU U KOH3HCTEHTHH,
a miargopmuTe Oea MEpIUNMUPAHN KaKO KOPUCHUYKW M JIECHU 3a HaBuramnuja. OBHE Haoau ja
MOJIIPXKYBaaT CEBKyIHATA XHUIIOTe3a JeKa €(PEKTUBHH TAaKTUKH 32 €-MapKETUHT MPUIOHECYBaaT
3a TMOBUCOKM HHMBOA Ha 3aJ0OBOJICTBO Ha KiIWeHTHUTE. KoMmaHuWTe KOW JaBaaT MPHOPHUTET Ha
CTpaTeruuTe 3a €-MapKETHHT M MHBECTHPAAT BO CO3/1aBamhe MO3UTHBHO HCKYCTBO 32 KYIyBame
npeky MHTepHeT, MoXxaT Aa ru mogo0par HMBOATa Ha 33/I0BOJICTBO Ha KIMEHTHTE, Oe3 oryies Ha

MHlyCTpHjaTa WM NOHYAEHUOT IIPOU3BOJ/yCiyra.

[TocebHa xumoTe3a: Ynompe6ama HA nepCoHalu3upaHu mexHuKu 3a e-mapkemune, KaKko
wmo ce HACO4YeHU Kamnaru 3a e-nowima u nepcoraltusupanu 666-”6’1(‘)/0}’}’1661, Ke pesyimupa co
NOBUCOKU HUB0A HA 3A0080JCME0 HA KIUEHMUmMe 60 cnope<)6a co noeseke 2ceHepuU4YKUu Hanopu za

e-MapKemuHre,

Pesynrarure o MCTpaKyBameTO MOKaXKyBaaT JIeka YYECHUIUTE ja [eHese JOCTaITHOCTa
Ha [IUPOK CIIEKTap Ha MPOU3BOAM Ha OHJIAJH TUIAT(HOPMHUTE U OTKPHIIE JIEKA ONMHCHUTE U CIIMKUTE
Ha MPOU3BOJIUTE C€ TOYHU M KOPUCHH. THe, UCTO Taka, TM IICHEa HaBPEMEHUTE aXypHupama U
U3BECTyBama 3a HHUBHUTE OHJAjH Hapauku. OBHEe HaoAW cyrepupaar Jeka JojeKka
MEPCOHAIM3UPAHUTE TEXHUKUM 32 €-MApKeTHHI MOXaT Ja TO MoA00paT HCKYCTBOTO Ha
KIIMEHTUTE, TCHEPUUYKUTE HAMOPU 3a €-MAapKETUHI HCTO Taka MOXaT Ja MpHaoHecaT 3a
3aJI0BOJICTBOTO Ha kineHTuTe. Cropen Toa, KOHKpETHaTa XWIOTe3a MOXXeOH He € IIeJIOCHO
MOJApKaHa O/ Pe3yJITaTHTE O] HCTPaXKyBameTo. MOXKHO € KOMOWHAIM]ja O] IEPCOHATM3UPAHH U
TeHEPUYKH HAIlOpH 32 e-MapKETUHT €()eKTHBHO J1a TH UCIIOJHU OYEKyBamaTa Ha KJIMEHTHTE U Ja

AOBCAC A0 3aJ0BOJICTBO.

Pesynratute on ucTpaxkyBameTo 00€30emayBaar MOKa3M KOM ja TMOJJIPKYBaaT OIIITATa
XHUIIOTE3a JIeKa €-MapKeTHHTOT MMa IO3WTHBHO BIIMjaHHE BP3 3aJI0BOJICTBOTO HA KIIMEHTHUTE.
Haomute cyrepupaar jaexa KOMIAHUUTE KOM €(DUKACHO T'M KOPHCTAT TAKTUKHUTE 32 €-MapKETUHT
MOJKaT Jla MOCTUTHAT TIOBUCOKM HHUBOA Ha 3aJOBOJICTBO Ha KIMEHTHUTE, INTO JOBEAyBa /O

3r0JICMCHA J'IOjaJ'IHOCT Ha KIIMCHTHUTC, [IOBTOPCHU KYyIlyBatbhda U MO3UTUBHU yIIaTyBakba O/ YCTa Ha



ycta. Jlomeka mepcOHAaNM3MpaHUTE TEXHUKH 32 €-MapKeTHHI MOXKaT Ja NpHUIOoHecaT 3a
3aJI0BOJICTBOTO Ha KJIMEHTHUTE, TCHEPHUYKUTE HATIOPH 32 €-MapKETUHT MCTO TakKa Urpaat yjora Bo
WCIIOJTHYBaWkETO HAa OYEKyBamara Ha KiueHTtute. Komnanunre Tpeba na ce crpemar a co3aanat
6e30e1Ha 1 pudaTIMBa 32 KOPUCHUIIMTE OHJIAJH IIOMUHT CPEINHA, /1a IOHYIAaT MIUPOK CIEKTap
Ha MPOM3BOJM, Ja 00e30emaT TOYHM ONKMCH Ha MPOM3BOAWTE W Ja 00e30emar edukacHa
MOJIPIIKA HA KIUEHTHTE 3a Ja ro MOoA0OpaT HUBOTO Ha 3aJ0BOJICTBO Ha KIIUCHTHUTE.
[ToHaTaMOIIHUTE UCTPAKYBaka MOXKAT J]a HaBJe3aT MMOTa00K0 BO CIeM(PUIHHUTE CTPATETHH 3a
€-MapKeTHHI ¥ HUBHOTO BJIMjaHWE BP3 33/JI0BOJICTBOTO Ha KIMEHTHUTE 3a Ja 00e30emar moBeke

HAaCOYCHU YBUJH 3a KOMITAHUUTEC BO PA3JIMYHU UHAYCTPUU.

3AKJIYUYOK

BrnujanneTro Ha e-MapKETHHIOT BP3 MOCTUTHYBAKHETO HA 33/I0BOJICTBOTO HA KIIMEHTHUTE €
KIydyHa TeMa BO oOyiacta Ha OHJIajH Ou3HHCOT. OBaa cTynuja UMaie 3a el Ja T0 UCTPAXKH
BJIMjaHUETO HA CTPATETUHTE 32 e-MapKeTHHT BP3 HUBOATA HA 33aJJ0BOJICTBO HA KJIMEHTUTE | JIa TH
TECTHpa XWIIOTE3UTE IOBP3aHM CcO oOBa BiHjaHue. OmmraTa XHUIOTE3a MPEUIOKH JeKa e-
MapKEeTUHIOT WMa IO3UTHBEH e(eKT Bp3 3aJ0BOJICTBOTO Ha KIMEHTHTE, INTO JOBEAyBa IO
3roJIeMeHa JIOjaJIHOCT Ha KIIMEHTHUTE, TOBTOPEHH KYIyBamka U MO3UTUBHU yIaTyBama Of] yCTa Ha
ycra. llenokynHara Xumore3a cyrepupaiie Jeka KOMIIAaHUHTEe KOM €()EeKTUBHO TI'M KOPHCTAT
TaKTUKHUTE 32 €-MapKETHHI Ke MOCTHTHAT MOBHCOKHM HMBOA HA 3aJI0BOJICTBO HAa KIMUEHTHUTE BO
criopenba co OHME KOW HE Ce 3aHMMAaBaaT CO TAaKBH MPAKTHKH, 0€3 Oryie]] Ha WHAYCTpUjaTa WU
MOHYACHUOT mpom3Boi/yciyra. Cnenuduunara xunoreza ce (Gokycupaiie Ha yrnorpedara Ha
MEePCOHAM3UPAHN TEXHUKH 33 €-MApKETHHT, TBPJEJKU JIeKa THE K& PEe3yJTHpaaT CO MOBHCOKU
HUBOA Ha 33/I0BOJICTBO HAa KIMEHTHUTE BO CHOpenda co IMOBeKe T'CHEPHYKH HANOpH 3a e-

MAapKCTHHI.



Haomute on oBa uctpaxysame ¢piaaT CBETJIMHA BP3 BpCKaTa MOMEry e-MapKETHHTOT U
3aJI0BOJICTBOTO Ha KJIMEHTUTE W 00e30eqyBaaT BpEeJHM CO3HaHHWja 32 OM3HHMCUTE KOM MMaar 3a
1ea Ja To MmoaoOpaTr CBOETO OHJIAJH TMPUCYCTBO M HCKYCTBOTO Ha KJIHMEHTHTE. Ajae aa Tu
cymMHpame KIyYHHTE HAOAW W Ja pasroBapamMe 3a HHUBHUTE WMIUTMKAIWU.IIpBO M OCHOBHO,
pe3yNTaTUTE OJf UCTPAXKYBABETO MOKAXKYBaaT JeKa 3HAYUTEITHO MHO3ZMHCTBO O] YYECHHIIUTE
u3pasuiie 3aI0BOJICTBO O/ HUBHOTO CEBKYITHO MCKYCTBO 3a KymyBamwe npeky MHrepHer. OBa ja
MOJIIPXKYBA OMIITATA XUIIOTE3a JIeKa €-MapKETUHTOT UTPa TIO3UTHUBHA YIIOTa BO TIOCTUTHYBABHETO
Ha 33JI0BOJICTBOTO Ha KJIMEHTHTE. 3aJ0BOJIHUTE KIWMEHTH HMaaT IOrojieMa BEpOjaTHOCT Ja
pa3BHjaT JIOjaTHOCT KOH OHJAjH 1ardopmara, Ja TpaBaT IMOBTOPEHU KylyBama M Jia
CIOJIeNTyBaaT MO3UTUBHU IMPETOPAKH CO JPyruTe. 3aToa, OM3HUCUTE KOU JlaBaaT MPUOPUTET HA
CTpaTerHMuTe 3a €-MApKEeTHHI MOXKAaT Ja MMaaT KOPUCT OJI 3rOJEMEHOTO 3aJ0BOJICTBO Ha
KJIMEHTUTE, ITO MaK MOXE Jla JAOBEIE N0 IOrojieMa JIOjaTHOCT Ha KIHEHTUTE W TO3UTHBHU

ynaTyBama O] ycTa Ha yCTa.

[TonaTamy, pe3ynTaTHTe OJ] UCTPAKYBAKHETO CE yCOrIacyBaaT co reHepalHaTa XUIoTe3a
JieKa KOMIIAHMHTE KOU C(PEKTHBHO T'M KOPUCTAT TAKTHKHTE 33 €-MapKETHUHI I[MOCTUTHYBAaT
MIOBHCOKH HHMBOA Ha 3aJI0BOJICTBO Ha KJIMEHTUTE BO CHOpea0a co OHHE KOU HE Ce 3aHMMaBaaT co
TaKBU TMPAKTUKU. YYECHHIMTE TW cdaTHja OHJIAJH IMUIATGOPMHUTE IITO TH KOpHCTea Kako
obe30enyBame Oe30eaHa u Oe30eqHa cpeanHa 3a KylmyBame. THe, MCTO Taka, OTKpHja JeKa
TeXHUYKUTE nepdhopMaHCcH Ha TUIATGOPMUTE C€ CUTYPHH W KOH3UCTEHTHH, a TJIaTQOpMHUTE Ce
cMeTaa 3a KOPUCHHMYKM W JIECHM 3a HaBurainuja. OBHE HAOIM ja MCTaKHYyBaaT Ba)KHOCTA Off
MHBECTUPAHE BO CTPATETHH 32 €-MapKEeTHHT 32 Jia C€ CO37a/le MO3UTHBHO HCKYCTBO 32 KYITyBambe
npexy Wurepner. Co mnpuoperusupame Ha HHTEpEjcUTe KOM Ce MOTOAHM 3a KOPUCHHUKOT,
00e30emyBajku 0e30eHOCT Ha BeO-CTpaHMIIATa W OAPKYBAE€ Ha JIOBEPIMBH TEXHUUYKH
nepdopMaHCH, KOMIIAHUUTE MOKAT 3HAYMTEIHO Jla BIMjaaT Ha HUBOTO HAa 3a/I0BOJICTBO HA

KIIMCHTUTC.

Bo oaHOC Ha ommTara XUMoTe3a, pe3yiTaTUTe O]l UCTPAKYBABETO Cyrepupaar Jeka u
MEPCOHANM3UPAHNTE U TCHEPUIKUTE HAMIOPH 33 e-MapKETHHT MPHIOHECYBaaT 3a 3a/I0BOJICTBOTO
Ha KJIIMEHTHUTE. YUSCHHUIIMTE ja I[eHea JOCTAITHOCTAa Ha IIMPOK CIIEKTap Ha MPOU3BOM HA OHJIAJH

HJ'IaTq)OpMI/ITC n CMCTaa JCKa OIMHUCUTC U CIUMKUTC Ha IMPOU3BOAUTC CC TOYHHU U KOPUCHH. TI/IC,



HUCTO



TakKa, TM [IeHea HaBpEMEHHUTE aXypHpama U M3BECTyBama 3a HUBHUTE OHJAjH Hapauku. /loneka
MEePCOHANN3UPAHNTE TEXHUKHU 32 €-MapKETHHT, KaKo IITO Ce HACOYCHU KaMIIamkH 3a e-MOoIITa U
MEepCOHAM3UPAHN BEO-MCKYCTBA, MOXAaT Ja TO TMOA0OpaT MCKYCTBOTO Ha KJIHMEHTHUTE,
TEHEepUYKUTE HAoOpU 3a e-MapKeTHHI HCTO Taka WrpaaT yjiora BO HCIOJHYBameTO Ha
OoueKyBamara Ha kiueHTuTe. OBa yKakyBa Jieka KOMIIAaHUMTE Tpeda Ja ycBojaT u3dallaHCUpaH
MIPHUCTAI, UCKOPUCTYBAJKH T U MIEPCOHATM3UPAHUTE U TCHEPUUKHUTE CTPATETHH 32 €(PEKTUBHO J1a

' 3a10BOJIAT HOTpC6I/ITC Ha KIIMCHTUTC U Jla 'O MAKCUMH3UPpaaT 3aJI0BOJICTBOTO.

NmrnmukammuTe o1 OBUE HAOIU C€ 3HAYAJHU 32 OM3HHCHTE KOM padoTaT Ha OHJIAJH Iasap.
Co wuMIUIeMeHTHpame Ha e()EeKTUBHH CTpaTerud 3a e-MapKeTUHI, KOMITAHUUTE MOXKaT Ja
co3namar Oe30eana M mpudaraMBa 32 KOPUCHUKOT CpEIWHA 3a OHJIAJH IIOMHWHT, Ja TOHYJAT
IIMPOK CIIEKTap Ha MPOM3BOJAHM, Aa 00e30e1aT TOYHHM OMKMCH Ha MPOU3BOJUTE W Ja 00e30enar
ebukacHa mojipIiKa Ha KiueHTuTe. OBUE (pakTOpu TpHUIIOHECYBAaaT 3a MOBHUCOKM HHBOA Ha
3aJI0BOJICTBO HAa KJIMEHTUTE, IITO, MaK, MOXE Ja pPe3yiTHpa CO 3rojieMeHa JIOjalHOCT Ha
KIIMEHTUTE U TIOBTOPYBame Ha KymyBamara. [loHaTaMy, MO3UTHBHHUTE yraTyBama OJ yCTa Ha
ycTa TEHepUpaHW O] 3aJOBOJIHM KIMEHTH MOXE Ja JOBeAaT J0 OpraHCKH pacT H [0

IpomurpyBakbe HA JOCETOT Ha KIIMCHTUTC.

BaxxHo € 1a ce HanmoMeHe JieKa HaOJUTe OJ OBOj TPYJ C€ 3aCHOBAaT Ha OJIOBOPHUTE Ha
YYECHUIIUTE BO aHKeTaTa M MOXE Jla HE Ce€ TIeHepalu3upaar 3a Iejara IoIyJialyja.
[ToHaTaMOIIHOTO MCTPAXKYBakHE OM MOJKEINIO JIa BKIYYH MOT0JIEM M MOPA3HOBHUICH MPUMEPOK 3a
MOTBPAYBAalE U 3ajaKHYBamk€ Ha 3aKIyYOIUTE TOHECEHHM BO OBaa cTyauja. J[omosHuTENHO,
UCTPaXYBAaWkETO HA CHeNU(PUYHUTE CTPATETMH 3a €-MApKETHMHI W HUBHOTO BIIMjaHUE BpP3
3aJI0BOJICTBOTO Ha KJIIMEHTUTE BO Pa3IMYHU MHAYCTPUM MOXKeE Ja 00e30eau MoBeKe HAaCOYEHU

YBUIY 32 OM3HUCHUTE.

Brnujannero Ha e-MapKETHHIOT Bp3 MOCTUTHYBAKHETO HA 33/I0BOJICTBOTO HA KIIMEHTHUTE €
HenoOuTHO. Pe3ynrature o UCTPa)KyBameTO ja MOIAPKYBAaT Ujejara JeKa e-MapKeTHHIOT UMa
MO3UTHBEH €(EeKT BP3 3aI0BOJICTBOTO HA KIMEHTUTE, IITO JJOBEAYBA JI0 3rOJIEMEeHa JIOjaTHOCT Ha
KIIMEHTHUTE, TIOBTOPEHU KYIyBama M MO3UTHBHH yMaTyBama OJ ycTra Ha ycta. Kommanum kou
e(UKacHO KOpHUCTAT TAKTHUKHU 3a €-MapKeTHHT, (DOKycupajku ce Ha co3laBame Oe30emnHa u

npudatiiBa OHJIAJH OKOJIMHA, 00e30eayBajku TOYHH WHGOpPMAIMH 32 MPOU3BOJUTE W HYyAAT



HaBpCMCHa IOoAJApIIKAa Ha KIIMCHTUTEC, CC CO IIOroJjicMa BCpOjaTHOCT Ja C€ IIOCTHUTHEC IMOBHCOKH
HHWBOA Ha 3aA0BOJICTBOTO Ha KIMCHTHUTCE. Co MNPUOPUTET HA 3aA0BOJICTBOTO HAa KIIMCHTUTCE,
OM3HUCHUTE MOKaT Ja rpagat AOOJITOPOYHHM OJHOCHU CO CBOUTC KIIHCHTH, A4 ja IIOTTHKHAT

JI0jaJTHOCTA Ha KJIMEHTUTE U Ja T00MjaT KOHKYPEHTCKA MPEAHOCT Ha OHJIAjH Ma3apor.
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IMPHUJIO3N



Ilpunoz op.1. Aukemen npawaiHuK
ITon

Mamkn
XKenckn

Bospact

18-24
25-34
35-44
45+

Huso na oOpa3oBanue

CpenHo yuuumiTe
4-roINIIIHYU CTYIUH
Maructep
Hoxkrtopar

Konky nmatu Bo mociaeiHuTe TpU MECELH CT€ KyIHJIe HEILTO OHJIAjH?

o 1
e 2-5
e [Jloseke ox 5

CyM 3a/10BOJICH/a CO MOETO IIEJIOKYITHO HCKYCTBO Ha OHJIAjH KYITyBame.
e 1 (ITormonHO HEcoraceH)

2 (Hecornacen)

3 (Heyrpauien)

4 (Cornacen)

5 (ITotmonHO cornaceH)

Omnnaju miardopmarta koja ja kopuctam o6e30eayBa 6e30e1Ha U CUTYpHA OKOJIMHA 32 KYITyBambe.
e 1 (ITornonHo HecornaceH)
2 (Hecornacen)

e 3 (Heyrpanen)
e 4 (Cornacen)
e 5 (ITornonHo cormnacen)

Texaunukata nepdopmaHca Ha OHJIAJH KyITyBaukarta riaaTdopma € HaJekKHa U KOH3UCTEHTHA

e 1 (ITornonHo HecormaceH)
e 2 (Hecornacen)
e 3 (Heyrpanen)



e 4 (Cornacen)
e 5 (ITornomHo coriacex)

Omnnaju miardopmarta 3a KymyBambe € KOPUCHUYKHY TIPHjaTesicka U JIECHA 32 KOPUCTEHE.
e 1 (ITormonHO HEcorIaceH)
2 (Hecornacen)

e 3 (Heyrpanen)
e 4 (Cornacen)
e 5 (ITornonHo cormacen)

KopuchuukaTa noapiika Ha OHJIajH 11aTdopMara 3a KylyBame € Op3a U KopucHa

1 (IToTmoJIHO HECOTIaCeH)
2 (Hecornacen)

3 (Heytpauiien)

4 (Cornacen)

5 (IToTmonHO coryiaceH)

[Iponecor Ha HaraTa Ha OHJIAjH TUIaT(OpMaTa 3a KYIyBamke € TTIAJ0K U JIECEH 3a 3aBPIIyBambe.
e 1 (ITornonHo HecormaceH)

2 (Hecornacen)

3 (Heytpauien)

4 (Cornacen)

5 (I[ToTmonHO coryiaceH)

OHJ'IajH rmaT(bopMaTa 34 KyIIyBame 066366):[YB3 ACTaJITHU I/IH(i)OpMaI_II/II/I 3a UCIIOpaKa U 10CTaBa.

1 (IToTmoJIHO HECOTIaCeH)
2 (Hecornacen)

3 (Heytpauien)

4 (Cornacen)

5 (ITotmonHO cornaceH)

Omnnaju miardopmarta 3a KymyBambe HyJIM KOHKYPEHTHHU 1IEHU 32 POU3BOINTE

1 (IToTmoJIHO HECOTIaCeH)
2 (Hecornacen)

3 (Heytpauiien)

4 (Cornacen)

Omnnaju miardopmarta 3a KymyBambe HyId YIOOHU OTIITUH 32 TUTaKamke
e 1 (ITormonHO HEcorIaceH)
e 2 (Hecornacen)
e 3 (Heyrpanen)



e 4 (Cornacen)
e 5 (ITornomHo coriacex)

I[O6I/IB3M HaBpCMCHU 00HOBH U HN3BCCTyBaba 3@ MOUTC OHJ'IajH Hapadyku

1 (IToTmoHO HECOTIACEH)
2 (Hecornacen)

3 (Heytpauien)

4 (Cornacen)

5 (IToTmonHO coryiaceH)

bu 6mi1/a ckion/Ha a mpenopadaTe OHNIajH IuiatdopMara 3a KymyBame Ha JPyTH JIyfe
e 1 (ITornonHo HecornaceH)
2 (Hecornacen)

e 3 (Heyrpanen)
e 4 (Cornacen)
e 5 (ITornomHo coriacen)



